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Efficient fencing that lasts:

BONNOX supplies just what
you need – quick as a flash
With Bonnox, you score between
the posts!

Whether you order lightly galvanised or fully
galvanised wire fencing from Bonnox, the
quality and workmanship is excellent.

With their new ‘Economy’ range,
Bonnox found a balance between
costs and quality.

Bonnox is well renowned for their
quality and fully galvanised
fencing. Already, many farmers
are aware of Bonnox's range of
fine products: The “Money
Saver”, “Close Mesh”, “Kombi
Fence”, “Square Mesh”, “Multi
Fence” and “Flexi Fence” were all
meticulously designed to provide
for every possible need. But what
sets a manufacturer apart from
the rest, is the ability to promptly
observe and react to new trends
and needs in the market.
The prefabricated fencing
market in Africa currently needs a
product which is inexpensive, as
farmers are currently required to
be thrifty with their money.
Therefore, Bonnox decided to
introduce their “Economy“
range. The only difference
between this fencing and their
existing “Elite“ range, is that it is
lightly galvanised instead of fully
galvanised. Now a farmer can
compare “apples with apples“
when comparing Bonnox with
competitors' fencing products.
“There are lightly galvanised wire
fences on the market, but many
of our clients ask for it under the
Bonnox brand name,” says Anita
Gent, Director of Bonnox. “We
therefore decided to also
manufacture an economical
version of the nine most popular
products in our range of seventy
products. This includes the
“Money Saver”, “Close Mesh”
and “Multi Fence” ranges of
1,2m, 1,8m and 2,4 m. This offers
the farmer an inexpensive
solution of fencing for his stock,
small and large game.
In areas where the effects of the
elements are not very harsh on
wire fencing, this inexpensive
Bonnox will still last for many years,
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but fully galvanised Bonnox is still
recommended for areas where
the elements affect fences more
severely.
As the “Elite” and “Economy”
anges look exactly the same, the
labels on the existing “Elite”
range are green while those on
the economical range are royal
blue. The price of the
economical range is only 75% of
the price for the existing range,
but it is still being manufactured
with the same Bonnox
meticulousness and care. The
wire still being from the same
supplier.
Skip the middleman
“Any farmer can order our
products directly from our
factory in Sunderland Ridge,
south of Pretoria, to simplify
logistics and cut costs. This also
means that the farmer can gain
the best advice and support
directly from the manufacturer,”
Anita says.
Bonnox makes sure that there is
minimal or no lead time at the
factory. Bonnox keeps stock of
approximately 70 different
fencing varieties to suit every
customer's requirements.
Bonnox is continuously looking for
ways to accommodate the
farmer. “For every ten rolls of
fencing a farmer buys, he gets
one free,” she says. “On top of
that, we offer a 25% discount.
Bonnox also provides erecting
equipment at competitive prices
which makes fence erection a
simple matter.

www.bonnox.co.za

www.exporttoafrica.co.za
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PREVENT POOR IMITATIONS AND BUY DIRECTLY FROM THE ONLY BONNOX
FACTORY, SITUATED IN SUNDERLAND RIDGE, CENTURION
ONLY A BONNOX INVOICE WILL SERVE AS A CERTIFICATE OF AUTHENTICITY.

ZANE: 0761699068

zane@bonnox.co.za

GERDA: 0818654543

gerda@bonnox.co.za

LINDA: 0727048764

linda@bonnox.co.za

www.bonnox.co.za
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Agriculture, Canned & Marine Foods Industry
Agricol
Tel:+27 21 981 1126
www.agricol.co.za
AGT Foods Africa
Tel: +27 011 762 5261
Fax: +27 011 762 4111
www.agtfoods.com
Amgro-Africa Trading Solution
Tel:27 82 909 3591
+27 84 593 1403
enquiries@amgroagric.com

www.gsiafrica.co.za
Hortec
Tel: +27 23 316 1530
www.hortec.co.za
Jooste Cylinders & Pumps
Tel:+27 21 854 6518
www.joostecylinders.com
JSE
Tel:+27 11 520 7299

Bayer
Tel:+27 11 921 5673
www.bayeranimalhealth.co.za

Magnetic Electrical
Tel:+27 11 422 4675
Fax:+27 11 845 4043
www.magneticelectrical.co.za

Better Fresh (Pty) Ltd
www.betterfresh.com
sales@bmfoodsct.co.za
Tel: +27 21 551 3733

Meadow Feeds
Tel:+27 33387 2403
Fax:+27 333873115
www.meadowfeeds.co.za

Bidfood (Pty) Ltd
www.bidfood.co.za
info@bidfood.co.za
Tel: +27 11 553 9600
BM Food Manufacturers
www.bmfoods.co.za
Tel: +27 551 3733 or
0861 114 478
Bonaire Fruit
Tel: +27 21 876 2250
Fax: +27 21 876 2945
www.bonaire.co.za
DAS Commodities
Tel: +27 21 880 2286
Fax: +27 21 880 2784
www.dascom.co.za
Dursots (Pty) Ltd
www.dursots.com
Tel: +27 11 948 9949
Fax to Email 0865628372
Fruits Du Suid (Pty) Ltd
Tel:+27 54 491 1041
Fax:+27 54 491 1042
www.fruitsdusuid.com
GSI Group Africa
Tel:+27 921 5673
Fax:+27 794 4515
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Netafim
Tel: +27 21 987 0477
www.netafim.com
Oceana Group (Pty) Ltd
www.oceana.co.za
Tel: +27 21 410 1455 or
+27 21 410 1453

www.rotrix.co.za
Rovic Leers
Tel: +27 21 907 1719
Fax: +27 21 907 1760
www.rovicleers.co.za
Senter 360
Tel:+27 18 469 1331
www.senter360.co.za
Siyanda Oil Holdings
Tel:+27 11 445 2450
Fax:+27 11 445 2452
www.siyanda.com
Span Africa
Tel: +27 33 346 2555
Fax: +27 33 346 1242
www.spanafrica.co.za
Supreme Flour (Pty) Ltd
www.supremeflour.co.za
info@supremeflour.co.za
Tel: +27 12 308 3000
Syngeta
Tel:+27 11 541 4000
Fax: +27 11 541 4022
www.syngeta.co.za
Toc Du Cap
Tel:+27 21 957 2430
Fax:+27 975 2450

Omnia Fertilisers
Tel:+27 11 709 8899
Fax:+27 11 463 3020
www.omnia.co.za

Tongaat Hulett Ltd
Tel:+27 32 439 4019
Fax:+27 32 945 3333
www.tongaat.co.za

Original Foods (Pty) Ltd
www.originalfoods.co.za
orders@originalfoods.co.za
Tel: +27 12 653 2336

UCL Company Limited
Tel:+27 33 501 1600
Fax: +27 33 501 1187
www.uclweb.co.za

Premier Fishing & Brands Ltd
www.premierfishing.co.za
Tel: +27 21 427 1400

Vipa Holdings Pty Ltd
Tel:+27 31 564 9948
www.vipaholdings.co.za

Premier Fishing SA
Tel: +27 21 427 1400
www.premierfishing.co.za

Wetec
Tel:+27 11 708 7950
Fax:+27 11 708 4780
www.wetec.co.za

Rotrix Rainmaker
Tel:+27 23 342 3438
Fax:+27 23 342 8469

Yara
Tel: +27 11 011 9230
www.yara.com
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Rice Production:

Dangote Inaugurates Multi Billion Naira Rice
Processing Plant in Jigawa
...Promises to End Rice Importation

