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Demand for corn is growing strongly for 
both human and animal food use and 
biomass production. The price of corn 
and the possibility of making good 

profits are attracting ever more farmers to pro-
duce this crop. 

It is therefore of fundamental importance to 
maximise the harvesting quality and yield at 
the same time efficiently managing the farm's 
resources, such as water, energy, fertilizer and 
labour. 

In addition, climate change and the relative rise 
in temperatures makes it increasingly import-
ant to protect crops against drought or sudden 
heatwaves. Drip irrigation allows safeguarding 
your crop, enhancing the quality and yield with 
the least possible environmental impact, and 
assuring the profit of your farm.

THE GREAT ADVANTAGES OF DRIP IRRI-
GATION
The most efficient and effective method of irri-
gating corn is without a shadow of doubt drip 
irrigation whose main advantages are:

Efficiency, environmental impact and flexibility
• High irrigation efficiency (all the water is 

distributed to the plants reducing loss by 
evaporation to a minimum);

• Water saving;
• Extraordinary delivery uniformity and 

consequently crop uniformity;
• Increased productivity per hectare culti-

vated (owing to the uniform water and 
fertilizer distribution);

• Possibility of irrigating with extraordinary 
uniformity even surfaces with irregular 
perimeters, rounded corners or in prox-
imity of roads or houses;

• Possibility of using the entire cultivatable 
surface not needing to leave passages 
for sprinkling equipment movement;

• Possibility of increasing the cultivable 
surface in areas where the water re-
source is scarce;

• Energy saving (thanks to the lower op-
erating pressure compared to hose-reel 
irrigation machines);

• Reduced pump system purchasing costs.

Fertigation 
• Accurate and uniform application of fer-

tilizer with a considerable saving (optimi-
sation of the fertilizer dosage in relation 
to the plant development cycle) and re-
duced environmental impact;

• Possibility of intervening in case of micro/
macro element deficiencies;

• Elimination of fertilizer distribution costs 
not needing a tractor.

System management

• Possibility of irrigating at any time of day 
even in windy conditions and without any 
restriction;

• Fully in line with your irrigation program 
and no need to reprogram the oper-
ations in the event of adverse weather 
conditions;

• Ease of irrigation system management 
and overall farm management;

• Reduced labour costs;
• Labour costs not dependent on the 

number of operations;
• Possibility of installing drip lines of more 

than 800 metres long reducing the num-
ber of irrigation sectors to a minimum 
and consequently the length of the main 
lines.

Lush and healthy plants for quality pro-
duction.
• Improved quality and crop preservability;
• Defence against water stress;
• Elimination of thermal stress (as caused 

by sprinkling systems);
• Reduction of fungal diseases encouraged 

by water stagnation on the foliage;
• Prevention of the development of afla-

toxins that form when the plant suffers 
water stress or inadequate fertilization;

• Possibility of irrigation during blossoming 
without compromising pollination (as oc-
curs with sprinkling systems);

TORO’S EXPERIENCE AND SOLUTIONS:
Since the '90s The Toro Company has success-
fully realised drip irrigation systems for corn all 
over the world. After conducting numerous 
experimental campaigns in collaboration with 
universities, research centres and large farms, 
Toro offers farmers innovative corn irrigation 
solutions. 

Aqua-Traxx PBX: this is the Toro drip tape that 
assures the best performance on the market, 
excellent uniformity of delivery and extraordi-
nary quality;
Neptune: this is the drip line with flat emitter 
that gives good value for money at the same 
time guaranteeing high quality and excellent 
performance.  

Toro offers a wide range of solutions to satisfy 
the most varied and stringent farming needs 
and requirements; to name only a few: Sandy 
loam soil with rows of medium length:
In loose soil the force of gravity predominates 
with respect to the horizontal water movement 
and you should therefore opt for drip irriga-
tion systems with short spacings between the 
drippers.
In all these conditions, Aqua-Traxx PBX is the 
best choice and is available with:
• 10, 15, 20 and 30 cm emitter spacings;
• Flow rates 0.57 / 0.64 / 0.87 / 1.14 / 1.41 / 

2.13 l/h @ 0.7 bar
• Clayey loam soil with rows of medium 

length:
• heavy soil is characterised by good hori-

zontal water movement and you should 
therefore opt for drip lines with longer 
spacings between the drippers. Neptune 
is the solution that most efficiently satis-
fies these requirements. 

• 40, 50 and 60 cm emitter spacings;
• 3 flow rates: 0.67 / 1.08 / 1.34 l/h @ 0.7 

bar

TESTIMONIALS:
Farmers all over the world have put their trust 
in Toro and bought our drip irrigation systems 
for corn certain that they have made the best 
choice.
 
Dott. Sante Bissaro
“La Quercia” Farm Bonavicina, Verona, Italy 
“We installed the first drip irrigation system for 
our corn in 1978 and since then Bi-Wall and 
then Aqua-Traxx have been our first choice. 
The high uniformity of delivery clearly produc-
es a higher yield and quality not to mention the 
considerable water and energy saving.

With fertigation we optimise the dosage of ni-
trogenous fertilizers thus reducing the environ-
mental impact. We can in fact easily administer 
the urea in the period of maximum absorption 
(bridging plume emission) preventing waste 
that could be harmful to the groundwater. Drip 
irrigation also allows using the entire cultivat-
able surface not needing to leave uncultivated 
strips to allow for passage of hose-reel irriga-
tion machines.”
 
Steven e Chris Cox,
Cox Valley View Farms
Long Island, Kansas, USA “In comparison with 
flood, drip requires little labor, and in compar-
ison to pivots, energy requirements are low. 
Fertilizers can be placed precisely where need-
ed, and no-till farming becomes a reality. Best 
of all, no water is wasted to evaporation, runoff, 
wind drift or deep percolation, and uniformity 
is generally greater than 90%. “This means that 
with a 1” application of water, the driest plant 
will receive .90 inches of water, and the wettest 
plant will receive 1.10 inches. This allows me to 
get the most from every gallon of water I pump 
from the aquifer.”

Gary Greving, 
Gray Island, Nebraska, USA “We’ve achieved 
tremendous plant health with SDI and in-
creased yields 40%. The stem of the plant was 
twice as thick, the leaf area larger, the plant 
taller, and the pod count over double. At the 
same time, we reduced water applications by 
40% compared to our pivots. SDI is as close to 
100% efficient as you can get.”

Corn Drip irrigation
Protect your crop. Assure your profit.
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Agriculture, Canned & Marine Foods Industry
Agricol

Tel:+27 21 981 1126
www.agricol.co.za

AGT Foods Africa
Tel: +27 011 762 5261
Fax: +27 011 762 4111
www.agtfoods.com

Amgro-Africa Trading Solution
Tel:27 82 909 3591
+27 84 593 1403

enquiries@amgroagric.com

Bayer
Tel:+27 11 921 5673

www.bayeranimalhealth.co.za

Better Fresh (Pty) Ltd
www.betterfresh.com

sales@bmfoodsct.co.za
Tel: +27 21 551 3733

Bidfood (Pty) Ltd
www.bidfood.co.za
info@bidfood.co.za
Tel: +27 11 553 9600

BM Food Manufacturers
www.bmfoods.co.za
Tel: +27 551 3733 or

0861 114 478

Bonaire Fruit
Tel: +27 21 876 2250
Fax: +27 21 876 2945
www.bonaire.co.za

DAS Commodities
Tel: +27 21 880 2286
Fax: +27 21 880 2784
www.dascom.co.za

 
Dursots (Pty) Ltd
www.dursots.com

Tel: +27 11 948 9949
Fax to Email 0865628372

Fruits Du Suid (Pty) Ltd
Tel:+27 54 491 1041
Fax:+27 54 491 1042

www.fruitsdusuid.com

GSI Group Africa
Tel:+27 921 5673
Fax:+27 794 4515

www.gsiafrica.co.za
Hortec

Tel: +27 23 316 1530
www.hortec.co.za

Jooste Cylinders & Pumps
Tel:+27 21 854 6518

www.joostecylinders.com

JSE
Tel:+27 11 520 7299

Magnetic Electrical
Tel:+27 11 422 4675
Fax:+27 11 845 4043

www.magneticelectrical.co.za

Meadow Feeds
Tel:+27 33387 2403
Fax:+27 333873115

www.meadowfeeds.co.za 

Netafim
Tel: +27 21 987 0477

www.netafim.com

Oceana Group (Pty) Ltd
www.oceana.co.za

Tel: +27 21 410 1455 or
+27 21 410 1453

Omnia Fertilisers
Tel:+27 11 709 8899
Fax:+27 11 463 3020

www.omnia.co.za

Original Foods (Pty) Ltd
www.originalfoods.co.za

orders@originalfoods.co.za
Tel: +27 12 653 2336

Premier Fishing & Brands Ltd
www.premierfishing.co.za

Tel: +27 21 427 1400

Premier Fishing SA
Tel: +27 21 427 1400

www.premierfishing.co.za

Rotrix Rainmaker
Tel:+27 23 342 3438
Fax:+27 23 342 8469

www.rotrix.co.za
Rovic Leers

Tel: +27 21 907 1719
Fax: +27 21 907 1760
www.rovicleers.co.za

Senter 360
Tel:+27 18 469 1331

www.senter360.co.za

Siyanda Oil Holdings
Tel:+27 11 445 2450
Fax:+27 11 445 2452
www.siyanda.com

Span Africa
Tel: +27 33 346 2555
Fax: +27 33 346 1242
www.spanafrica.co.za

Supreme Flour (Pty) Ltd
www.supremeflour.co.za
info@supremeflour.co.za

Tel: +27 12 308 3000

Syngeta
Tel:+27 11 541 4000
Fax: +27 11 541 4022
www.syngeta.co.za

Toc Du Cap
Tel:+27 21 957 2430
Fax:+27 975 2450

Tongaat Hulett Ltd
Tel:+27 32 439 4019
Fax:+27 32 945 3333
www.tongaat.co.za

UCL Company Limited
Tel:+27 33 501 1600
Fax: +27 33 501 1187
www.uclweb.co.za

Vipa Holdings Pty Ltd
Tel:+27 31 564 9948

www.vipaholdings.co.za

Wetec
Tel:+27 11 708 7950
Fax:+27 11 708 4780

www.wetec.co.za

Yara
Tel: +27 11 011 9230

www.yara.com
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FOOD PROCESSING TECHNOLOGY

Chiorino – www.chiorino.com

Conveyor and process belts for 
meat, poultry and seafood

Johannesburg  |  T: +27 (0)11 397 1268  |  met@chiorino.co.za
Cape Town  |  T: +27 (0)21 510 1361  |  wh@chiorino.co.za
Durban  |  T: +27 (0)31 792 5500  |  rfz@chiorino.co.za

www.chiorino.com

You partner for 
food safety

Chiorino manufactures conveyor and process belts that full comply with the latest 
European and International Food Regulations, and are particularly recommended for 
HACCP systems with Certified Food Compliance.

Key features:   Excellent resistance to cut and abrasion 
Superior resistance to most aggressive fats and oils 
No edge tray 
Very high flexibility

Extraordinary Resistance to Cleaning Systems

Thanks to the high resistance to hydrolysis, HP belts and HP ‘Compact Drive’ belts do not undergo deterioration due 
to the “Clean-In Place” washing and sanitization processes with warm water, steam, foam and aggressive detergents. 
The user can benefit from the belt’s long service life and significant costs reduction.

Chiorino HP belts are at the forefront of hygiene and food safety with total compliance of the HACCP system.

®

Chiorino manufactures conveyor and process belts that fully comply with the latest 
European and international food regulations. These products are particularly recommended 
for HACCP systems. 

T HE VALUE OF a company is represented 
not only by its size but also by the 
goals it sets for itself. This is the 

viewpoint of Malcolm Turner, managing 
director of Chiorino South Africa. ’The 
product range is customised to suit each 
individual customer’s needs. Confronting 
new challenges and hitting increasingly 
ambitious targets, requires synergy 
and collaboration between company 
departments, customers and suppliers. 
Chiorino’s philosophy is to enhance the 

valued contribution of all stakeholders,’ 
Turner enthuses.

HP belts offer increased resistance to 
high temperatures compared to traditional 
polyurethane belts. They maintain 
characteristics even at lower temperatures. 
They also offer excellent resistance to 
chemical agents, fats and aggressive oils, 
including palm and coconut oil.