T

he mill with a capacity to process 16
metric tons of paddy rice per hour,
when completed, will in a year process
paddy rice worth N14 billion bought directly from the famers in Jigawa at market rate

The Dangote (http://Dangote.com) Rice Outgrower Scheme in Jigawa State reached a
turning point yesterday when the President of
Dangote Group, Aliko Dangote laid a foundation stone for the construction of a multi-billion Naira rice processing mill in Hadin, Jigawa
state.
The mill with a capacity to process 16 metric
tons of paddy rice per hour, when completed,
will in a year process paddy rice worth N14 billion bought directly from the famers in Jigawa
at market rate.
Speaking at the ground breaking ceremony in
Hadin, Kaugama local government area, Dangote said the commencement of the construction of the integrated rice processing plant was
the culmination of series of events which began
with the signing of a $1billion agreement with
the federal government for the integrated rice
production in Kebbi, Sokoto, Zamfara, Kano,
Niger and Jigawa.
“We have continued to pioneer new approaches to empowering our primary stakeholders
and our farmers, through the Dangote outgrowers programme thereby creating thousands of jobs, increasing incomes, poverty
reduction in rural communities by providing
high quality agro-inputs, technical support and
secured market for farmers. Also, creating access to finance, mechanization and irrigation
services so as to enhance agricultural productivity.”, he stated.
Recalling that the Dangote Rice limited started
the outgrowers scheme in 2016 with thousands
of hectares of land in Hadejia, Jigawa state,
creating over 10,000 jobs (direct and indirect)
to farmers, the business mogul said with the
new ultra modern mill enough paddy rice will
be grown and harvested for processing.

fully on stream, we will achieve a capacity of
seven hundred thousand metric tons per annum of Parboiled rice, which will make Dangote
Rice the largest rice producer in Africa and will
make a bold step in making Nigeria self-sufficient in Rice production, stop importation Nduka save the nation foreign exchange."
Dangote stated further that towards co-creating value for all stakeholders, the company
has engaged about 20,000 out growers who
are expected to produce an average of 180,000
tons of paddy rice on about 30,000 hectares of
land. “We are focused on engaging in the region of 300,000 farmers in the next 12 months
when our rice mills are all functional and we
achieve steady state."
“We will continue to launch massive agricultural projects across the country in rice and dairy
farming. Our push for backward integration in
providing our own raw materials on a massive
scale has led to the planned investment of $4.6
billion over the next three years in sugar, rice
and dairy production alone. That will eliminate
the country’s reliance on imported materials, and the foreign exchange headaches that
comes with it.”
In his opening remarks, the Dangote Group
Executive Director, Devakumar Edwin explained
that the Dangote Rice team has been involved
in scaling up the outgrower operations to a
least 5,000 hectares this season and this will
very soon increase and grow to over 15,000
hectares cultivated per cycle or season to fully
optimise operations.
He said the establishment of a Multi-billion
Naira state-of-the-art integrated rice processing facility to process at least 260 metric tons
of rice paddy per day grown which is produced
from thousands of local rice out growers within
Jigawa state is a giant step forward and expresses his company’s confidence and faith in
local farmers to continuously stand with Dangote to make this project a success.

According to him, the mill which will take only
months for installation and commissioning is
the first in the series of five other mills coming
up in Kano, Sokoto, Zamfara, Kebbi and Niger
States in the first phase, while in the second
phase, other mills will be built in Nasarawa,
Kogi, and other states.

Located on 25 hectares site in Hadin, Edwin
noted that the mill is earmarked to begin operations in the last quarter of 2018. “During the
construction phase and when it becomes fully
operational, hundreds of employment opportunities will be created, knowledge transference and skills developed among our teeming
youthful population thereby boosting local
economy.”

Said he: "When these planned six mills come

According to him, “the Jigawa famers are in

www.exporttoafrica.co.za

for a good times as the 125,000 metric tons of
paddy rice that this plant requires for processing will be brought from the farmers of Jigawa
for an estimated purchase price of N14 billion
per annum. This is a huge benefit for the farmers in Jigawa. This mill will be producing high
quality parboiled rice that competes with the
best in the world this is in-line with our continuous aim to touch the lives of millions who
believe in the Dangote brand."
“Jigawa State is endowed and blessed with vast
fertile land, water resources, climate and progressive people, as well as one of the fastest
growing agricultural destinations in Nigeria,
was identified as an ideal location for us to set
up our first facility in Nigeria. This obviously
reinforces our commitment to supporting the
efforts of the present administration in developing a robust agro-industry in Nigeria."
“We made commitment to Nigerians that we
will produce 1 million metric ton of quality
parboiled rice. Since then we have embarked
on several initiatives towards achieving this
objective with support and collaboration
from state and federal government agencies,
ministries and departments, non-governmental organisations, community based organisations, traditional and financial institutions,
etc., we continue to pioneer new approaches
to empowering our primary stakeholders and
our farmers, through the Dangote outgrower
program thereby creating thousands of jobs,
increasing incomes, poverty reduction in rural
communities by providing high quality agro-inputs, technical support and secured market for
farmers.”
Jigawa State governor, Alhaji Abubakar Badaru
expressed delight at the stage of the Dangote
Rice project in the state saying it was in line with
the vision of the Invest Jigawa, an organ set up
to accelerate investments in the state.
He said Jigawa is one of the States reputed to
be on top on ease of doing business in Nigeria
saying the Dangote Rice presence in the state is
a pointer to the fact. He added that the state is
also in the forefront of the diversification efforts
of the federal government from oil to non-oil
ventures especially agriculture.
He promised that the state will be willing to do
whatever it will take to ensure the Dangote rice
operate smoothly to the satisfaction of all parties in the state.
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Advanced panel

FREE!
with

internet control.*

Order a new Agrico centre pivot
with a Premium control panel and get an upgrade.
*Free subscription included for the first 24 months.
Contact details: Alfred Andrag | c: 082 824 1214
t: 021 950 4111 | f: 021 950 4208 | alfred.andrag@agrico.co.za

More than 100 years’ service

Sales and Service with branches across Southern Africa:
Aliwal North | Bellville | Bethlehem | Bloemfontein | Caledon | Ceres | Christiana | Cradock | Estcourt | George | Hartswater | Humansdorp | Kakamas | Kimberley | Kroonstad
Lichtenburg | Lusaka | Nelspruit | Nigel | Nylstroom | Pietermaritzburg | Piketberg | Rawsonville | Tzaneen | Upington | Vredendal | Wellington
8			
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Quality Matters: Announcing an
environmentally friendly and costeﬀective way to contain waste with
Mpact Plastic Containers Wheelie Bins
Are you looking for a simpler way to contain your waste, or
maybe a better way of identifying recycling waste streams?
At Mpact Plastic Containers South Africa (MPCSA), we are
constantly seeking innovative and exciting ways to simplify
the lives of customers.
Did you know that there are various testing methods and
processes which is mandatory during the production of a
Mpact wheelie bin?
Mpact Plastic Containers places priority on quality
management standards:
·
SANS 1494: 2014 – South African National
Standard for two wheeled mobile refuse bins
·
ISO 9001 – An international standard
organisation that places focus on customer
expectations
The bins are available in various sizes and a range of
colours.
A full list of wheelie bin features and beneﬁts is made
available on our website www.mpcsa.co.za

At MPCSA, our bins undergo vigorous daily testing to ensure all
quality standards are adhered to.
For more information, please contact us on:
021 573 9400 Atlantis Oﬃce
012 250 9100 Brits Oﬃce
salesforce@mpcsa.co.za
10			
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Why would you choose a container from
Mpact Plastic Containers South Africa?