RESISTANCE TO ABRASIVE 
CLEANING SYSTEMS
Thanks to its high resistance to hydrolysis, HP 
belts don’t deteriorate. Users can benefit from 
long service life and significant cost reduction. 
Compared to modular belts, HP belts offer 
considerable water, time and energy savings. 
High hygiene levels are assured since most 
food scraps are easily removed during cleaning 
and sanitisation. 

‘We offer a comprehensive range of high 
performance food belts, HP belts and HP 

compact drive, for processing of meat, fish 
and poultry throughout the production chain. 
Careful selection of raw materials; constant 
adjustment by research and development 
department to legislative developments in 
food safety, and strict controls throughout 
the production process (good manufacturing 
practices) guarantee total food compliance of 
Chiorino belts,’ Turner notes.

Declarations of compliance as prescribed 
by law are available for every Chiorino  
food belt. 

‘Our aspiration is to be a dynamic company 
that is constantly evolving. We also aim to 
be a reliable partner whose mission is total 
customer satisfaction. We pride ourselves on 
innovative prospects, winning entrepreneurial 
choices and a top level production division,’ 
Turner concludes. •

KEY FEATURES OF CHIORINO BELTS: 

•  Excellent resistance to cuts and abrasions
•  Superior resistance to most aggressive 

fats and oils
•  No edge fray
•  High flexibility
•  Resistance to high temperatures.

Your partner in food safety conveyor belts
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 Advanced panel

FREE!
with

 internet control.*

*Free subscription included for the first 24 months.

Order a new Agrico centre pivot
with a Premium control panel and get an upgrade.

More than 100 years’ serviceContact:  Hanré Wiese | +26 0 973 170 557 | +26 0 211 845 874
Niel Davis | +27 79 877 0316 | +26 079 413 1095 | sales@agrico.co.za

Aliwal North | Bellville | Bethlehem | Bloemfontein | Caledon | Ceres | Christiana | Cradock | Estcourt | George | Hartswater | Humansdorp | Kakamas | Kimberley | Kroonstad  
Lichtenburg | Lusaka | Nelspruit | Nigel | Nylstroom | Pietermaritzburg | Piketberg | Rawsonville | Tzaneen | Upington | Vredendal | Wellington

Sales and Service with branches across Southern Africa:
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Hard work challenges both man and 
machine. A physical profession like 
landscaping or grounds maintenance 
is demanding, which is why Husqvar-

na builds machines that are not only reliable, 
powerful and efficient but also ergonomic, 
well-balanced and light weight so that your job 
becomes a little easier on you.

Husqvarna grass trimmers, brushcutters and 
clearing saws are equipped with X-Torq® en-
gine technology, which reduces exhaust emis-
sions by up to 75% and increases fuel efficien-
cy, without compromising on power making 
them the perfect work partner in Africa’s tough 
conditions. Intelligent design features deliver 
exceptional ergonomics including a well-bal-
anced design for easy manoeuvrability and 
adjustable off-set handles to ensure a comfort-
able operating stance. The engine and starter 
on Husqvarna’s machines have been designed 
with Smart Start® ensuring quick starts with 
minimum effort.  Effective Low Vib® anti-vibra-
tion dampeners absorb vibration, reducing the 
impact on the user’s arms and hands.

Finding the specific machine to meet your 
needs is a key decision when equipping your 
fleet:

o A trimmer head successfully tackles 
dense grass and weeds and cleans up ar-

eas where lawnmowers cannot reach and 
that are not suitable for lawn mowing. 
o A grass blade is suited to dense, 
coarse grass but not woody growth. It slic-
es through tough brush and mows down 
weeds with ease, reducing the time spent 
cutting and clearing by almost half.  
o A saw blade excels on woody vines 
and other thick growth, making short work 
of saplings and small trees.

Get more work done with one machine

The Husqvarna 345FR brushcutter is equipped 
standard with trimmer head, grass blade and 
saw blade making it ideal for those who are 
looking for a flexible solution. The 345FR incor-
porates three benefits in one effective package. 
Use the trimmer head to trim lawn edges and 
clear nettles and unwanted shrubs. Attach the 

grass blade when you need to clear higher 
grass or heavier brushwood. Finally attach the 
saw blade when you need to cut down smaller 
trees.

To ensure comfortable operation, the 345FR is 
sold with a Balance XTM harness.  The com-
fortable chest plate and hip belt distributes 
the load evenly while the floating pad system 
reduces the risk of back strain.  The ventilated 

back plate and wide shoulder pads also assist 
with even weight distribution. 

Husqvarna products are available from the 
authorised Husqvarna distributor in Zambia.  
For more information, please 
email scottsteveh@gmail.com or visit 
www.husqvarna.co.zm.

Husqvarna puts 
versatility in your hands
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Aluminium, Metals & Steel 
Fabrication Industry

African Rainbow Minerals
Tel: +27 11 779 1300
Fax: +27 11 779 1312

www.arm.co.za

Allied Steelrode
Tel: +27 86 177 7777

www.alliedsteelrode.com

Anglo Platinum Limited
Tel: +27 11 373 6111
Fax: +27 11 373 5111

www.angloplatinum.com

Asap Steel & Pipe
+27 (0) 86 123 2727

www.albertonsp.co.za
Assore Limited

Tel: +27 11 770 6800
Fax: +27 11 268 6040

www.assore.com

Aveng Trident Steel
Tel: +27 11 861 7111

www.avengtridentsteel.co.za

BT Steel (Pty) ltd
www.btsteel.co.za

info@btsteel.co.za
Tel: +27 13 665 1914

Conbrako (Pty) Ltd
www.conbrako.co.za

Richard@conbrako.co.za
Tel: +27 11 762 2421

Electrical Turnkey (Pty) Ltd
www.electricalturnkey.co.za
electricturnkey@gmail.com

Tel: +27 11 865 5326

Exclusive Steel (Pty) Ltd
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Aluminium, Metals & Steel 
Fabrication Industry

www.exlusivesteel.co.za
jmeyer@vodamail.co.za
Mob: +27 82 930 3215

Genrec (Pty) Ltd
www.genrec.co.za
info@genrec.co.za
+27 11 876 2300

Geo Group (Pty) Ltd
www.geogroup.co.za
info@geogroup.co.za
Tel: +27 11 966 7760

Inprofile 2000
Tel: +27 11 908 – 1903

www.inprofile2000.co.za

Interfab (Pty) Ltd
www.interfab.co.za
info@interfab.co.za

Tel: +27 11 477 1060/1-3

ISF
www.isf.co.za

director@isf.co.za
Tel: +27 11 726 2421

Metals Centre
Tel: +27 (0)11 493-4930
Fax: +27 (0)11 493-4941
www.metalscentre.co.za

Meyerton Engineering (Pty) Ltd
www.meyertoneng.co.za

h.cameron@meyertoneng.co.za

Tel: +27 16 362 0449

Non Ferrous Metal Works
Tel: +27 31 480 7388
Fax: +27 31 468 6934

www.nfm.co.za

Robor
Tel: +27 11 971 1600

Fax: +27 +27 (0)86 574 9438
www.robor.co.za

SE Steel (Pty) Ltd
www.sesteel.co.za
sesteel@icon.co.za

Tel: +27 11 953 4584/5

SM Structures (Pty) Ltd
www.smstructures.com
info@smstructures.com

Tel: +27 11 786 1043

Smoothedge (Pty) Ltd
www.smoothedge.co.za
info@smoothedge.co.za

+27 11 555 5360

Special Steels
Tel: +27 11 865 4939

www.specialsteel.co.za

Spiral Engineering (Pty) Ltd
www.spiralengineering.co.za

admin@spiralengineering.co.za
Tel: +27 11 474 9115

Spraying Systems
Tel: +27 11 618 3860
Fax: +27 11 614 0021

www.spray.co.za

Stainless Unlimited
Tel: +27 11 900 2729
Fax: +27 11 900 2734

www.stainlessunlimited.co.za

Steel Mate
Tel: +27 (0)11 897 8960
Fax: +27 (0)11 918 2836
www.steelmate.co.za

Union Steel (Pty) Ltd
www.unionsteel.co.za
info@unionsteel.co.za
Tel: +27 21 534 2251

Volard Bearing
Tel: +27 11 397 3450
Fax: +27 11 3974202

www.volardbearings.co.za

Vomak (Pty) Ltd
www.vomak.co.za
info@vomak.co.za

Tel: +27 11 828 9630

VR Steel
Tel: +27 11 864 7630
Fax: +27 11 864 7629

www.vrsteel.co.za
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While many companies these 
days may claim to be in-
novators, true innovation 
is rare. However, for South 

Africa’s leading steel processor and sup-
plier, Allied Steelrode, innovation is in the 
lifeblood of the company and part of their 
organisational ethos.

Founded through a merger of Allied 
Chemical and Steel Pty Ltd and Steel-
rode Pty six years ago, Allied Steelrode 
has grown exponentially, supplying high 
volume merchants and end-users with – 
amongst other product offerings - bulk 
coils, slit strip, flat steel, steel pressings, 
standard sheets, and the entire structural 
steel portfolio of products.

In 2014, Allied Steelrode’s Executive Direc-
tor Warne Rippon and CEO Arun Chadha 

recognised the structural, architectural 
and mechanical advantages inherent in 
tubular steel. This material is lighter and 
more cost-effective than conventional ‘I’ 
beams and, when welded together, offers 
far greater strength. By cutting specially 
shaped openings in steel tube, sections 
can be interlocked and then welded with 
far greater ease.

“For example, we produced the compo-
nents for a pre-fabricated steel building 
which had a specialised agricultural appli-
cation. Once processed by the LT20, the 
components were taken to site and, with 
a perfect fit ensured, were rapidly assem-
bled,” explains Rippon. 

“There are many other companies in ag-
riculture, mining, and construction who 
could use this service to their advantage,” 

he emphasises.

“The sky really is the limit. Our LT20 Jum-
bo opens up a completely new range 
of design possibilities for architects and 
structural designers. Now – thanks to 
this technology - many more beautiful 
and innovative tubular structures can be 
designed, as the only limitation is the 
bounds of architects’ own imaginations. 

As such, we look forward to seeing tu-
bular steel featuring increasingly in our 
daily lives, such as in the design and con-
struction of shopping malls, airports and 
sports stadiums,” he enthuses.

The application of the LT20 is very diverse. 
It can process tube for architectural and 
agricultural applications; and meet the 
requirements of the heavy transportation, 
construction, mining, automotive power 
generation, shipbuilding and petrochemi-
cal industries, amongst others.

As a long-term investment, and to broad-
en its offering to the southern African 
steel construction and manufacturing 
sectors, Allied Steelrode purchased the 
BLM Adige LT20 Jumbo tube laser in the 
fourth quarter of 2015. This revolutionary 
machine was commissioned at the end of 
January 2016 and by mid-March 2016 was 
in production. 

“Worldwide, tube laser cutting is a com-
paratively new innovation in the steel pro-
cessing industry,” explains Rippon. 

Before tube laser, processing tubular steel 
involved time-consuming sawing and 
drilling. Now, with tube laser, it is possible 
to cut even the most complex geometries 
in steel tube. The LT20, for example, can 
process tubes ranging in section from 

Allied Steelrode’s LT20 tube 
laser: Imagination is the 

only limitation
-	 High-speed,	versatile	five	axis	3D	tube	laser	creates	
dynamic new processing and pre-fabrication possibilities 
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75mm to 508mm and in lengths of up to 
18 metres.

“Unlike many other lasers which can only 
cut up to 8mm wall thicknesses, the LT20 
can cut up to 16mm thick tube walls,” adds 
Chadha.

The hugely versatile five axis laser cut-
ting system is ideal for three dimensional 
parts, bent, hydro-formed or pre-assem-
bled tubes or flat and pressed sheets. In 
addition, the superior edge quality pro-
duced by the LT20 frequently eliminates 
time-consuming post-processing steps, 
when compared to conventional process-
ing technologies.

As the machine produces a finished com-
ponent in a single cycle, there are no 
problems with storing semi-finished work, 
a factor which streamlines and increases 
productivity.

The LT20 will cut round, square and rect-
angular section tubes as well as open 
structural sections whether they are mild 
steel, high-strength steel, stainless steel, 
aluminium, alloys, brass or copper. It is 
possible to economically produce any-
thing from a one-off prototype to a pro-
duction run of thousands in a fraction of 
the time that was previously required. 