O

ver the years, Mpact Plastic Containers South Africa (MPCSA) has
built solid relationships with key customers. We could tell you that
we value our customers, but the fact that MPCSA is the market
leader within the South African market, speaks for itself. At MPCSA, we spend
an exceptional amount of time researching our customers' industries and
needs, to ensure we oﬀer customers' a solution for every need.
Some interesting facts:
Ÿ The company operates 14 injection moulders from 720 to 5,500
tons clamping force at facilities in Cape Town and Brits near

Hybrid Dolly

Stackable Pallet

Meat Tray Range

www.exporttoafrica.co.za

Ÿ
Ÿ
Ÿ
Ÿ

Gauteng;
The company has an onsite recycling facility and oﬀer customers
a buy back option on damaged crates;
New product development is a core function;
Crates are HACCP compliant;
There are sales people in various areas that will oﬀer a
customised service.

We have a range of crates to suit almost every need, our complete product
range is listed on our website.

Haverhill With Or Without Lid

Hinged Lid Container Range

Folding Container

The Export Directory | July - December 2018

Nestable Pallet

Jumbo Bin Range

Automotive Range
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Aluminium, Metals & Steel
Fabrication Industry
African Rainbow Minerals
Tel: +27 11 779 1300
Fax: +27 11 779 1312
www.arm.co.za
Allied Steelrode
Tel: +27 86 177 7777
www.alliedsteelrode.com
Anglo Platinum Limited
Tel: +27 11 373 6111
Fax: +27 11 373 5111
www.angloplatinum.com
Asap Steel & Pipe
+27 (0) 86 123 2727
www.albertonsp.co.za
Assore Limited

12			

Tel: +27 11 770 6800
Fax: +27 11 268 6040
www.assore.com
Aveng Trident Steel
Tel: +27 11 861 7111
www.avengtridentsteel.co.za
BT Steel (Pty) ltd
www.btsteel.co.za
info@btsteel.co.za
Tel: +27 13 665 1914
Conbrako (Pty) Ltd
www.conbrako.co.za
Richard@conbrako.co.za
Tel: +27 11 762 2421
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Electrical Turnkey (Pty) Ltd
www.electricalturnkey.co.za
electricturnkey@gmail.com
Tel: +27 11 865 5326
Exclusive Steel (Pty) Ltd
www.exlusivesteel.co.za
jmeyer@vodamail.co.za
Mob: +27 82 930 3215
Genrec (Pty) Ltd
www.genrec.co.za
info@genrec.co.za
+27 11 876 2300
Geo Group (Pty) Ltd
www.geogroup.co.za
info@geogroup.co.za
Tel: +27 11 966 7760

www.exporttoafrica.co.za

Inprofile 2000
Tel: +27 11 908 – 1903
www.inprofile2000.co.za
Interfab (Pty) Ltd
www.interfab.co.za
info@interfab.co.za
Tel: +27 11 477 1060/1-3
ISF
www.isf.co.za
director@isf.co.za
Tel: +27 11 726 2421
Metals Centre
Tel: +27 (0)11 493-4930
Fax: +27 (0)11 493-4941
www.metalscentre.co.za
Meyerton Engineering (Pty) Ltd
www.meyertoneng.co.za
h.cameron@meyertoneng.co.za
Tel: +27 16 362 0449
Non Ferrous Metal Works
Tel: +27 31 480 7388
Fax: +27 31 468 6934
www.nfm.co.za
Robor
Tel: +27 11 971 1600
Fax: +27 +27 (0)86 574 9438
www.robor.co.za

www.exporttoafrica.co.za

SE Steel (Pty) Ltd
www.sesteel.co.za
sesteel@icon.co.za
Tel: +27 11 953 4584/5

Stainless Unlimited
Tel: +27 11 900 2729
Fax: +27 11 900 2734
www.stainlessunlimited.co.za

SM Structures (Pty) Ltd
www.smstructures.com
info@smstructures.com
Tel: +27 11 786 1043

Steel Mate
Tel: +27 (0)11 897 8960
Fax: +27 (0)11 918 2836
www.steelmate.co.za

Smoothedge (Pty) Ltd
www.smoothedge.co.za
info@smoothedge.co.za
+27 11 555 5360

Union Steel (Pty) Ltd
www.unionsteel.co.za
info@unionsteel.co.za
Tel: +27 21 534 2251

Special Steels
Tel: +27 11 865 4939
www.specialsteel.co.za

Volard Bearing
Tel: +27 11 397 3450
Fax: +27 11 3974202
www.volardbearings.co.za

Spiral Engineering (Pty) Ltd
www.spiralengineering.co.za
admin@spiralengineering.co.za
Tel: +27 11 474 9115
Spraying Systems
Tel: +27 11 618 3860
Fax: +27 11 614 0021
www.spray.co.za
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Vomak (Pty) Ltd
www.vomak.co.za
info@vomak.co.za
Tel: +27 11 828 9630
VR Steel
Tel: +27 11 864 7630
Fax: +27 11 864 7629
www.vrsteel.co.za
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Manufacturers and Distributors
of Stainless Steel Pipe Repair Clamps
Cascade has been manufacturing and
distributing Stainless Steel Pipe Repair
Clamps and related fittings since 1984.
We understood immediately that the
supply of high quality products alone
would not provide complete customer
satisfaction. It needed to be coupled
with a first rate service to
accommodate the emergency nature
of customers' requirements.
Our success has been the result of
addressing those key customer
requirements and we have built up and
maintained an enviable reputation in
the market place since then.
Our commitment to service and quality
includes;
Availability
o
Immediate product availability
Same-day policy
o
We despatch at least 90% of
orders on the same day.
Special-request response
o
Orders for emergency items
and non-stock items are generally
despatched within the framework of
the same-day policy – most within a
few hours.
Quality
o
At Cascade we are
determined to be an unquestionable
superior manufacturer of Stainless
Steel Repair Clamps, with capable
employees providing consistent quality
and service to our customers. We
believe that our competitive advantage
is having superior quality people at all
levels, added to an exceptionally
manufactured product.
o
Our Directors confirm their
personal commitment to comply with

14			

the requirements of ISO 9001 - 2015,
satisfy all applicable statutory and
regulatory requirements and to
continually improve the effectiveness
of the Quality Management System.
We are very proud of what we have
achieved. Since inception, Cascade
has developed into Southern Africa's
foremost manufacturer and distributor
of Stainless Steel Pipe Repair Clamps.
We have also successfully penetrated
the Australian, Middle Eastern, Far
Eastern markets. We also have
warehousing and distribution in
Australia. Our growth and reputation
are indicative of our commitment to our
performance goals.
Our fast action Cascade repair clamps
eliminate the need for costly pipe
replacements and repairs. Simply
open the clamp, wrap it around the
leak, engage locking washer plate and
tighten.
All gaskets fitted to Cascades' repair
clamps are custom-sized to fit the
specific ranges of pipe diameters,
eliminating the need for joining gaskets
Produced in a gridded design with
tapered ends to ensure optimum
sealing efficiency, all gaskets have
armour plates that are vulcanised into
the rubber at the moulding stage – they
fit perfectly and cannot be dislodged.
OUR RANGE
Full Circle Single Band, Double
Band, and Multi Band Repair
Clamps
·
Easy to fit, “wrap-around”
clamp for the “in-situ” repair of
broken/damaged pipes providing a full
circumference seal around the pipe
without needing to switch off the mains.
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Tapped Repair Clamps
·
For tapping off, sealing and
reinforcing the tapped pipe
Flanged Off-Takes
·
For “hot tapping” (under
pressure tapping without switching off
the mains) tee-offs from main pipes.
Service Saddles
·
For “hot tapping” (under
pressure tapping without switching off
the mains) tee-offs from main pipes.
Fast/Half Clamps
·
For quick and simple “wraparound” repair of pin hole leaks in small
diameter pipes.
Junior Couplings
·
For quick and simple “wraparound” repair of breaks in smaller
diameter pipes by providing a full
circumference seal.
Wide Range Couplings and Flange
Adaptors
·
For joining pipes and teeingoff from mains.
We look forward to your enquiry and to
extending our service to you, and
would welcome the opportunity to
prove our excellent track record.