The tube laser is fully automated and 
requires minimal operator intervention. 

With extended production runs, this guar-
antees absolute product consistency and 
faster turnaround times. 

For example, recently, Allied Steelrode 
processed the tubular steel sections of a 
two storey 100-ton parking garage. 

“We cut the steel preparation time from 
what would have taken three weeks to a 
mere eight days,” Chadha explains.

An additional motivation for the purchase 
of the LT20 was that, in 2015, Allied Steel-
rode won the contract to supply the com-
plex structural steel for the iLanga and 
Kathu solar power projects in the North-
ern Cape.

Apart from the major investment in the 
LT20, Allied Steelrode has imported and 
commissioned South Africa’s only ded-
icated steel stretcher leveller  in a pur-
pose-built factory in Midvaal, with a 
second more powerful one – suitable for 
very high-tensile strength steel -  already 
purchased and due to be commissioned 
in the first quarter of 2018.

“Major investments of capital equipment 
of this nature are very much long-term 
‘votes of confidence’ and game-changing 
value-adds in the partnership which we 
have with our customers - and the indus-
try as a whole,” explains Rippon.

“Early on in our partnership, we under-
stood the need to enhance our custom-
ers’ processes. The purchase of the LT20 
was yet another significant step along this 
trajectory,” he concludes.

About Allied Steelrode

Allied Steelrode was founded through a 
merger of Allied Chemical and Steel Pty 
Ltd and Steelrode Pty in 2011. The com-
pany has grown to be a leading inde-
pendent steel supplier and processor, 
which supplies high-volume merchants 
and end-users with bulk coils, slit strip, 
flat steel, steel pressings, standard sheets 
and the entire structural steel portfolio of 
products. 

To differentiate the company while adding 
value to customer processes and main-
taining consistent growth, Allied Steel-
rode has systematically invested in the 
most advanced steel processing equip-
ment such as a tube laser and a dedicat-
ed stretcher leveller facility for upgrading 
steel sheet.

Quality improvement, consistency and 
reliability of supply and customer service 
excellence are key drivers for this Al-
rode-based company. Hand-in-hand with 
this is a dedication to the highest levels of 
efficiency.

Allied Steelrode is ISO 9001:2015 certified.

         MANUFACTURING FACILITY

PRODUCT RANGE:

·  INSULATED PANELS FOR COLD 
           AND FREEZER ROOMS
           (POLYURETHANE AND POLYSTYRENE 
           INSULATED PANELS)

·  INSULATED TRUCK BODIES

·  IBR ROOF PANELS

·  MORTUARY COLD ROOMS 
           AND CABINETS

·  TELECOMMUNICATION SHELTERS

EMAIL: INFO@DALUCON.CO.ZA
TEL: 012 661 8480

          

CLIENT SATISFACTION THROUGH PRODUCT EXCELLENCE!
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Alert Engines Part
Tel: +27 21 590 8250 
Fax: +27 21 592 2919

www.alertenginesparts.com

Aton Engineering (Pty) Ltd
www.atonengineering.co.za
info@atonengineering.co.za

Tel: +27 10 534 6054

Automotive Supplier Park
Tel:+27 12 564 5000
Fax: +27 12 564 5142

www.supplierpark.co.za

Bosch (Pty) Ltd
www.bosch.co.za

Tel: +27 12 381 3552

Bradshaw Air Brake Kit
Tel: +27 31 207 2100

Cape Parts Distributors
Tel: +27 41 487 1471
Fax: +27 41 487 1474
www.capeparts.com

Cohamet Engineering (Pty) Ltd
Tel: +27 11 474 8898

www.cohametengineering.co.za

Coverworx
Tel: +27 73 151 7011

Fax: +27 (0)86 541 0399
www.coverwox.co.za

Feltex Automotive
Tel: +27 (0) 31 460 4200
Fax: +27 (0) 31 460 4290

www.feltex.co.za

Forklift-SA (Pty) Ltd
www.forklift-sa.com
info@forklift-sa.com
Tel: +27 11 609 1726

GIC Autos
Tel: +27 12 323 1163
www.gicautos.co.za

Goscor (Pty) Ltd
www.goscorlifttrucks.co.za

lifttrucks@goscor.co.za
Tel: +27 10 594 4339

Grandmark (Pty) Ltd
www.grandmark.co.za
info@grandmark.co.za

Tel: +27 11 226 9111

Hyundai (Pty) Ltd
www.hyundai.co.za

Tel: +27 10 248 8000

Imfuyo Air Products (Pty) Ltd
Tel: +27 11 914 5144
Fax: +27 11 914 5380
www.imfuyo.co.za

Automotive and Component Industries
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Isuzu Truck World (Pty) Ltd
www.isuzutrucks.co.za
Tel: +27 11 296 5000

KD Automotive Component
Tel: +27 11 739 7526

Kilber Products
Tel: +27 11 389 8800
Fax: +27 11 864 8322

Marouns Group
Tel: +27 31 208-3221
Fax: +27 31 208-9228

www.marounsgroup.co.za

Metric Auto (Pty) Ltd
www.metricauto.co.za

Andrew@metricauto.co.za
Tel: +27 11 873 2350

Monroe/Tenneco
Tel: +27 11 547 5601

Fax: +27 11 547 5618
www.monroe.co.za

Pasdec (Pty) Ltd
www.pasdec.co.za

kpather@pasdec.co.za
Tel: +27 12 250 8970

Philton Autotrim 
Tel: +27 12 803 8829
www.autotrim.co.za

Phoenix Signage (Pty) Ltd
www.phoenixsp.co.za
info@phoenixsp.co.za
Tel: +27 11 894 4225

Proauto Rubber
Tel: +27 11 823 5541
Fax: +27 11 823-5542

www.proautorubber.co.za

R&R Developments
Tel: +27 12 546 7781

www.spitronicsengineconversions.co.za

Smiths (Pty) Ltd
www.smiths.co.za
info@smiths.co.za
Tel: +27 31 719 4911

WABCO 
www.wabco.co.za

Tel: +27 11 450 2052

Wroff Road
Tel: +27 12 941 2900

Fax: +27(0)86 574 5841
www.wroffroad.co.za

ZF Services
Tel: +27 11 457 0000

marketing@zfsa.co.za

Automotive and Component Industries
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BMG-COR26112018 - Half Pg

Monday, 26 November 2018 8:25:10 AM

Y O U R O P E R AT I O NE X PA N D
MEET GOALS, INCREASE PROFITS AND SAVE TIME.

TURN YOUR PLANS INTO A REALITY.

Plan for your future with a complete farm system from GSI
Whether you are planning to farm more hectares or want to increase your marketing flexibility, 

a system to meet your specific grain facility needs with the utmost efficiency.use our expertise to design 

124 Ridge Road, Laser Park, Honeydew, Ext 15, Gauteng | PO Box 4012, Honeydew, 2040, Republic of South Africa
Phone: +27 (011) 794 4455, Ext 214 | Fax: +27 (011) 794 4515 | Email: sales@gsiafrica.co.za | Website: http://www.gsiafrica.co.za/
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Building & 
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360 Degree Shade Solutions
Tel: +27 21 853 3068
Cell: +27 83 337 4578

Web: www.360degreesshade.coza

ABC Construction
Tel: +27 11 970 35 49

Web: www.abcconstruction.co.za

Africote
Tel: +27 11 663 2000
Fax: +27 86 554 8769

Web: www.africote.com

Altitude Scaffolding
Tel: +27 21 556b1954
Fax: +27 21 556 5082

Web: www.altitudescaffolding.
co.za

Awethu Scaffold
Tell/Fax: +27 14 596 5424

Web: www.awethu@xsinet.co.za

Baby Step Flooring
Tel: +27 11 474 9000

Fax: +27 11 473 35555

Brick Suppliers
Tel: +27 11 882 3357

Web: www.bricksuppliers.co.za

Builders
Tel: +27 11 797 0400

Web: www.builders.co.za

Build IT

Tell/Fax: +27 31 719 1900

Building Suppliers
Tel: +27 11 797 0400

Web: www.building suppliers.
co.za

Construction and Projects CC
Tel/Fax: +27 11 906 6845

Defendoor
Tel: +27 11 786 8832/9

Fax: +27 860 DEFEND (333363)
Web: www.defendoor.co.za

Diamond Doors
Tel: +27 11 740 9453/6597

Fax: 086 623 5997
Web: www.diamonddoors.co.za

Donasa Hardware and Builders
Tel: +27 76 341 9350
Fax: +27 27 712 1430

Ecotech Housing
Tel: +27 83 276 9658

Web: www.ecotechousing.co.za

KTB Projects
Tel: +27 11 452 6422

Web: www.ktbprojects.co.za

Lasko Civil and Construction
Tell/Fax: 27 15 483 0194
Web: www.laskoproducts

Louani Developments
Tel: +27 82 805 9998
Fax: +27 86 501 0813

Web: www.louanidev.co.za

Mann Construction
Tel: +27 11 234 2966
Fax: +27 83 574 4500

Web: www.mannconstruction.net

Mandoval
Tel: +27 11 864 5206
Fax: +27 11 908 3049

Web: www.mandoval.co.za

Mr Make It
Tel: +27 11 039 1939
Fax: +27 86 653 8956

Web: www.mrmakeit.co.za
Nefertiti

Tel: +27 11 784 9601
Fax: +27 86 657 3898

Web: www.nefertitidesigns.co.za

Pyro-Cote
Tel: +27 11 864 5205
Fax: +27 31 464 7893

Web: www.pyrocole.co.za

Trencheless Technologies
Tel: +27 86000 66 344

Email: info@trenchless.co.za
Web: www.trenchless.co.za

Vaal Sanitary Ware
Tel: +27 16 360b600

Fax: +27 16 362 11 67
Web: www.librabath.co.za

THE BUILDING AND CONSTRUCTION 
MATERIALS INDUSTRY LISTINGS
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The fourth Programme for Infrastructure 
Development in Africa (PIDA) Week was 
held in Victoria Falls, Zimbabwe from 
26-28 November. The event concluded 

with ministers and other delegates in atten-
dance agreeing that accelerating solutions to 
Africa's infrastructure gaps must be taken seri-
ously if Africa is to realise the aspirations of its 
people as enshrined in Agenda 2063 and the 
global agenda for sustainable development.

Zimbabwe’s state minister for Matebeleland 
North Province Richard Moyo said the accel-
eration would add impetus to the continent’s 
integration process. “We need to have the right 
infrastructure mix and align our national infra-
structural projects to the PIDA programme for 
collective gain.”

NEPAD CEO Ibrahim Assane Mayaki stressed 
the need to, “continue holding a constructive 
dialogue with all the partners, including the 
private sector so that we can deliver concretely.”

Good governance
For his part, the African Union’s infrastructure 
director Cheik Bedda emphasised the impor-
tance of good governance to promote infra-
structural development that will positively im-
pact the continent’s economies.

Representatives of the European Union and 
the Deutsche Gesellschaft für Internationale 
Zusammenarbeit GmbH (GIZ), a major partner 

to NEPAD and its partners in the PIDA pro-
gramme, also spoke in support of Africa’s quest 
for an integrated infrastructure network.

“Big change is on the way for Africa through 
PIDA and we have to stay the course. Huge in-
vestments are required for it to become a reali-
ty. We as GIZ are with you. There are also huge 
opportunities in terms of human capital as well 
for the continent at all levels,” said GIZ African 
Union office director Inge Baumgarten.

The meeting also noted the need to increase 
projects under construction from the current 
32% to 50% if Africa is to achieve its develop-
mental aspirations. Furthermore, the continent 
should create an enabling environment for the 
private sector to have space to buy into the 
continent’s key priority projects.

There was consensus on “bankable and smart 
infrastructure with cross border orientation”, 
which would propel socio-economic growth. 
Governments were urged to proactively involve 
all stakeholders, in particular communities to 
make the projects inclusive and true enablers 
for development.

Project-specific working groups
To realise NEPAD’s 5% Agenda and the African 
Infrastructure Guarantee Mechanism (AIGM), 
the delegates recommended the establish-
ment of PIDA project-specific working groups 
to focus on data transparency and dissemi-

nation; advocacy work; project development; 
review and funding; partnerships and capacity 
building.

They also pledged to launch and use the PIDA 
Job Creation Toolkit as a part of the package 
and means to attract and convince pertinent 
stakeholders, including financiers and devel-
opment partners on the benefits of key PIDA 
priority projects in the construction phase.

The PIDA Quality Label received recognition as 
a framework needed to ensure projects fulfil set 
criteria.

They further recommended that PIDA PAP 2 
(2020-2030) draws from the ongoing review 
and consultative process and ensure that it has 
a realistic list of projects that should be inclu-
sive of all sectors as well as a strong strategy 
to communicate progress on priority PIDA 
projects and facilitate sharing of lessons and 
experiences on the implementation of PIDA 
projects.

The partners, including the African Union 
Commission (AUC), NEPAD Agency, the Afri-
can Development Bank (AfDB), and the Eco-
nomic Commission for Africa (ECA), vowed to 
continue working together to put in place sus-
tainable capacity building mechanisms for key 
infrastructure sectors on the continent and to 
invest in efforts to accelerate development of 
key infrastructure projects.

PIDA Week ends with call for Africa to 
accelerate infrastructure projects
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TEQTON offers durable floor mix suitable 
for storage, production and workshops 
subjected to water, fuel, chemicals and 
other influences.

With more than 35 years of experience and 
success in laying down of more than 1 million 
m2 of industrial flooring per year TEQTON of-
fers custom oriented solutions.

According to the company, the perfect material 
mix Teqplan consists of a special synthetic ma-
terial dispersion, selected aggregate materials 
and concrete, which makes a polymer concrete 
with high strength and still flexible. 

Since an industrial floor is attacked by several 
enemies - water, oil, chemicals and many oth-
ers, Teqplan are able to resist such attacks to a 
great extend.

The special material features of Teqplan floors 
maintain high-level durability even after a long 
time of continuous impacts. 

In addition, Teqplan is absolutely neutral to-
wards steel, which is an important issue when 
installing various types of machines onto the 
floor.

Though joints, holes and other flooring irregu-
larities cause problems, especially if subjected 
to heavy loads every day, Teqplan is laid down 
joint-less, even in large areas of several thou-
sand square meters.

The Teqplan surface is so tight that wear and 
cracks rarely occur, thanks to its synthetic fixing 
agent. 

Teqplan also offers accuracy levels, a healthy 
and noiseless working environment, and lower 
maintenance costs for platform trucks among 
advantages which include comfortable, eco-
nomical and environmentally-friendly.

Meanwhile experts have noted that Teqplan in-
dustrial floors are extremely abrasion resistant 
and almost maintenance-free – even after sev-
eral years of use.

Furthermore, it also leads to environmental 
protection because Teqplan does not contain 
any solvents.

TECHNICAL DATA
FIXING AGENT: Synthetic material dispersion 
and concrete

AGGREGATES: Granite gravel and sand

SUB-BASE: Teqbase or concrete (min. 25 MPa.)

LAYING DOWN PROCEDURE: Manual or me-
chanical work, around 800 m2 per day per 
work team.

TEMPERATURE: Min. + 5ºC. The building must 
be closed (windows and doors installed, water-
proof roof ).

LAYER THICKNESS: 1.0 – 3.0 cm.

CURING TIME: Usable after about 2 days (de-
pending on temperature).

DENSITY: Around 2.0 – 2.2 t/m3.

POINT LOAD: Up to 100 kN on 0.1 x 0.1 m. Test-
ed according to German regulation DIN 18 560.

FLATNESS: In accordance with German regula-
tion DIN 18202, table 3, line 3 or 4.

WEAR RESISTANCE: In accordance with regula-
tion HUS AMA, table ESE/6, class A. Very high 
standards.

COMPRESSIVE STRENGTH: Min. 50N/mm2.

Tension: Around 10 N/mm2.

ELECTRICAL DISCHARGE ABILITY: Spark-free 
and inflammable (in accordance with Ger-
man regulation DIN 51 953) between 104 and 
107ohm. No static charge.

JOINTS: Normally jointless. Statically deter-
mined joints in tower blocks must be secured 
using joint profi1.

COLOUR: Light concrete grey.

WARRANTY: 5 years.

RESISTIBILITY: Water-resistant and to a great 
extend resistible to oil and chemicals.

TEQTON jointless Polymer concrete floor
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SecMet Metallurgical Engineering
Consultants

The loan for the 365 km Ring Road is 
the Bank’s third intervention in the im-
plementation of this important road 
network rehabilitation and upgrading 

project

ABIDJAN, Ivory Coast, November 28, 2018/ 
-- The African Development Bank (www.AfDB.
org) has approved a €17.96 million loan to the 
Republic of Cameroon to finance the construc-
tion of a Ring-Road Project in the North-West 
Province of the country.

The Ring Road project, which falls under phase 
three of the country’s Transport Sector Support 
Programme, aims to improve the movement of 
goods and people. It will also strengthen the 
foundations for strong and sustainable growth 
by promoting domestic and regional trade.

The loan for the 365 km Ring Road is the Bank’s 
third intervention in the implementation of this 
important road network rehabilitation and up-
grading project. The loop road crosses five of 
Cameroon’s seven divisions of the North West 
Region and includes several links to the Nige-
rian border.

The project will also include institutional sup-
port for the transport sector and related works 
such as the development of rural roads, the 
rehabilitation of socio-economic infrastructure 

for improving women and youth living condi-
tions.

The road project is line with the government’s 
Growth and Employment Strategy Paper 
(GESP) 2010-2020, to build an integrated and 
efficient transport network at low-cost that cov-
ers the entire country opening the country to 
neighbouring countries to effectively enhance 
economic growth and reduce poverty.

The Transport Sector Support programme 
under which the project falls is also consistent 
with Pillar I of the Country Strategy Paper (CSP) 
2016-2020 for Cameroon, which focuses on 
strengthening infrastructure to support agri-
cultural value chains for inclusive growth and 
aligns with the Bank’s High 5 priorities.

Cameroon’s northwestern region has enor-
mous economic potential, particularly in agri-
culture, which stands to benefit from the road. 
Other lucrative sectors include livestock and 
fisheries; tourism, particularly the spectacu-
lar natural landscapes such as the Menchum 
Falls, Lakes Awing, Oku and Nyos, the Mbengwi 
Caves.

The project is also expected to have a positive 
impact on transportation - greatly reducing 
travel time ; increase in traffic of passenger 
and goods; foster job creation for women and 

lead to work for 30,000 youths. The road will 
result in savings on vehicle operating costs; in-
crease in household income and reduction in 
post-harvest losses.

The total cost of phase one of the Transport 
Sector Support Programme is estimated at 
€255 million (XAF 167.270 billion). It will be im-
plemented from December 2018 to June 2024, 
with the Bank’s co-financing loan of €179.60 
million, an Africa Growing Together Fund 
(AGTF) loan of €42 million and the Govern-
ment’s counterpart funding of €32.84 million.

At the end of August 2018, the Bank’s portfo-
lio in Cameroon comprised 24 operations (18 
national and five multinational operations) for 
total net commitments of €1,369.02 million. 
The public sector accounts for €1,218.03 mil-
lion for 19 operations, while the private sector 
accounts for four projects valued at €150.99 
million.  (Transport and ICT sectors account for 
63% of the portfolio).

Since 1972, when the Bank started operations 
in Cameroon, it has participated in financing 28 
transport sector operations.

Distributed by APO Group on behalf of 
African Development Bank Group (AfDB).

Cameroon: African Development Bank approves €17.96 
million Ring-Road project to improve socio-economic 
growth in the North-West province
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Jacage (Pty) Ltd
www.jacage.co.za

sales@jacage.co.za
Tel: +27 12 333 7111

RTC
www.rtc.co.za

sales@rtc.co.za
Tel: +27 11 621 8300

Everritt Wood Machinery
Tel: +27 21 933 4372
Fax: +27 21 933 3379

Elcarbo Abrasives
www.elcarbo.co.za

Tel: +27 21 556 2170

D & B Equipment Sales
www.dbequipment.co.za

Tel: +27 31 702 9931

Coastal Machinery
Tel: +27 21 552 6063
Fax +27 21 551 1998

CMC Woodlink Machinery
www.cmcmachinery.co.za

Tel: +27 21 557 6966

Wacker Neuson (Pty) Ltd
www.wackerneuson.co.za

Tel: +27 11 672 0847

SA Argus (Pty) Ltd
www.sa-argus.com

larry@sa-argus.co.za
Tel: +27 11 466 6612

Lotus Abrasives

www.lotusabrasivesandtools.co.za
Tel:+27 11 334 0633

Babcock International Group
www.babcock.co.za
Tel: +27 11 230 7300

Chicks Scrap Metal Kuils
Tel: +27 21 903 4131
Fax: +27 21 903 8122

Lo Rall Demolition Contractors
www.ileadcape.co.za 
Tel: +27 21 981 8955

Industrial Hard Chrome Plating
industrialchrome@xsinet.co.za

Tel:+27 21 931 4271
Rocol (Pty) Ltd
www.rocol.co.za

sales@rocol.co.za
Tel: +27 11 462 1730

SA Tool (Pty) Ltd
www.satool.co.za
info@satool.co.za

Tel: +27 11 922 5300

Industrial Flooring System
Tel: +27 21 552 4970
Fax: +27 21 551 1177

Host Cleaning Equipment
Tel: +27 21 762 8152
Fax: +27 21 762 8160
Starcke Abrasives

mick@starckesa.com
Tel: +27 11 397 3720

Otmar Machine Tools
www.otmar.co.za

Tel: +27 11 864 5140

Hyper Automation Sheet
Metal Machinery

Tel: +27 21 594 7000

Inoxpa South Africa
www.inoxpa.com

Tel: +27 11 794 5223

Hidrostal (Pty) Ltd
www.hidrostal.co.za

sales@hidrostal.co.za
Tel: +27 11 704 5333
SA Metal Epping
www.sametal.co.za

Tel: +27 21 590 3900

WD Hearn Woodworking
Machinery Epping

Tel: +27 21 534 5351

Peninsula Scrap Metals
www.peninsulascrapmetals.co.za

Tel: +27 21 934 6999

Mopping Equipment (Pty) Ltd
www.mopping.co.za
Tel: +27 11 864 5140

Marriot Machinery Parrow
www.marriotmachinery.co.za

Tel: +27 21 930 6697

Industrial Equipment Listings
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Manitou’s battery driven telehandler, 
the first of its kind, was unveiled at 
Electra Mining Africa 2018. BPI de-
signed and implemented the con-

version of the telehandler from a diesel driven 
system to a fully electric system utilising Lithium 
Ion battery technology.

BPI, a proudly South African OEM specialising 
in the development of battery energy systems, 
electrical traction systems and high speed 
charging systems for underground mining 
equipment, was launched in 2018. 

“We were approached by TDS Projects Con-
struction to design an electrical system for 
the MHT-790E electric telescopic handler to 
address their need to eliminate fatigue in the 
mines associated with diesel particulate emis-
sions, particularly in tight and closed off areas,” 
says Calvin Coetzee, BPI Managing Director. 
“This is one of many common challenges fac-
ing the mining industry that our technology is 
able to address.”

Coetzee explains that in addition to emis-
sions, the transporting of fuel to refuel diesel 
machines is also challenging in terms of time, 
cost and accessibility and can be solved by 
the switch from conventional diesel to electric 
systems. “Electric machines and equipment 
can solve these problems without the loss of 
power or production time. All of this is perfectly 
illustrated in the MHT-790E electric telescopic 
handler.”

The MHT-790E electric telescopic handler has 
a lifting capacity of up to 9 tons and a lifting 
height of up to 6.84m. The machine is powered 
by a LiFePO4 (Lithium Iron Phosphate) battery, 
known to be one of the safest battery chemis-
try compositions for its thermal and chemical 
stability. 

According to Coetzee, the additional advan-
tages of using this type of battery include its 
low cost, non-toxicity, the natural abundance of 
iron, safety characteristics and electrochemical 
performance. “In the MHT-790E electric tele-
scopic handler all of these advantages culmi-
nate into a machine with zero emissions and 
far less heat being produced which protects 
the health and safety of those working in con-
fined areas such as tunnels and mines. It also 
has a long battery life expectancy of 3,000 
cycles and continuous battery shift time of 8 
hours combined a high speed charging time 
of 90 minutes or on-board charging time of 8 
hours to ensure an uninterrupted work shift,” 
Coetzee adds.