www.exporttoafrica.co.za
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Fluctuating primary pricing threatens the
mettle of South Africa’s steel industry

A

“Unfortunately, if there is not some rationalisation of pricing levels, we – along with many other
companies in the industry – will be forced to import more of our steel requirements,”

t present, companies in the local steel
industry are finding the market very
challenging. According to industry
sources, much of this can be attributed to the extreme volatility of the primary pricing.

would rather not wait for their supplies to come
over the water, and have to manage the attendant logistical challenges accordingly. On the
other hand, Chinese and European-sourced
steel performs and competes with local steel
exceptionally well - both financially and in
terms of quality.

“This level of volatility poses an enormous and
very urgent challenge to the entire sector,”
explains Warne Rippon, Executive Director of
steel major Allied Steelrode.

In our opinion, locally produced steel is not
meeting industry’s requirements from either a
pricing or a quality point of view – something
that is critically affecting the local steel sector as
a whole,” he comments.

These price fluctuations result in a knock-on effect which is very hard to contend with.

Rippon also raises the point that many major
decisions about the South African steel sector
are made overseas: “These stakeholders are
removed from the reality of doing business locally, and also do not have the interests of the
local steel industry at heart.”

“If we are experiencing this, then our downstream customers must be even more adversely affected,” he remarks.
“What the market desperately needs at this
point is a more stable and reality-based pricing system going forward. Quoting customers
accurately - even three months ahead - is
extremely difficult when you have this level of
pricing volatility to contend with,” he adds.
Until March 2006, the primary steel producer
used import parity pricing – where the price of
steel was set based on what it would have cost
if the product had been imported – as is common in most global steel markets today.
In March 2006, however, an international ‘basket of prices’ was introduced, reportedly to enhance transparency in the pricing system and
allow for the introduction of a major rebate
system. This ‘pricing basket’ was calculated
by taking an average of domestic mill prices
(excluding freight), for steel in China, Germany,
Russia and the US.
However, the bottom line is that for Allied Steelrode and its downstream customers the effect
of price fluctuations is potentially severe. “Unfortunately, if there is not some rationalisation
of pricing levels, we – along with many other
companies in the industry – will be forced to
import more of our steel requirements,” says
Rippon reluctantly.
“At Allied Steelrode, an unwavering dedication
to customer service and quality, and the loyalty
of our valued customers, is the reason that we
have still flourished in what is actually a very
difficult market.
These key elements, combined with our adherence to a bold strategy of making substantial
investments in technology, in order to create
value-driven demand, and to position ourselves for market recovery – such as the purchase of our first and second stretcher levellers
– has ensured our continued success,” Rippon
explains.
“However, when it comes to the current pricing
situation – and in line with our dedicated customer focus – we have to look at it from our
customers’ point of view. Similarly to our being
forced to consider increasing imports instead
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of buying steel locally - if these fluctuations reflect in our pricing in turn - then why should
customers buy locally?” he asks.
“An unstable pricing dispensation is therefore
having a pervasively negative effect, and is going to drive the whole industry in the wrong
direction.”
“As pointed out above, due to the current worsening volatility and unpredictability of the prices of steel from the local raw steel mill, industry
is not looking to purchase locally, but are looking to import more. According to figures from
Customs and Excise, there has been a steep increase of steel since 2010, when imports of primary carbon and alloy steel products totalled
662.6 thousand tons. Currently, some 965.6
thousand tons were imported in 2017.
What tends to exacerbate the situation is that
there is very little in the way of downstream
price protection and volume metrics in the current steel pricing equation,” he adds, explaining
that irrespective of the volumes of steel purchased – for example 25 or 800 coils at a time –
the price remains the same – with no discounts
or customer loyalty programme in place - so
industry is effectively being de-incentivised.
“In spite of the recent political uncertainty and
the weak economy, we therefore urgently need
to have a new steel industry pricing dispensation,” continues Rippon.
“Our new president has said all the right things
in the recent state of the nation address – with
the result that national sentiment and our foreign exchange has improved. However ultimately, what is going to make the crucial difference for the steel industry is a resolution to the
current steel price instability.
“In terms of the imports, local steel companies
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Rippon furthermore points out that pricing
protection seems to only be between the primary producer and the government, and does
not extend to protect or assist the downstream
industry.
“The current predicament that the South African steel industry is in – caused by this pricing
issue - ironically goes against the whole steel
industry value-adding product paradigm – not
to mention the ‘proudly South African’ manufacturing initiative.
“Ultimately this pricing issue is not encouraging - nor indeed fostering - local steel sector
growth. If the local industry ultimately flounders as a result of the pricing volatility and
South African manufacturers cannot produce
locally, then they cannot successfully export either - and the economy as a whole loses out,”
he concludes.
About Allied Steelrode
Allied Steelrode was founded through a
merger of Allied Chemical and Steel Pty Ltd
and Steelrode Pty in 2011. The company has
grown to be a leading independent steel supplier and processor, which supplies high-volume merchants and end-users with bulk coils,
slit strip, flat steel, steel pressings, standard
sheets and the entire structural steel portfolio
of products.
To differentiate the company while adding
value to customer processes and maintaining consistent growth, Allied Steelrode has
systematically invested in the most advanced
steel processing equipment such as a tube laser and a dedicated stretcher leveller facility
for upgrading steel sheet.
Quality improvement, consistency and reliability of supply and customer service excellence are key drivers for this Alrode-based
company. Hand-in-hand with this is a dedication to the highest levels of efficiency.
Allied Steelrode is ISO 9001:2015 certified.
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MinePoynt WiFi solution for tunnels

C

ommunication and enhanced data
transfer is one of the critical requirement for mining companies, and Pontying Antennas makes wireless underground communication possible.
With several years experience, Poynting Antennas offers antennas that operate in hazardous
mine tunnels where performance and safety
are essential.
Of particular interest, is the circular polarised
helical antenna range used in mines and tunnels called MinePoynt antennas
According to Poynting Antennas, their equipment are specifically designed for mines and
tunnels, as the circular polarisation has proved
to significantly enhances RF propagation abilities in these intense conditions
Numerous customer tests in mines have been
performed over the past 10 years showing
MinePoynt antennas to achieve ranges 3x to 4x
those obtained with a similar gain linear polarised antenna.
Some initial tests in a South Africa coal mine
demonstrated a person 1.2 km away from the
access point fitted with a HELI3 MinePoint making perfect VoIP calls using a handheld WiFi
phone. Customers reported numerous other
tests done in SA gold mines and various Australian mines with similar performance.
Poynting’s MinePoynt look like narrow cylinders
with various lengths and hence can be installed
virtually against the tunnel roofs or walls while
having minimal impact on tunnel cross sectional area while offering the best WiFi propagation

for varying tunnel topologies, metal clutter and
working vehicles which normally attenuate the
signal significantly when using normal antennas.
The MinePoynt antennas are specifically ruggedized for mines and also provide the ‘Intrinsically Safe’ (IS) version, which have a special
coating to prevent static build up on the antenna.
IS antennas are certified to be used in fiery
mines in SA and Australia. Poynting also manufactures omnidirectional antennas for use in
areas closer to the workface.
Poynting has sold several thousands of these
antennas and are covering more than 5000km
of mining tunnels in South Africa, Australia and
other regions. This antenna is also suitable for
other types of mines, as well as automotive and
marine tunnels.
The most famous application of the Poynting
antennas were the requirements for the Swiss
Tunnel project.

In addition, the Gotthard Base Tunnel, the
world's longest and deepest train tunnel
through the Swiss Alps, makes exclusive use of
South African antenna technology from Poynting Antennas to ensure a seamless digital communication service underground over a route
length of more than 57km.
The R130 billion-project was completed in 2017
and consists of two single-track tunnels connecting Switzerland with Italy, as part of the
so-called New Railway Link through the Alps.
Poynting innovates, designs and manufactures
integrated antennas solutions primarily for
wireless high speed data applications such as
4G LTE residential as well as B2B, antenna solutions for GSM, M2M, DTV (digital TV) and other
CPE applications within the telecommunication, broadcast and consumer market. Based in
Samrand South Africa, Poynting is the proud
holder of more than 50 patents widely used
in its unique antenna solutions for enhanced
wireless communications for LTE, 3G,

Fry's Metals is one of Africa's largest
secondary Lead smelters. Operating
at the highest Environmental, Health
and Safety standards, Frys collect
spent lead acid auto batteries,
industrial cells and other lead bearing
materials for recycling into LME grade
Reﬁned Soft Lead and bespoke Ca
and Sb Lead alloys for sale into the
automotive, cable, mining and
related industries.

FRY'S METALS
[a Division of ZIMCO Group (PTY) Ltd]
Reg. No. 1947/025245/07
Street Address: 152 Osborn Road, Wadeville, Germiston, South Africa
Postal Address: P.O. Box 519, Germiston South Africa, 1400
Phone: +27 11 827 5413Fax: + 27 11 824 2232
Sales: FlorisB@Frys.co.za or LoganG@Frys.co.za
Metals Purchasing: CharmaineW@Frys.co.za
Web: www.frys.co.za
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Automotive and Com
Alert Engines Part
Tel: +27 21 590 8250
Fax: +27 21 592 2919
www.alertenginesparts.com
Aton Engineering (Pty) Ltd
www.atonengineering.co.za
info@atonengineering.co.za
Tel: +27 10 534 6054
Automotive Supplier Park
Tel:+27 12 564 5000
Fax: +27 12 564 5142
www.supplierpark.co.za
Bosch (Pty) Ltd
www.bosch.co.za
Tel: +27 12 381 3552
Bradshaw Air Brake Kit
Tel: +27 31 207 2100
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Cape Parts Distributors
Tel: +27 41 487 1471
Fax: +27 41 487 1474
www.capeparts.com
Cohamet Engineering (Pty) Ltd
Tel: +27 11 474 8898
www.cohametengineering.co.za
Coverworx
Tel: +27 73 151 7011
Fax: +27 (0)86 541 0399
www.coverwox.co.za

GIC Autos
Tel: +27 12 323 1163
www.gicautos.co.za
Goscor (Pty) Ltd
www.goscorlifttrucks.co.za
lifttrucks@goscor.co.za
Tel: +27 10 594 4339
Grandmark (Pty) Ltd
www.grandmark.co.za
info@grandmark.co.za
Tel: +27 11 226 9111

Feltex Automotive
Tel: +27 (0) 31 460 4200
Fax: +27 (0) 31 460 4290
www.feltex.co.za

Hyundai (Pty) Ltd
www.hyundai.co.za
Tel: +27 10 248 8000

Forklift-SA (Pty) Ltd
www.forklift-sa.com
info@forklift-sa.com
Tel: +27 11 609 1726

Imfuyo Air Products (Pty) Ltd
Tel: +27 11 914 5144
Fax: +27 11 914 5380
www.imfuyo.co.za
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mponent Industries
Isuzu Truck World (Pty) Ltd
www.isuzutrucks.co.za
Tel: +27 11 296 5000
KD Automotive Component
Tel: +27 11 739 7526
Kilber Products
Tel: +27 11 389 8800
Fax: +27 11 864 8322
Marouns Group
Tel: +27 31 208-3221
Fax: +27 31 208-9228
www.marounsgroup.co.za
Metric Auto (Pty) Ltd
www.metricauto.co.za
Andrew@metricauto.co.za
Tel: +27 11 873 2350
Monroe/Tenneco
Tel: +27 11 547 5601

www.exporttoafrica.co.za

Fax: +27 11 547 5618
www.monroe.co.za
Pasdec (Pty) Ltd
www.pasdec.co.za
kpather@pasdec.co.za
Tel: +27 12 250 8970

R&R Developments
Tel: +27 12 546 7781
www.spitronicsengineconversions.co.za

Philton Autotrim
Tel: +27 12 803 8829
www.autotrim.co.za
Phoenix Signage (Pty) Ltd
www.phoenixsp.co.za
info@phoenixsp.co.za
Tel: +27 11 894 4225
Proauto Rubber
Tel: +27 11 823 5541
Fax: +27 11 823-5542
www.proautorubber.co.za
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Smiths (Pty) Ltd
www.smiths.co.za
info@smiths.co.za
Tel: +27 31 719 4911
WABCO
www.wabco.co.za
Tel: +27 11 450 2052
Wroff Road
Tel: +27 12 941 2900
Fax: +27(0)86 574 5841
www.wroffroad.co.za
ZF Services
Tel: +27 11 457 0000
marketing@zfsa.co.za
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Vodacom, Intelsat ink deal to
expand broadband connectivity

V

odacom Business Nigeria has signed
an agreement for satellite services to
expand its enterprise broadband networks and enable new and enhanced
services throughout West Africa with Intersat.

“Everyone understands the power of connectivity, but it can be difficult to reach certain locations across Africa,” Lanre Kolade, Managing
Director, Vodacom Business Nigeria said.
“By integrating Intelsat’s satellite services into
our network, we are able to rapidly deploy our
broadband network into new areas across West
Africa and deliver fast, affordable internet access today.”

Brian Jakins, Intelsat’s Regional Vice President,
Africa Sales, said. Intelsat EpicNG enables higher data rate applications and smaller terminals,
enabling our customers to expand the applications that can be provided.

In addition, the improved performance, efficiency and lower total cost of ownership delivered by Intelsat 35e, the fifth of the Intelsat
EpicNG satellites, will enable Vodacom Business
Nigeria to further enhance the services being
offered to its existing customers in Nigeria.

Kolade said the development means that people in the communities that we serve will gain
access to services that will provide real benefits
such as: business connectivity, news updates,
improved quality of services in healthcare,
banking and education, in addition to promoting economic development of these communities.

“This means enterprises can expand into new
regions and take advantage of business opportunities regardless of where they occur. And
with the improved performance delivered by
Intelsat EpicNG, Vodacom Business Nigeria’s
customers will experience an improved quality
of service as soon as the service is deployed.
This positions Vodacom Business Nigeria for
bigger operational and business success, and
demonstrates that Intelsat is the partner of
choice for network operators that want to deliver growth for their end users and the latest
services for the population.”