BPI’s system addresses mining ventilation as 
well. The heat produced by machinery work-
ing underground puts pressure on ventilation 
systems resulting in additional costs for sys-
tem upgrades. “Due to the fact that it emits 
far less heat than a conventional diesel driven 
machine, the MHT-790E does not put pressure 
on these systems, resulting in savings on fuel 
needed to support ventilation as well as sav-
ings in upgrade costs,” Coetzee explains. 

This was achieved with the machine’s built-in 
active air-cooling system which is complete-
ly sealed and cools the air down to keep the 
battery temperature at optimum levels while 
the electric motor is cooled via a water cooling 

method. This system is part of BPI’s ultra-safe 
design approach to all systems. Additional 
safety features built into the MHT-790E tele-
handler include various Detection Systems, 
ensuring that the vehicle slows down should a 
person, vehicle or obstacle be detected, thus 
reducing the possibility of accidents. The bat-
tery pack included in the MHT-790E is also 3G 
impact rated, protecting it in the unlikely event 
of an accident. An Automatic Fire Detection 
and Suppression system specifically designed 
for Lithium Ion battery systems also forms part 
of the system allowing for the detection and 
protection of any electrical sparks and smoke, 
or short circuit overload that may occur.

“BPI’s main objective is to remove all emissions 
and harmful equipment from use in mining op-
erations as part of our innovation-led approach 
to sustainable mining. This approach involves 
the application of cutting edge technology to 
address mining’s major challenges. We firmly 
believe that our designs are able to outperform 
traditional diesel-fuelled vehicles on the market 
and achieve considerable energy cost savings 
and lower overall machine costs. The launch of 
the Manitou’s MHT-790E electric telehandler 
affords us the opportunity to have the return of 
investment on our electric vehicle systems field 
proven,” says Coetzee.

According to Manitou, the MHT-790E electric 
telehandler offers a return on investment over 
a short period of just 2-4 years. “Savings on 
fuel, possible fuel rebates and reduced main-
tenance costs, as opposed to maintenance on 
a diesel powered vehicle, all contribute to the 
cost effectiveness of the machine. The estimat-
ed running cost of the MHT-790E is 32% of 
a diesel equivalent which, combined with the 
multi-functionality of a telescopic handler and 
an array of available attachments, is a truly cost 
effective solution for the mining and construc-
tion industries,” states Manitou Southern Africa.

BPI’s team was challenged with a turnaround 
time of just 3 months to complete the project 
– from conceptualization through to design, 
procurement, manufacturing construction, as-

sembly and finally commissioning. “The fact the 
project was completed, successfully, within the 
time constraints is due to the absolute com-
mitment from all stakeholders and role players 
involved,” says SP De Bruyn, Head of Mechani-
cal Engineering at BPI and lead on this project. 
“This includes the flexibility, technical capability 
and can-do attitude of Manitou Southern Af-
rica and their aftermarket team, as well as the 
technical capabilities and expertise that the BPI 
team has built up over the last four years.

The first MHT-790E electric telehandler was 
purchased by mining infrastructure construc-
tion firm, TDS Projects Construction who will be 
using it in their underground operations. “TDS 
is committed to improving health and safety 
conditions in the workspace for their employ-
ees and this was their motivation for purchas-
ing the vehicle,” says De Bruyn.

Manitou’s MHT-790E electric telehandler will 
be distributed through Manitou Southern Af-
rica’s extensive network of 12 dealers through-
out South Africa and neighbouring countries, 
and through the Manitou Centre in the West-
ern Cape, who distribute and service Manitou 
products.

About BPI:
BPI is a proudly South African OEM specialising in 
the development of battery energy systems, electri-
cal traction systems and high speed charging sys-
tems for underground mining equipment. All of BPI’s 
products are designed and manufactured in South 
Africa, by local engineers for the South African min-
ing	 industry.	 With	 experience	 in	 meeting	 mining	
industry related challenges through the implemen-
tation of the latest battery technology, BPI provides 
solutions	 to	 enhance	 the	 efficiency,	 sustainability,	
and	 safety	 of	mining	 operations.	 BPI’s	 offering	 in-
cludes integration and supply of electric vehicle 
traction systems, battery powered mining vehicles, 
zero emissions technologies, EV-Lithium battery 
systems, and charging systems. BPI’s capabilities 
include the design, manufacturing and integration 
of all necessary components for a full electrical trac-
tion system and related charging infrastructure. This 
includes the careful consideration and integration 
of	 all	 auxiliary	 systems	 and	 battery	 storage	 units,	
including; traction, cooling, electrical management, 
and distribution systems. For more information, visit 
www.batterypowered.co.za.

BPI Provides Electric System for 
World-First Manitou Telehandler
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Food businesses will have to change to 
stay competitive – online, in-store, and at 
sorting and processing plants too. Bjorn 
Thumas, Director Business Development 

Food at TOMRA Food, looks at what we can 
expect. 

Disruptive change is coming to supermarkets 
and this will have a ripple-effect throughout the 
food industry supply chain. Technical innova-
tions online and in-store and shifting consumer 
demands will re-shape the supermarket of the 
future. And that future is approaching fast. 

Proof that we are on the brink of a supermarket 
revolution came last year when e-commerce 

giant Amazon invested $13.7 (€11.7) billion in 
acquiring supermarket chain Whole Foods 
Market. This promises to be a game-changer in 
food retailing. And it is not only in funky-look-
ing offices in Seattle where the supermarket is 
being re-imagined: other specialized enterpris-
es already fulfill online grocery orders by de-
livering directly to customers’ front doors, and 
more businesses will jump on the bandwagon.

Traditional bricks-and-mortar supermarket 
chains, seeing that they are at risk of los-
ing power and profits in this revolution, are 
strengthening their own e-commerce capabil-
ities. The value attached to Whole Foods Mar-

ket by Amazon will have come as a wake-up 
call: established food retail chains must use 
CRM data to increase sales. It is true that Whole 
Foods Market has stores only in the USA and 
the UK, and that today’s online innovators such 
as Instacart are mostly US-based - but the shift 
to selling more food online will quickly sweep 
through developed nations.

During the next decade the global grocery 
e-commerce market is forecast to expand at a 
compound annual growth rate of 13.5%, from 
an annual value of €43 billion today to €135 
billion by 2025. Business analysts note that al-
though e-commerce players are making efforts 

The technologies and trends shaping 
the supermarket of the future
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to establish a foothold in the USA and Europe, 
they face serious challenges here because the 
existing grocery market is saturated and mar-
gins are low. This means global growth in food 
e-commerce will be driven by Asia, where there 
is highest consumer willingness to purchase 
groceries online, combined with rapid urban-
ization, low labor costs, and a relatively unde-
veloped retail market.

To give just one example of growth potential, 
in China, the world’s most populous nation, 
the e-commerce share of the grocery market 
is currently only 4.2%. To put this into perspec-
tive, in nearby Japan the share is 7.2% and in 
South Korea it is already 16.6%. This is a sure 
indicator that businesses such as the Chinese 
multinational conglomerate Alibaba Group, 
owner of Alibaba.com, will be at the vanguard 
of big changes.

Consumers’ expectations will rise 
Widespread food shopping online and fast 
deliveries to customers’ front doors will be just 
the beginning of this brave new world. Com-
puter codes and algorithms will also enable 
supermarkets to personalize their offering to 
customers, using data gathered about shop-
pers’ individual habits and preferences. The 
“Recommended for you” web-page so familiar 
to buyers of products such as books and elec-
trical goods can also direct shoppers towards 
the foods they like.

In turn, food shoppers will develop higher ex-
pectations and a more critical eye when buy-
ing fresh fruit or vegetables. More will want to 
know how fresh the produce is and whether or 
when it is ready to eat. The growing number 
of people around the world with middle-class 
incomes and lifestyles will become more aware 
of food safety and more curious about how 
their foods are being sourced and screened. 
Discerning ‘foodies’ will even be able to check 
information about the origins and nutritional 
value of produce, and to see suggestions for 
recipes and food pairings. This will attract and 
addict greater numbers of customers while 
cleverly making each one feel as if they are be-
ing treated individually.

The ad-hoc demand created through these 
online ‘nudges’ will challenge the traditional 
food supply change. Processing lines will need 
to know in precise detail what is coming-in 
from the field and what is in storage in order 
to meet demand. And quality and safety stan-

dards will have to be higher than ever. In the 
past consumers might have ignored a defect 
or made a complaint only seen by the grocery 
chain or food manufacturer, but social media 
will change that. A photo of something like 
a frog in a bag of lettuce can quickly go viral 
and global, reaching enough people to cause 
brand damage.

Technology to ensure quality and safety
These opportunities and threats mean that 
machines produced by TOMRA, the leading 
provider of optical food sorting and peeling 
equipment, will play an increasing role in meet-
ing customers’ expectations and protecting 
suppliers’ reputations. Grading and inspection 
equipment - at point-of-origin, prior to ship-
ment to the supermarket, or from the on-line 
dispatching warehouse - can ensure the pro-
duce has the desired size and ripeness without 
bruising or mold. In addition, sorting equip-
ment at different stages in the supply chain 
will be able to provide essential information on 
sizing, quality and other quality markers.

In readiness for these needs, the sorting ma-
chines made by TOMRA Group are being en-
abled to share data to ensure the highest stan-
dards of quality and safety. These machines are 
also being fine-tuned in data-gathering and 
application to help processors pick the correct 
incoming material, to get to the final product in 
the most efficient way.

Traditional supermarkets fight back against 
the online disruptors – and information about 
shoppers’ preferences and habits will be an 
important weapon. Consumer-facing technol-
ogies, such as shopping-cart-mounted devic-
es or smartphone apps, will steer shoppers 
towards the aisles and shelves where they are 
more likely to make purchases. Sensors in the 
store’s shelves will keep track of the items cus-
tomers put in their carts and bill their mobile 
payment system as they exit the store. 

This live data will enable supermarkets to rely 
to a greater extent on ‘just-in-time’ stock deliv-
eries, minimizing the cost and space of keeping 
stock on site. Live data will also help suppliers 
make the packaging and transportation of 
foods more time-efficient. Supermarkets and 
specialized grocery stores will have the option 
of reducing on-site running costs by becoming 
smaller, while dedicating a larger proportion of 
their shelves to displaying fresh produce.

Another likelihood is that supermarkets will re-

main the same size but change in concept, be-
coming destinations for click and mortar shop-
ping. Because retailers need to offer consumers 
a consistent omnichannel experience, stores 
will connect the physical and digital worlds. 
Here, consumers can see and feel products 
they might order online. Here, too, the online 
product offering could also be accessible via 
interactive screens.

These changes align with the forecast growth 
in consumer demand for healthier, high-qual-
ity produce, more choice, and greater conve-
nience – a demand which will increase mas-
sively as household incomes rise in developing 
nations, bringing 70 million more people glob-
ally into the middle-class every year.

About TOMRA Food
TOMRA Food designs and manufactures sen-
sor-based sorting machines and integrated 
post-harvest solutions for the food industry, 
using the world’s most advanced grading, sort-
ing, peeling and analytical technology.

Over 8,000 units are installed at food growers, 
packers and processors around the world for 
fruits, nuts, vegetables, potato products, grains 
and seeds, dried fruit, meat and seafood. The 
company’s mission is to enable its customers 
to improve returns, gain operational efficien-
cies, and ensure a safe food supply via smart, 
usable technologies. To achieve this, TOMRA 
Food operates centers of excellence, regional 
offices and manufacturing locations within the 
United States, Europe, South America, Asia, Af-
rica and Australasia.

TOMRA Food is member of the TOMRA Group 
that was founded on innovation in 1972 that 
began with design, manufacturing and sale of 
reverse vending machines (RVMs) for auto-
mated collection of used beverage containers. 
Today, TOMRA has ~95,700 installations in over 
80 markets worldwide and had total revenues 
of ~7.4 billion NOK in 2017. The Group em-
ploys ~3,550 globally and is publicly listed on 
the Oslo Stock Exchange. (OSE: TOM).