Vodacom Business Nigeria will expand its offerings in the enterprise and Internet of things
sectors; as well as extend broadband connectivity in Nigeria.

“All these will be made possible following the
newly signed agreement with Intelsat, which is
to further improve on Vodacom Business Nigeria’s current satellite capabilities and reach.”

Intelsat operates the world’s first Globalized
Network, delivering high-quality, cost-effective video and broadband services anywhere in the world.

Under a new multi-year agreement, Vodacom
Business Nigeria will utilize the satellite services
on Intelsat 35e to deliver fast, high-quality and
resilient broadband connectivity to the banking, oil and gas, and enterprise sectors across
West Africa.

EUROPEAN
STANDARD
SINCE 1963

EUROPEAN QUALITY PRODUCTS
• ALL TRUCK AND TRAILER APPLICATIONS:
EUROPE - USA - SINO - HOWO - HENRED
• EXTENSIVE RANGE WITH NEW
PRODUCTS MONTHLY
• CONSTANT STOCK AVAILABILITY
• COMPETITIVE PRICING FOR EXPORT
For inquiries or quotations contact us at:
(+260) 211 240307
info@intertruckzambia.com

3000 m2 warehouse in Lusaka, Zambia

www.intertruck.com
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BUILDING A LEGACY OF

EXCELLENCE

With expansive production and distribution capabilities,
Auto X is perfectly positioned to serve the growing requirements of the
OEM and automotive replacement markets in sub-Saharan Africa.
Not only does Auto X offer high performance automotive batteries, it
includes in its stable the highly respected Willard®, SABAT® and
Hi-Fase batteries, a trio of high performance automotive battery brands.
Looking to the future, Auto X is committed to evolving its brands,
pushing boundaries where possible, while maintaining its record of
accomplishment as a battery brand of technological repute.
®

www.exporttoafrica.co.za
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Aegion South Africa ‘conveys’ improved
In Southern Africa currently, Aegion South Africa has been supplying hydro-transportation
solutions to several of the major mining houses
in South Africa, Zimbabwe and Zambia; and
has completed hydro-transportation projects
for a number of Southern African platinum,
gold and copper mines.
Aegion’s proprietary pipeline technology the
Tite Liner system – as well as its Steel Polypipe
spool solution – are used in both new and rehabilitation solutions for hydro-transportation.
Complete replacement of pipelines is costly
and time-consuming, but Aegion sister company United Pipeline Systems developed and
provides the world’s leading in-situ polyethylene pipe lining systems for the rehabilitation
of existing installations.
This solution has proven to be a major improvement over replacement options - especially in pipelines that are in a poor condition.
The specialised wear-resistant polymer provides excellent flow characteristics that in some
cases improve the overall system performance.
This factor releases significant savings when hydro-transporting over extended distances.
Aegion South African shareholder, Robor’s Pipe
Systems division, manufactures and supplies a
range of steel pipe and customised conveyance
pipe solutions and products.

A

Aegion South Africa General Manager Johann Scholtz

s the continent faces the urgent problem of having to address its ageing
pipeline infrastructure, specialist pipeline rehabilitation company, Aegion
South Africa, has a range of highly effective
solutions to this pressing problem.
The company has been providing successful
project solutions to South Africa and various
other African countries, using advanced technology sourced from its US-based majority
shareholder Aegion.
This advanced technology is effectively combined with Aegion South Africa’s local knowledge, supported by the extensive expertise
and experience of its South African shareholder
Robor.
“One of our main focal areas is that of hydro-transportation technology solutions, which
involve the transportation of solids in a liquid
carrier stream,” said Aegion South Africa General Manager Johann Scholtz, adding that hydro-transportation is of particular relevance in
the mining industry.
The first international conference on hydro-transportation was held in Coventry in
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England in 1970 according to the South African
Institute of Mining And Metallurgy (SAIMM).
Today, just a few decades later, hydro-transportation is becoming an increasingly important
consideration for the mining industry - which
is under ever greater pressure to conserve
the environment. When solids are carried in a
closed pipe, environmental concerns such as
dust, spillage and noise are eliminated.
In addition, hydro-transportation, which is now
being widely used throughout the world, is
proving to be more cost-effective than other
bulk transportation systems such as conveyor
belts, long haul road or rail transportation.
“An important factor here is that hydro-transportation pipelines require less maintenance
than comparable bulk transportation systems,”
said Scholtz.
Much of Africa is chronically short of water.
Hydro-transportation also presents a viable
alternative to conventional tailings deposition.
“In arid water-scarce regions, the pumping of
‘paste’ tailings cuts water usage and losses dramatically,” he explains.
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“At Aegion South Africa, we are fortunate to
be able to tap into this experience and expertise,” Scholtz said, adding that the company is
also cooperating with South African consulting
engineers and globally-renowned hydro-transportation specialists.
The transportation of corrosive or abrasive
slurry materials in the oil, gas, mining, industrial
and municipal markets will lead to rapid failure
if the correct solution is not implemented from
the outset.
The HDPE-lined Steel Polypipe system combines the inherent strength of steel with the
visco-elastic properties of HDPE to deliver
high-pressure capability, structural integrity, resistance to mechanical damage and chemical
and abrasion resistance - properties well suited for use in hydro-transportation projects for
more than 20 years.
Mining the world over is under pressure as the
grades of available new orebody discoveries
decline. The answer is in larger volume mining
and more effective and economical minerals
processing.
“Africa is the world’s last relatively unexplored
mining frontier; and as Aegion South Africa, we
look forward to providing our advanced and
cost-effective hydro-transportation solutions
to both new and existing mining operations,”
Scholtz said.
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Building & Construction Material

THE BUILDING AND CONSTRUCTION
MATERIALS INDUSTRY LISTINGS
360 Degree Shade Solutions
Tel: +27 21 853 3068
Cell: +27 83 337 4578
Web: www.360degreesshade.coza
ABC Construction
Tel: +27 11 970 35 49
Web: www.abcconstruction.co.za
Africote
Tel: +27 11 663 2000
Fax: +27 86 554 8769
Web: www.africote.com
Altitude Scaffolding
Tel: +27 21 556b1954
Fax: +27 21 556 5082
Web: www.altitudescaffolding.
co.za
Awethu Scaffold
Tell/Fax: +27 14 596 5424
Web: www.awethu@xsinet.co.za
Baby Step Flooring
Tel: +27 11 474 9000
Fax: +27 11 473 35555
Brick Suppliers
Tel: +27 11 882 3357
Web: www.bricksuppliers.co.za

Tell/Fax: +27 31 719 1900
Building Suppliers
Tel: +27 11 797 0400
Web: www.building suppliers.
co.za
Construction and Projects CC
Tel/Fax: +27 11 906 6845

Defendoor
Tel: +27 11 786 8832/9
Fax: +27 860 DEFEND (333363)
Web: www.defendoor.co.za
Diamond Doors
Tel: +27 11 740 9453/6597
Fax: 086 623 5997
Web: www.diamonddoors.co.za
Donasa Hardware and Builders
Tel: +27 76 341 9350
Fax: +27 27 712 1430
Ecotech Housing
Tel: +27 83 276 9658
Web: www.ecotechousing.co.za
KTB Projects
Tel: +27 11 452 6422
Web: www.ktbprojects.co.za

Builders
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Civil
Web: www.builders.co.za
Tell/Fax: 27 15 483 0194