The TOMRA Group continues to innovate 
and provide cutting-edge solutions for opti-
mal resource productivity within two main 
business areas: Collection Solutions (reverse 
vending and material recovery) and Sorting 
Solutions (recycling, mining and food sort-
ing). For further information about TOMRA, 
please see www.tomra.com/food
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Laboratory Instrumentation Measurement & 
Control Technology Industry

Applyby Instrumentation SA Pty
Tel: +27 21 554 0044
Fax: +27 21 554 0046

email: info@appleby.co.za
Web: www.appleby.co.za

B & W Instrumentation 
& Electrical Ltd

Tel: +27 11 907 1663 
Fax: +27 11 907 1957
Web: www.bwie.co.za

Blue Cube Systems 
Tel: +27 2` 880 2838
Fax: +27 21 880 2860

Endress+Hauser 
Tel: +27 11 262 8006 
Fax: +27 11 262 8062

email: info@endress.com
Web: www.za.endress.com

Inteltronics Instrumentation
Tel: +27 82 445 2531 

email: intronics@icon.co.za 
Web: www.inteltronics.co.za

Introtech 
Tel: +27 11 462 1920/2
Fax: +27 11 462 1958 

email: Edward@introtech.co.za 
Web: www.introtech.co.za

Ithemba Labs 
Tel: +27 21 843 100
Fax: +21 843 3525 

email: director@tlabs.ac.za 
Web: www.tlabs.ac.za

Labotec 
Tel: +27 11 315 5434
Fax: +27 11 315 5882

email: debbies@labotec.co.za
Web: www.labotec.co.za

Microsep 
Tel: +27 11 553 2300 
Fax: +27 11 553 2400

Email: nfo@microsep.co.za
Web: www.microsep.co.za

Monitoring and Control Laboratories 
Tel: +27 11 327 6524
Fax: +27 11 327 6530 

email: exports@moncon.co.za
Web: www.moncon.co.za

NLA 
Tel: +27 12 3491500
Fax: +27 123491501

email: maggier@nla.org.za 
Web: www.nla.org.za

N & Z Instrumentation & Control 
Tel: +27 11 435 1080 

email: enquiries@nz.co.za
Web: www.nhls.ac.za

NHLS
Tel: +27 11 386 6000
Fax: +27 11386 6586

email: enquiries@nhls.ca.za
Web: www.nhls.ac.za

OEN Enterprises
Tel: +27 11 675 4447

email: colwyn@oenenterprises.co.za
Web: www.oe.co.zanenterprises

Temperature Controls 
Tel: +27 11 791 6000
Fax 27 11 792 1140 

email: sales@tempcon.co.za 
Web: www.tempcon.co.za
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No 20 Indianapolis Street, Kyalami Business Park, Midrand, 1684, South Africa 
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Global Brands 
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the website. That 3000 page catalogue is now available on 
our website with over 500 000 products for our customers to 
choose from, and a further 5000 new products get added 
on a monthly basis. The shift has been phenomenal with 
unbelievable effi  ciencies gained through the use of technology.”

RS Components recently launched its Africa website  
www.rsonline.africa geared to meet the requirements of a 
growing continent with demand from various industries such 
as manufacturing, mining, automotive, utilities, electronics, 
and industrial IOT. “Customers in Africa did have access to 
our products prior to the website, however there were long 
lead times and higher freight costs depending on location. 
With the new website customers receive their products much 
quicker and we can give more markets in Africa access to our 
range through our e-commerce platform. There is also 
an improved customer experience with our French and 
Portuguese speaking sales agents, that are better equipped 
to assist with customer queries. So much is happening in 
Africa - we want our engineers, makers and maintenance 
professionals to have access to the widest range of products 
and the latest technologies to achieve their goals and to de-
velop the products and solutions of the future. The rest of 
the world has access to these goods, now so do we,” Brian 
Andrew, MD of RS South Africa. 

Select from over 500 000 products across 2 500 global brands

RS Components (RS), the trading brand of Electro-
components plc (LSE: ECM), the global distributor 
for engineers was founded as Radiospares, in 1937.  
The company started as a supplier of parts to the burgeoning 
radio market, and has evolved to become a global 
distribution enterprise, with operations in Europe, North 
America, Asia and now Africa offering a diverse portfolio 
of more than 500,000 industrial, maintenance and electronic 
components across 2500 global brands. RS is globally 
renowned as one of the first industrial distributors to 
successfully transition into an e-commerce business within 
the B2B space and continues to win awards for innovation 
and supplier development.

RS South Africa opened its doors in 1996, the flagship 
operation in Africa, celebrating 22 years of distributing products 
and components to engineers around the continent. 
Brian Andrew, Managing Director of RS South Africa 
commented: “How things have changed. In 2009 we took the 
decision to print our last paper catalogue. It was a big risk 
to take in a market where e-commerce was just taking off  
and where the industry was still quite traditional with 
engineers requesting our 3000 page catalogue to physi-
cally search for their favourite parts. We started off with 
just 5% of sales coming through the website in 2009 and 
this has steadily grown to 65% of all sales coming through 
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choose from, and a further 5000 new products get added 
on a monthly basis. The shift has been phenomenal with 
unbelievable effi  ciencies gained through the use of technology.”

RS Components recently launched its Africa website  
www.rsonline.africa geared to meet the requirements of a 
growing continent with demand from various industries such 
as manufacturing, mining, automotive, utilities, electronics, 
and industrial IOT. “Customers in Africa did have access to 
our products prior to the website, however there were long 
lead times and higher freight costs depending on location. 
With the new website customers receive their products much 
quicker and we can give more markets in Africa access to our 
range through our e-commerce platform. There is also 
an improved customer experience with our French and 
Portuguese speaking sales agents, that are better equipped 
to assist with customer queries. So much is happening in 
Africa - we want our engineers, makers and maintenance 
professionals to have access to the widest range of products 
and the latest technologies to achieve their goals and to de-
velop the products and solutions of the future. The rest of 
the world has access to these goods, now so do we,” Brian 
Andrew, MD of RS South Africa. 
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RS Components (RS), the trading brand of Electro-
components plc (LSE: ECM), the global distributor 
for engineers was founded as Radiospares, in 1937.  
The company started as a supplier of parts to the burgeoning 
radio market, and has evolved to become a global 
distribution enterprise, with operations in Europe, North 
America, Asia and now Africa offering a diverse portfolio 
of more than 500,000 industrial, maintenance and electronic 
components across 2500 global brands. RS is globally 
renowned as one of the first industrial distributors to 
successfully transition into an e-commerce business within 
the B2B space and continues to win awards for innovation 
and supplier development.

RS South Africa opened its doors in 1996, the flagship 
operation in Africa, celebrating 22 years of distributing products 
and components to engineers around the continent. 
Brian Andrew, Managing Director of RS South Africa 
commented: “How things have changed. In 2009 we took the 
decision to print our last paper catalogue. It was a big risk 
to take in a market where e-commerce was just taking off  
and where the industry was still quite traditional with 
engineers requesting our 3000 page catalogue to physi-
cally search for their favourite parts. We started off with 
just 5% of sales coming through the website in 2009 and 
this has steadily grown to 65% of all sales coming through 
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Transnet Port Terminals (TPT) has rolled-
out an Automated Service Instruction 
entry (SIE) system which uses a portal 
and/or electronic data interface (EDI) 

to all its Durban Automotive customers, aban-
doning the manual processing of paperwork 
for the export, import and transhipment of 
vehicles.

New port tech innovation for auto sectorMore 
than one hundred TPT customers, supply 
chain partners and various other stakehold-
ers in KwaZulu-Natal, Gauteng and beyond 
South Africa’s borders who utilise the Durban 
Car Terminal will have the ability to exchange 
information at an improved speed including 
Original Equipment Manufacturers (OEM), sec-
ond-hand car dealers and their Clearing and 
Forwarding agents. This follows a pilot on the 
portal with Original Equipment Manufacturer 
Toyota South Africa Motors. 

According to Siyabonga Mhlaluka, TPT gener-
al manager for sales and new business, “Our 

current Transnet 4.0 strategy places a huge 
emphasis on how we maximize the digital 
environment to make the life of the customer 
simpler while reducing the cost of doing busi-
ness and SIE automation is another way we are 
attempting that”. 

The benefits
He added that the benefits of the automation 
will reduce document processing time from 72 
to 24 hours, making it possible for customers 
to continue production and shipping as close 
to vessel sailing times as possible – something 
that could not happen before. 

Another benefit is that time previously spent by 
customer resources manually capturing data, 
going in and out offices to submit documents 
is now used to maximize resource capacity and 
enhance productivity. Digital always ensures 
the reduction in operational expenditure due 
to less printing and storage costs associated 
with paper with the benefit of electronically 
having access to records of all transactions, 

whenever required. 

SIE automation was developed by in-house 
resources within TPT’s Information Technology 
and Communications department. 

Ultimately the system will create flexibility and 
capacity planning in the port, and will launch 
fully in East London and Port Elizabeth in Feb-
ruary next year. Mhlaluka said, “At TPT, we’ve 
somehow figured out that innovation is not a 
nice term to throw around when convenient. 
It’s becoming more and more a practice and 
the results – although slow to implement be-
cause of due diligence required, are coming in”.

TPT has previously created a web-based, Gen-
eral Cargo Operating System called GCOS 
which enhances the security of break bulk car-
go and automotive offers simple user interface 
and greater data integrity compared to the old 
manual method. GCOS is a commercial prod-
uct that some of the West African ports already 
using.

New port tech innovation for auto sector
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Harare-based liquid fuels distribution 
giant, Strauss Logistics, recently placed 
an order for 44 FAW 33.420FT truck 
tractors from Choice Diesel Mozam-

bique, which recently became FAWs’ first and 
only sales and service dealer in Mozambique. 

The truck tractors were sourced and supplied 
by FAW South Africa, having been assembled 
in the company’s world-class Coega plant in 
the Eastern Cape. The units were driven to Jo-
hannesburg recently where bull-bars and flat-
deck trailers were fitted before they were taken 
to Harare for licensing and registration. 

The FAW trucks will be used by Strauss Logistics 
to transport general cargo from Durban right 
up to Kolwezi in the DRC and are expected to 
travel in excess of 100 000km per year. Addi-
tional trucks in the company’s fleet will oper-
ate on the Beira Corridor which links Mutare in 
Zimbabwe to Beira and Tete in Mozambique. 

This is the first time Strauss Logistics has 
bought FAW trucks, having originally relied 
on a number of used European and North 
American brands to haul Chinese-sourced fuel 
tankers throughout Zimbabwe, Zambia and 
Mozambique. 

Zimbabwe’s Strauss Logistics is a leading road 
and rail distributor of petroleum products in 
Central and Southern Africa. The company was 
established in early 2010, having started as a 
trading company which outsourced its trans-
port needs to third parties. 

Today it operates over 200 trucks and more 
than 60 rail tank cars. Serving second tier retail 
customers as well as large industrial and com-
mercial fuel users, Strauss Logistics moves die-
sel, petrol, Avgas, Jet A1, Ethanol, White Spirits 
and liquefied petroleum gas across the SADC 
region. 

Darren Da Silva, chief operations officer at 
Strauss Logistics explains that he travelled ex-
tensively to China to witness the production of 
the company’s tankers, some of which were 
custom designed for Strauss Logistics. He sub-
sequently adopted a positive view of Chinese 

manufacturing and design. 

The FAW brand was later recommended to 
him by Choice Diesel Mozambique’s manag-
ing director, Wayne Greenwood. Choice Diesel 
became a full FAW sales and service dealer in 
Mozambique in August this year. 

While FAW is ably represented in Zimbabwe, 
Strauss Logistics is a long-standing customer of 
Choice Diesel Mozambique and the 44 truck 
deal stems from the close working relationship 
the two companies have shared and benefitted 
from over the years. 

During this time, Strauss Logistics has prov-
en itself to be a reliable, premium entity that 
complies fully with the strictest standards 
dictated by the fuel distribution industry. An 
ISO-approved company, it is also registered 
with the Environmental Management Agency 
in Zimbabwe and is German certified in OHSAS 
18001/2007, ISO14001/2015 and ISO 9001/ 2015 
standards. 

It is a major player and specialist in the SADC 
region, where experience and contacts play a 
leading role in turnaround times: a round-trip 
from Durban to the DRC and back can take 
around 38 days! This makes driver comfort a 
leading concern. Visibility of the trucks is also 

vital, and so it’s no surprise that each tractor 
and trailer in the fleet is equipped with a vehicle 
tracking device. 

Strauss Logistics will soon commence with dry 
bulk and general cargo transport, hence the 
decision to purchase the FAW 33.420FT’s. The 
company has ambitious growth plans and fore-
sees a fleet of 250 trucks being used to trans-
port general cargo throughout SADC by 2020. 