Louani Developments
Tel: +27 82 805 9998
Fax: +27 86 501 0813
Web: www.louanidev.co.za
Mann Construction
Tel: +27 11 234 2966
Fax: +27 83 574 4500
Web: www.mannconstruction.net
Mandoval
Tel: +27 11 864 5206
Fax: +27 11 908 3049
Web: www.mandoval.co.za
Mr Make It
Tel: +27 11 039 1939
Fax: +27 86 653 8956
Web: www.mrmakeit.co.za
Nefertiti
Tel: +27 11 784 9601
Fax: +27 86 657 3898
Web: www.nefertitidesigns.co.za
Pyro-Cote
Tel: +27 11 864 5205
Fax: +27 31 464 7893
Web: www.pyrocole.co.za
Trencheless Technologies
Tel: +27 86000 66 344
Email: info@trenchless.co.za
Web: www.trenchless.co.za
www.exporttoafrica.co.za
Vaal Sanitary Ware
Tel: +27 16 360b600

Cameroon calls upon Antwerp know-how to
streamline operation of port of Douala
The port of Douala lies on the Wouri river and is the leading port in the CEMAC
economic zone (Central African Economic and Monetary Community).

F

or Antwerp the agreement represents a
way to maintain and further strengthen
its position as market leader in West and
Central Africa

The ports of Antwerp and Douala in Cameroon
are to collaborate closely with each other over
the next five years. The collaboration agreement was signed on Wednesday this week
during an extensive visit by Antwerp port representatives to the port of Douala in Cameroon. Douala port authority (www.PortDeDouala-Cameroun.com) is counting on the Antwerp
know-how in order to boost the efficiency of
its port operations, among other things. For
Antwerp the agreement represents a way to
maintain and further strengthen its position as
market leader in West and Central Africa.

Port Authority also signed a collaboration
agreement with the port of Dakar in Senegal,
and a few months ago the port of Cotonou in
Benin decided to contract out its port operation to Port of Antwerp International (PAI) with
a view to further modernisation. Finally, consultants from PAI and APEC have been busy in
the port of Conakry (Guinea) since 2016 under
the terms of an agreement for further development of the port.
Douala
The port of Douala lies on the Wouri river and is
the leading port in the CEMAC economic zone
(Central African Economic and Monetary Community). In 2016 it handled a freight volume of
around 12 million tonnes. However, the port is

now at maximum capacity and so is eager to
call upon the expertise of Antwerp in order to
expand its output. Under the terms of the MoU,
APEC (Antwerp Port Training Centre) will examine the possibility of organising training courses
for dock workers with a view to maximising the
efficiency of port operations. In the meantime
APEC, which has already helped to train maritime professionals from Douala, will provide
standard seminars and training courses. Consultants from PAI will also offer their expertise
in making the most efficient use of the available
port area. Finally, the agreement includes commitments in the field of marketing, exchange of
information and best practices, and organising
joint commercial events in order to promote
both ports.

The Memorandum of Understanding was
signed by Cyrus Ngo’o, CEO of the Port Autonome de Douala, and by Marc Van Peel and
Kristof Waterschoot, respectively chairman and
managing director of APEC and PAI, the two
subsidiaries of Antwerp Port Authority (www.
PortOfAntwerp.com) that are responsible for
among other things training maritime professionals and for consultancy tasks in foreign
ports.
Roadshow
Also this week, Antwerp Port Authority is organising a roadshow in Cameroon with an
extensive delegation from the Antwerp port
community. This is only the second time that
the port has held a roadshow in Africa, and it
is no accident that this time the choice has fallen upon Cameroon. "With its exports of freight
items such as timber and cacao, Cameroon
has huge potential in Antwerp, which already
has players active in these segments," declared
port alderman Marc Van Peel. "Moreover the
port has a good balance between imports and
exports, which is also a distinguishing feature of
Antwerp," he added.
Gateway to Europe
Antwerp handles an annual volume of 15 million tonnes of West African freight. At the other end of the trade, international studies have
showed that the volume of containers handled
in West African ports has grown enormously
since 2009. "The same studies show that these
ports are liable to have considerable further
growth in container trade in the immediate
future," the alderman added. "Antwerp offers
the greatest number of direct shipping services
to West Africa, making it the ideal gateway to
Europe for this trade," he concluded.

Product of South Africa

Market leader in West Africa
Antwerp may well be busy with its second
roadshow in this region, but the port has long
been active in West Africa. Last week Antwerp

www.exporttoafrica.co.za
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Industrial Equip
Jacage (Pty) Ltd
www.jacage.co.za
sales@jacage.co.za
Tel: +27 12 333 7111
RTC
www.rtc.co.za
sales@rtc.co.za
Tel: +27 11 621 8300
Everritt Wood Machinery
Tel: +27 21 933 4372
Fax: +27 21 933 3379
Elcarbo Abrasives
www.elcarbo.co.za
Tel: +27 21 556 2170
D & B Equipment Sales
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www.dbequipment.co.za
Tel: +27 31 702 9931
Coastal Machinery
Tel: +27 21 552 6063
Fax +27 21 551 1998
CMC Woodlink Machinery
www.cmcmachinery.co.za
Tel: +27 21 557 6966
Wacker Neuson (Pty) Ltd
www.wackerneuson.co.za
Tel: +27 11 672 0847
SA Argus (Pty) Ltd
www.sa-argus.com
larry@sa-argus.co.za
Tel: +27 11 466 6612
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Lotus Abrasives
www.lotusabrasivesandtools.co.za
Tel:+27 11 334 0633
Babcock International Group
www.babcock.co.za
Tel: +27 11 230 7300
Chicks Scrap Metal Kuils
Tel: +27 21 903 4131
Fax: +27 21 903 8122
Lo Rall Demolition Contractors
www.ileadcape.co.za
Tel: +27 21 981 8955
Industrial Hard Chrome Plating
industrialchrome@xsinet.co.za
Tel:+27 21 931 4271

www.exporttoafrica.co.za

pment Listings
Starcke Abrasives
mick@starckesa.com
Tel: +27 11 397 3720

SA Metal Epping
www.sametal.co.za
Tel: +27 21 590 3900

Otmar Machine Tools
www.otmar.co.za
Tel: +27 11 864 5140

WD Hearn Woodworking
Machinery Epping
Tel: +27 21 534 5351

Hyper Automation Sheet
Metal Machinery
Tel: +27 21 594 7000

Peninsula Scrap Metals
www.peninsulascrapmetals.co.za
Tel: +27 21 934 6999

Industrial Flooring System
Tel: +27 21 552 4970
Fax: +27 21 551 1177

Inoxpa South Africa
www.inoxpa.com
Tel: +27 11 794 5223

Mopping Equipment (Pty) Ltd
www.mopping.co.za
Tel: +27 11 864 5140

Host Cleaning Equipment
Tel: +27 21 762 8152
Fax: +27 21 762 8160

Hidrostal (Pty) Ltd
www.hidrostal.co.za
sales@hidrostal.co.za
Tel: +27 11 704 5333