“There is a new political and economic envi-
ronment in Zimbabwe,” enthuses Da Silva. 
“Commodity prices have risen and there is de-
cent work in the DRC. We were looking for new 
vehicles and had bought from Choice Diesel 
before. The company introduced us to FAW, 
telling us they are the brand of the moment,” 
he explains. 

"The two factors we looked at closely are fuel 
consumption and CPK,” Da Silva motivates. 
“The decision to buy FAW is primarily about 
running costs, fuel consumption and the level 
of back up service that is provided.” 

Before taking delivery, Strauss Logistics’ driv-
ers travelled to South Africa for driver training. 
He thinks it is important that truck brands train 
their drivers and their workshop staff, some-
thing that FAW SA is continuing to do nation-
wide. 

“Training is a big thing for us. We were hap-
py to hear that our drivers needed to come to 
Johannesburg for training. We have our own 
in-house driver training and reward our best 
drivers monthly. No other manufacturer sug-
gested we bring our drivers for training before 
they jumped in,” he says. 

FAW’s driver training is being further expanded 
to include technical training and general vehi-
cle maintenance training. FAW SA staff will also 
travel to Harare to perform additional driver 
and technical training duties in that country. 

“Furthermore, we needed a truck supplier that 
had stock and parts available - in Southern Af-
rica - and was therefore truly capable of serv-
ing all our needs promptly," Da Silva says. 

Strauss Logistics operates a large workshop in 
Harare, which will be audited by FAW SA, as 
part of its efforts to standardise and benchmark 
its dealers throughout the region. A number of 
processes in the workshop have been auto-
mated and digitised, Da Silva points out. 

Reflecting on the FAW 33.420FT's he says: “We 
took a deliberate decision to find an engine 
(Weichai) that is proven, durable and that has 
minimal electronics and sensors. We also ap-
preciate the rugged suspension fitted to these 
models. 

“Product aside, all of this is really the result of 
the excellent relationships we have with Choice 
Diesel and with FAW SA. This purchase is, in 
fact, about people. We wouldn’t have been 
able to do this without that trust,” he concludes. 

Strauss Logistics takes delivery 
of 44 FAW truck tractors
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HENDOK, is a family-owned and managed business based upon a solid bedrock of family values.

-

-

. WIRE SOLUTIONS FOR AFRICA.

Advancing our community is a central consideration in all our business activities. From our sta� 
to our customers, we treat everyone with repect and care, while our hands on approach allows us 
to employ and strengthen individuals from every level of society.

WHO WE ARE
We are bold, forward-thinking, and open minded. We are produly South African and proud in the
fact that we have created jobs for over 500 South Africans. 

WHAT WE DO
Commited to delivering the best in terms of product and process, we manufacture an extreme 
range of world-class wire products . These include low, medium and high carbon steel wire and 
wire products for contruction, industrial, commercial, agricultural, mining, roofing and fencing 
applications.

Our factory technology combined with 
custom, state-of-the-art production process, 
enables us to convert thousands of tons of 
wire rod into a vast array of wire products.

We place our customer at the centre of all 
our business activities. To ensure they always 
receive the best, we are commited to 
world-class products, on-time delivery, and 
e�cient, reliable service.

Our extensive national distribution 
network is supported by manufacturing 
facilities in Durban and Gauteng, and we 
deliver to any location countrywide.

Our Durban facility is located in close proximity to the Durban harbour, allowing for ease  of 
international exports.

WHY IT MATTERS
Our approach to our business means our customers experience superior applications through 
the manufacture and supply of quality wire products. the use of superior technology, and the 
fostering of meaningful relationships.

WHAT WE SUPPLY

Our product range includes, Barbed Wire, Galvanised Wire, High Strain Wire, Razor Wire 
Diamond Mesh, Galvanised Welded Mesh, Netting, Field Fence, Brickforce, Reinforcing Mesh,
Round Bar, Rebar, Corrugated & IBR Roofing, Nails and Fastners and WireWall, 

+2731 507 6731 w w w . h e n d o k . c o m info@hendok.com

We are commited to innovation and advancement in all we do, with an unwavering passion to 
exceeed customer expectation at every turn.

HENDOK
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Processing equipment supplier, ELB 
Equipment, has released an ultra-effi-
cient three shaft screen which is capa-
ble of dealing with overburden for use 

in rehabilitation or to stockpile materials as a 
saleable by-product of mining. 

The new Powerscreen Warrior 2100 is able to 
reduce processing cycles by dealing with un-
processed overburden and significantly short-
en production times in the separation of ma-
terials either for rehabilitation or as saleable 
commodities. Its efficient handling of materials 
and economical powerplant derives further 
saving for miners or contractors onsite. 

According to Heath Dickson, the machine is 
specially designed for work alongside mining 
operations in different terrains and has flexi-
ble screening options and generous stockpile 
heights to accommodate a wide range of 
loading types. It also offers quick setup times 
and an improvement with quick screen media 
changes when required.

“Being able to effectively screen overburden 
reduces the requirement to blast, eliminating 
the associated environmental impact whilst 

also saving time and money. 
We can now utilise overbur-
den material and turn it into 
a valuable product.

“The Warrior 2100 uses the 
manufacturers’ triple shaft 
technology which was first 
developed for the successful 
Warrior 2400 screen which is 
widely used in South Africa 
and across the world. This tri-
ple shaft technology, unique 
to Powerscreen heavy duty 
mobile screens, is designed 
so the 4.8m x 1.5m screen box 
is highly effective and efficient while maintain-
ing exceptional throughput productivity. 

“The extreme screening acceleration offers the 
Warrior 2100 screen improved capabilities over 
its class rivals, especially in sticky scalping appli-
cations.  With amplitudes and accelerations in 
excess of 16mm and 6g respectively, the War-
rior 2100 triple shaft screen is more prolific at 
removing and breaking up clay materials than 
any of its class rivals,” says Heath.

He adds that the machine is designed with 
economy in mind, with reduced fuel consump-
tion being offered through a lower engine 
running speed of 1800rpm and enhanced hy-
draulics. With media solutions which include 
Bofor Grizzly, Finger Modules, Punch Plate and 
new 3D Punch Plate, the Warrior 2100 screen 
is extremely efficient in scalping, screening and 
recycling applications. It also boasts impressive 
mobility with a two-speed tracking system as 
standard.

Efficient new screen saves money
“Being	able	to	effectively	screen	overburden	reduces	the	requirement	to	blast,	eliminating	
the associated environmental impact whilst also saving time and money. We can now 
utilise overburden material and turn it into a valuable product.
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African Oil Producers must support Or-
ganization of the Petroleum Exporting 
Countries (OPEC) efforts to Restore 
Stability to the Oil Markets with Con-

tinued Production Cuts

The African Energy Chamber urges the Orga-
nization of the Petroleum Exporting Countries 
and other key global oil producers, including 
Russia, to continue with the historic production 
cuts at the December 6, 2018 OPEC meeting to 
stabilize the oil price.

Oil prices have dropped by about 20 percent 
in November, and the month is likely to record 
the biggest one-month decline in oil prices 
since the crash of 2014. This is not good for 
producers in Africa and African economies.

The Chamber urges African producing nations, 
both those that are OPEC members and Non-
OPEC members to speak up with one voice 
in support of OPEC’s policy on stabilizing the 
market.

“This new drop in oil prices clearly shows the 
world that the global supply cut has not been 
eliminated. The future of the petroleum sec-
tor — and indeed the future of global energy 
security — depends on a continuation of the 
OPEC-led production cuts,” said NJ Ayuk, chair-
man of the African Energy Chamber.”

Oil producing nations, many of which are within 
Africa, are at particular risk of economic hard-
ship if the supply glut continues and prices spi-
ral. Such countries include Nigeria and Angola, 
two of Sub-Saharan Africa’s largest economies, 
as well as Equatorial Guinea, Cameroon, Con-
go, Gabon, South Sudan, Algeria, Libya and 
Ghana. Other key countries that are investing 
in upcoming mega projects, like Mozambique, 
Uganda and Senegal, could face project delays 
in the face of low oil prices.

The historic Declaration of Cooperation, mod-
erated by OPEC’s Secretary General and Afri-
ca’s own son, H.E. Mohammed Sanusi Barkindo 
which was signed in 2016 by OPEC countries 
and 10 non-OPEC countries and saw several 
extensions, is set to expire at the end of 2018.

“The historic Declaration of Cooperation is 
largely credited with rescuing the oil industry 
from collapse, and returning economic security 
to oil-dependent nations, many of which are 
in Africa. Abandoning this extraordinary deal 
now would only see production increase and 
the supply glut worsen — effectively making 
any progress achieved in the last two years null 

and void,” stated Ayuk. 

“When the oil market is in crisis, the path to 
dignity and prosperity is closed off to many Af-
rican families. It leaves many Africans, particu-
larly those without advanced degrees on their 
own to chart their own course where clear and 
attainable paths to a meaningful and prosper-
ous life once existed.” Ayuk continued

The opinion of many Africans on OPEC and the 
energy sector has taken a measurable, posi-
tive jump as people acknowledge the strong 
connection between the oil and gas sector, the 

African economies and the African entrepre-
neurial dream.

The Africa Energy Chamber stands by OPEC 
and Consumers and we will continue work with 
our members to educate the public of the need 
for lasting stability in the oil industry.

It is our firm believe that the 2016 Declaration 
of Cooperation rescued the oil and gas indus-
try and many African economies from immi-
nent collapse. This should be continued next 
week in Vienna Austria.

African Oil Producers urged to support 
OPEC efforts to Restore Stability

“When the oil market is in crisis, the path to dignity and prosperity is closed off to many African 
families. It leaves many Africans, particularly those without advanced degrees on their own to 
chart their own course where clear and attainable paths to a meaningful and prosperous life once 
existed.”
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The leading productivity partner 
for the mining, infrastructure 
and natural resources industries 
Epiroc has acquired Innovative 

Mining Products widely known as New 
Concept Mining, a South African manu-
facturer of rock reinforcement products 
for underground mining.

Innovative Mining Products based in Jo-
hannesburg, South Africa, also has facili-
ties in Peru, Zambia and Canada.

The facility manufactures a comprehen-
sive range of underground mining roof 

support products, rock monitoring sys-
tems and related accessories.

Innovative Mining Products has about 900 
employees and had revenue in the past 12 
months through September 30, 2018, of 
about ZAR 950 million (SEK 600 million).

“This acquisition will enable us to 
strengthen our global position in the hard 
rock bolting market,” said Helena Hedb-
lom, Epiroc’s Senior Executive Vice Presi-
dent Mining and Infrastructure.

“We are happy to combine forces with the 

strong team at Innovative Mining Prod-
ucts to bring the best rock reinforcement 
solutions to mining customers.”

The acquisition is expected to be com-
pleted in the first quarter 2019, pending 
approval from regulatory authorities.

The purchase price is not material relative 
to Epiroc’s market capitalization and is not 
disclosed.

The business will become part of Epiroc’s 
Rock Drilling Tools division, and will con-
tinue to be based in Johannesburg.

Epiroc acquires Concept Mining
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By publishing this report, and making it 
available online, Gécamines is informing 
national and international public opin-
ion on the reality of facts

KINSHASA, Democratic Republic of Congo, 
November 28, 2018/ -- Gécamines (www.Ge-
camines.cd) makes public, this Wednesday 28 
November 2018, on the occasion of an interna-
tional press conference organized in Kinshasa, 
a report entitled: “Truth about the lies of NGOs 
in the Democratic Republic of the Congo – Or 
how under cover of morality, one would like to 
deprive the country from its sovereignty over 
its raw materials”.

Gécamines wants, once and for all, to bring a 
detailed and documented answer to various 
publications of several NGOs, among which 
Global Witness, Carter Center and more re-
cently Enough Project, and in particular to out-
rageous and systematic inculpatory allegations 
made towards Gécamines and the DRC.

By publishing this report, and making it avail-
able online, Gécamines is informing national 
and international public opinion on the reality 
of facts.

The document is divided into three parts:

1. An answer – documented by evidence 
– to the most serious charges raised 
towards Gécamines, among which: 

• The alleged absence of transpar-
ency of its finances

• Hundreds of millions of USD which 
would allegedly have disappeared 
from its accounts during financial 
years 2011-2014

• The so-called non-declared reve-
nues derived from recent transac-
tions with new or existing partners

• Allegedly under-valued asset sales
• Its effective contribution to the 

State’s budget
• Its effective contribution to debt 

reduction, salaries and invest-
ments.

• Answers provided point that:
• Gécamines’ financial statements 

are not only audited on an annual 
basis by international external au-
ditors, but are also transmitted to 
the EITI, as evidenced by the copy 
of exchanges produced, which re-
ports are publicly available.

• All sums allegedly absent from 

Gécamines’ account for financial 
years 2011-2014 can be traced in 
its accounts, dollar by dollar. Gé-
camines produces, in the report, 
elements and explanations allow-
ing for the relevant sums to be 
traced back.

• Concerning the ERG, CNMC and 
TFM transactions, the amounts 
received by Gécamines during the 
2016 financial year appear in the 
2016 EITI report and the amounts 
received during the 2017 financial 
year will certainly appear in the 
next available EITI report.

• The assets have been transferred 
at their market value, as valued 
by internationally recognized in-
vestment banks. Gécamines is 
producing the figures and meth-
ods used, far from unrealistic (and 
most importantly undocumented) 
figures put forward in the press.

• During the period 2009-2014, Gé-
camines paid USD 372 million to 
the State, far from the USD 75 mil-
lion put forward. These amounts 
are recorded in Gécamines’ finan-
cial statements and detailed in the 
report.

• Gécamines effectively contributes 
to the debt reduction of the com-
pany, to the payment of salaries 
and to investments. The report 
produces precise figures on this 
topic, far from rumors and fan-
tasies conveyed. Regarding the 
salaries, Gécamines once again 
wants to remind that, as of to-
day, it is the only company of the 
State’s portfolio that has imple-
mented a social retirement plan 
(2015-2017), which allowed 2,294 
agents to leave the company with 
their final account being paid.

2. An explanation – illustrated by figures 
and graphics – of the reasons why 
money derived from mines is not ben-
efitting more widely to Gécamines and 
the DRC. 

In fact, Gécamines explains how, on the good 
advice of “partners of the development”, the 
company that was a flagship of the African 
mining industry has been plundered, its main 
assets and deposits having been transferred to 
foreign mining groups. It is how more than 33 

million of tons of copper have been transferred 
to foreign partners, leaving Gécamines with 
only 400.000 tons.

The report abundantly explains how the sys-
tem implemented by multinational companies 
of the sector aims at depriving Gécamines and 
the DRC from the benefits of its projects, by un-
der-evaluating the results of the project com-
panies in the DRC, while these multinationals 
are at the same time announcing record profits 
on financial markets. In total, the loss of reve-
nue for Gécamines and the DRC amounts, as of 
today, based on the projections provided at the 
time by these same international partners, to 
USD 4.9 billion between 2005 and 2016. Given 
the challenges at stake, the audits conducted 
by Gécamines must proceed.

3. A demonstration – based on concrete 
examples – of the methods used by 
these same institutions to manipu-
late public opinion, accommodating 
themselves with some distortion of the 
truth. 

It is how the relevant NGOs take offence of 
Gécamines’ exercise of its contractual rights 
on the occasion of large lucrative change of 
control transactions between foreign mining 
groups, without having taken into account 
national interests, while these battles have sys-
tematically allowed to assert the rights of the 
DRC and of Gécamines, achieving very satis-
factory results such as the TFM and Glencore 
matters, unanimously welcomed.

Gécamines does not intend to remain silent in 
front of allegations patently designed to serve 
the same interests that, around the world, are 
not welcoming these developing countries that 
made the legitimate choice to regain their nat-
ural resources and impose a better sharing of 
the revenues between the investors and the 
host countries, which are only calling for an in-
crease of their own resources to conduct their 
development policy and reduce their depen-
dency on conditional foreign aid.

This debate evidently goes beyond the specific 
situation of Gécamines and of the DRC. It is the 
first challenge posed to all mining countries of 
the African continent that can no longer glo-
rify themselves and continue to beg for inter-
national assistance while the recovery and the 
correct use of only a part of the richness de-
rived from their subsoil would radically change 
things.

Gécamines publishes a comprehensive 
report in response to outrageous and 
systematic allegations of certain NGOs
Gécamines does not intend to remain silent in front of allegations patently designed to serve the same interests 
that, around the world, are not welcoming these developing countries that made the legitimate choice to regain 
their natural resources and impose a better sharing of the revenues between the investors and the host countries, 
which are only calling for an increase of their own resources to conduct their development policy and reduce 
their dependency on conditional foreign aid.
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The impact of digitisation is rapidly dis-
rupting business models across organ-
isations. This is becoming more prev-
alent in the manufacturing sector, in 

particular, supply chain where automation and 
data exchange are key.

Cassie Lessing, managing director of Strato IT 
Group, provider of business system solutions 
including StratoPOD, says that digitising tradi-
tional supply chains has become a critical ele-
ment of businesses moving forward.

“Traditionally, supply chains have been dis-
crete and siloed often lacking integration and 
transparency. By embracing digitisation, supply 
chains will become fully integrated ecosystems, 
exposing every level and player within the 
chain, including the end customer,” says Less-
ing. 

By breaking down the siloes and bringing more 
visibility, digitised supply chains become more 
agile and better able to react to changing mar-
ket conditions.

“Enabling real-time power within a supply 
chain is extremely valuable. It not only makes 
reaction times fast but also provides an oppor-
tunity for scenario planning ahead of time eas-
ier and more accurate,” says Lessing.

He says that digitisation will continue to devel-
op the supply chain, creating a network that 
will offer a higher level of responsiveness and 
resilience.

“The transparency and improved efficiency of a 
digitised supply chain delivery will assist com-
panies to compete more successfully, bringing 
much-needed advantage for clients.”

Anticipate disruptions

The aim of tomorrow’s supply chain is to be-
come proactive in terms of clients’ require-
ments. Lessing says that being able to antici-
pate disruption as opposed to being impacted 
by it will greatly assist clients to better manage 
scenario planning: “The challenge is not to be 
underestimated, building a robust and recep-
tive supply network is ambitious. Digitisation 
will play a key role in this development as will 
the mobile business apps built to assist clients.”

Moving away from proprietary software and 
embracing mobile business apps designed to 
manage the agility, flexibility and transparen-
cy of tomorrow’s supply chain network is key. 
Lessing says clients need to consider those 
apps that integrate fully and enable a more 
powerful supply chain network.

Supply chain networks evolve 
as a result of digitisation

By breaking down the siloes and bringing more visibility, digitised supply 
chains become more agile and better able to react to changing market 

conditions.
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The royal fathers pointed out that they 
appreciate the good gestures by the 
company by doing so much for the 
communities even when still at con-

struction stage

LAGOS, Nigeria, December 2, 2018/ -- Im-
pressed with the provision of communal infra-
structures for their communities by Dangote Oil 
Refining Company (DORC) (https://Dangote.
com) as part of its Corporate Social Responsi-
bility service, traditional rulers and community 
leaders from host communities in Ibeju-Lekki 
Free Trade Zone area of Lagos have expressed 
appreciation at the timely intervention of the 
Company to their needs.

The monarchs numbering 14 at a stakeholder 
parley in Lagos with the management of DORC 
commended Dangote Industries Limited, the 
parent company for partnering them on vari-

ous Corporate Social Responsibility (CSR) initia-
tives targeted toward the development of Lekki 
Free Trade Zone communities.

The Community leaders said that Dangote In-
dustries had so far demonstrated its resolve to 
address the concerns of the people by com-
plementing efforts of the state government to 
develop the host communities in the Lekki Free 
Trade Zone, where the Dangote Refinery, Fer-
tilizer and Jetty are located.

The royal fathers pointed out that they appre-
ciate the good gestures by the company by 
doing so much for the communities even when 
still at construction stage.

At the parley which took place after a guid-
ed tour of the Dangote Refinery, fertilizer and 
Jetty were the Leaders of all the communities 
around the project site, including Idasho, Ileku-
ru, Okeyanta, Magbo-Segun, Okesegun, Itoke, 

Idotun, Alasia, Okunraiye and Lekki town.

Other neighbouring communities like Imobido 
community, Tiye community, Mosa community, 
Ilege community, and Olomowewe community 
were also represented at the meeting.

Speaking at the event, the Imobido Communi-
ty head, Chief Jegede Lateef, commended the 
company for siting its refinery and petrochemi-
cal plants in the community saying his commu-
nity was extremely lucky because the projects 
could have been sited elsewhere.

“We appreciate Dangote Industries for its deci-
sion to establish a refinery and petrochemical 
plants in our communities and we believe that 
the company’s investment will contribute to the 
development of the community. Dangote is 
welcome to do his business in our communities 
and we are fully ready to cooperate with him”, 
the community leaders said.

Host communities commend Dangote Refinery’s initiatives
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Host communities commend Dangote Refinery’s initiatives
He emphasized the need for the company to 
ensure that the various investments translate to 
infrastructural development and employment 
opportunities for members of the host com-
munities.

Also, the Head of Tiye Community, Chief Ade-
wale Salami, who commended the company 
for the various completed and ongoing proj-
ects, promised that the community would at all 
times provide an enabling environment for the 
investment to thrive.

He said Dangote has done well in enhancing 
the welfare of host communities and urged it 
not to relent in its efforts to ensure that jobs 
are provided for qualified graduates who are 
indigenes of Lekki Free Trade Zone.

In his comment, the Olomowewe Community 
Head, Chief Shefiu Aguda said the communi-
ties had come to identify Dangote Industries 
as an organization that had shown concern 

for the welfare of the members of the 
communities, adding that many of the 
localities lacked basic social amenities 
prior to their contact with the compa-
ny.

“The areas are gradually becoming like 
cities from its their usual old rural set-
ting because of human and economic 
activities on daily basis,” he said.

The Group Executive Director, Dangote 
Industries Limited, Devakumar Edwin, 
who received the group expressed the 
company’s commitment to the execu-
tion of more strategic community de-
velopment projects, particularly those 
that would improve the host commu-
nities.

He disclosed that the company actu-
ally conducted a baseline survey and 
needs in all the communities adding 
that it was the findings of the survey 
that were used in developing a com-
prehensive Community Development 
Plan (CDP) and that the company has 
already embarked on youth empower-
ment and leadership programme for 
the host communities.

Edwin added that the company will 
continue to support educational pro-
grammes, development of small and 
medium enterprises, improved infra-
structure and creating awareness on 
proper hygiene and sanitation in the 
environment.

The Dangote Refinery boss said the 
aim of the company is to be a good 
neighbour in its areas of operation, 
by contributing to the well-being of 
neighbouring communities. “We work 
closely with them to manage the so-
cial impacts of our business activities, 
address any concerns about our oper-
ations, and enhance the benefits that 
we are able to bring. We work closely 
with communities to understand their 
concerns and identify how to address 
them. We aim to avoid or reduce any 
adverse impacts and to manage those 
impacts that may be unavoidable”, he 
added.

He said the company prides itself as 
being a relevant and integral mem-
ber of its host communities and as a 
socially responsible organization. “We 
believe it is important to give back to 
our community. We will continue to 
provide support in every way we can 
to maintain a cordial relationship in the 
communities,” he added.

According to him, the company has a 
strong partnership with communities in 
the company’s areas of operation. “We 
support their aspirations and respect 
the communities’ traditions. We would 
thus commit ourselves to executing 
many more strategic community de-
velopment projects, particularly those 
that we believe would rapidly improve 
the lives of Nigerians.”



In an industry flooded with synthetic products 
and chemical imitations, there is much value 
to be found in opting for essential oils, citrus 
products and natural flavours and fragranc-

es. In the Flavours and Fragrances sector in 
particular, using natural products derived from 
oils is key to delivering unique and authentic 
notes. 

“Research shows that a natural approach deliv-
ers superior quality products. When consider-
ing a supplier in this industry,  it is essential to 
seek out those who focus on innovation, con-
stantly evaluating new concepts and using only 
the best raw materials,” says Brett Busschau, 
Group Technical & Commercial Manager at the 
Clive Teubes Group. 

Over almost four decades, the Group has 
mastered the art of developing unique Fla-
vours and Fragrances, and expertly extracting 
Essential Oils, Natural Extracts, Citrus Oils, In-
digenous Oils, Exotic Oils, Special Extracts, and 
Aromatics that meet distinctive global needs. 

For more information, contact the Clive Teubes 
Group; one of the largest distributors of citrus 
and essential oils and isolates across the globe. 

The value of natural flavours & fragrances 
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