Marriot Machinery Parrow
www.marriotmachinery.co.za
Tel: +27 21 930 6697

Rocol (Pty) Ltd
www.rocol.co.za
sales@rocol.co.za
Tel: +27 11 462 1730
SA Tool (Pty) Ltd
www.satool.co.za
info@satool.co.za
Tel: +27 11 922 5300
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Nearly a century of innovation and
quality from Milwaukee power tools
extends the lifespan of the motor significantly.
These POWERSTATE™ brushless motors are
supported by Milwaukee’s Red-Link Plus Intelligence system, an onboard electronic system
incorporated in every tool to optimise performance and decrease overheating of the motor
and batteries.
This revolutionary ‘smart’ system provides for
full-cycle communication between the battery,
charger, and motor. The system optimises performance by monitoring the internal workings
of the tool constantly. In addition, Milwaukee’s
advanced Red Lithium battery technology optimises motor performance while under load.
“This all ensures that the battery can give users
a 2 000-cycle lifespan, which is on average five
times greater than what other power tools can
provide,” Koch stresses. Maintenance is minimal
and mainly preventative, such as checking that
all tools are dust-free and that batteries are fully charged.
Other features designed to make work both
safer and more productive include built-in
shock absorbers, which also boosts the durability of the power tools, as well as anti-kickback or safety clutches. Particular attention has
been paid to safety, such as dead-man switches, while all battery-operated tools have builtin LED lights to illuminate the work area.
About Upat

M

Milwaukee Product Specialist Werner Koch.

ilwaukee, an industry-leading manufacturer of heavy-duty, portable
electric power tools and accessories
for professional users worldwide,
distributed locally by Upat of Johannesburg,
celebrates its 94th year in operation this year.
This is testament to the company’s commitment to innovation and quality in a range of
industry sectors.

any other power-tool brand worldwide, which
is the reason why it is able to cater for so many
different users and their unique needs.
Milwaukee’s tools are built to last, owing to
features such as compact brushless motors, in
addition to gearboxes made from magnesium,
and durable and heat-resistant material that

Upat SA (Pty) Ltd. is a 100% South African
owned business that began trading in 1983.
From the outset, Upat has been committed
to the building industry, supplying not only a
range of anchor bolts, but also rotary hammer
drilling machines, tungsten-tipped masonry
drill bits, powder actuated tools, and allied
building and construction products. Upat’s
ability to supply a range of top-quality products at market-related prices has resulted in it
becoming a market leader in Southern Africa. Upat is proudly the sole Southern African
distributor of the fischer range of construction
fasteners, the Milwaukee power-tool brand
and the Stabila range of measuring tools.

Milwaukee Product Specialist Werner Koch
notes that one of the major advantages of Milwaukee is that it undertakes continuous market
research to identify the power-tool requirements of its diverse end users. Once a specific
tool has been developed, customer feedback
is undertaken to ensure that all of these specific requirements have been met, and even
exceeded.
Milwaukee can also provide bespoke tool solutions, with the company’s market segmentation focusing on core trades such as building
and construction, heating, ventilation, and air
conditioning (HVAC), plumbing and electrical,
and metal- and wood-working, among many
others.
This segment-specific tool offering enables Milwaukee to create a larger product base than

28			

Milwaukee celebrates 94 years of offering bespoke tool solutions..jpg
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thyssenkrupp committed to strengthening partnerships
and driving industrialisation processes in Africa
However, there is a direct correlation between
increased depth and rising costs so mines are
turning to technologies to assist them in reaching these depths as efficiently and productively
as possible in order to remain profitable.
“We want to be part of Africa’s solution and we
want to make a difference,” continues Nellessen. “To this end we are committed to focussing
on increasing our presence on this continent,
building on our long-term African partnerships
as well as establishing new customer relationships and listening to customers to gain a better
understanding of their individual requirements.
This multi-facetted strategy will better position
our various business units to provide bespoke
solutions, from a single piece of equipment to
an entire plant (feasibility studies, systems, services), that combine local experience and 200
years of global knowledge to ensure sustainable productivity and profitability for customers
and end-users.”

t

hyssenkrupp Industrial Solutions is proud
of its time-honoured history as a leading
partner of engineering, equipment, technology, plant and service solutions to mining, cement, chemical, fertilizer and oil & gas
industries across the African continent.

In a bid to further strengthen its longstanding
business partnerships and expanding its footprint in Africa, thyssenkrupp hosted four customer conferences during Mining Indaba 2018
which took place at the International Convention Centre in Cape Town from 5 to 8 February.
During the conferences, thyssenkrupp senior management unpacked the engineering
group’s structure which enables the company
to draw from five main business areas and
combine local experience with global knowledge to offer single-source solutions across the
entire value chain. thyssenkrupp’s sustainable
engineering solutions and cutting-edge technological breakthroughs were also shared with
more than 40 customers. The conference was
extremely successful with customers showing a
keen interest in thyssenkrupp’s capabilities and
solution offerings especially in the field of energy efficiencies and storage. Editors from South
Africa’s leading mining journals were also invited to an open dialogue session where they
were given the opportunity to engage with
thyssenkrupp management.
“We are deeply rooted in Africa with a long
presence in South Africa that spans eight decades and a large installed base on the continent,” says Philipp Nellessen, thyssenkrupp
Industrial Solutions South Africa CEO, Sub-Saharan Africa. “One of the largest concentrations of thyssenkrupp drum reclaimers is in operation at our customer of 45-year standing, an
iron ore mine in Sishen, and we have supplied
the largest drum reclaimers in the world to
South Africa’s two new power plants. This having been said, our capabilities as a world-leading single-source solutions supplier is not as
well recognised in Africa as in the rest of the
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world,” notes Nellessen. ”We need to address
this through heightening awareness around
our engineering solutions that are focused on
increasing mine and plant efficiencies.”
For thyssenkrupp it goes far beyond business
to the development and delivering of technologies that assist mines and plants to be more
profitable. Their success means growth, job
creation and upskilling, the development of local communities and ultimately the stimulation
of economies in the African countries where
these industries operate. The growing trend
of business–community collaboration will see
outreach initiatives such as for example mines
providing power or water to nearby communities.
thyssenkrupp also recognises Africa’s untapped
and unparalleled potential! Only a minuscule
portion of the world’s global exploration and
extraction budgets have been invested in Africa despite the fact that it holds over 30% of
the world’s mineral resources. More and more
countries in Africa are showing economic
growth on the back of political stability which
is positively impacting on mining and industry. South Africa’s political landscape is also
changing and the recent well-received budget
speech has seen considerable strengthening
of the Rand and an increase in business confidence which is attracting the interest of investors.
With 40% of the world’s known resources,
South Africa boasts diverse mineral riches;
it is respectively the world’s fourth and fifth
largest producer of diamonds and gold and
the world’s largest producer of chrome, manganese, platinum, vanadium and vermiculite.
A gold mine located south-west of Johannesburg is currently the deepest mine in the world
pushing beyond the four kilometre mark. The
South African Chamber of Mines reports that
gold production has fallen due to depleting
resources so mines are under tremendous
pressure to go ever deeper to get to deposits.

The Export Directory | July - December 2018

The often-remote locations of mining projects
have promoted customers to look for suppliers
who can provide an all-in-one turnkey service
– from the source of extraction to the ports for
export. Perfectly positioned to meet this requirement is thyssenkrupp Industrial Solutions’
Materials Handling business unit with its offering of stackers, drum reclaimers, transfer cars,
and train- and ship loading and unloading systems. From the Minerals Processing business
unit comes comminution and grinding expertise. Power and Energy brings turnkey biomass
fired plant solutions, from boiler supply right
through to building the complete plant around
the boiler. Expertise and technology in the
fields of electrolysis, polymers, base chemicals,
fuel storage as well as modular solutions for
chemical and fertilizer plants are the areas of
expertise for business unit, Technologies and
Polymers.
thyssenkrupp has cornered the market in the
service and after-market space with its technologically advanced Service Centre, located
in Chloorkop, Johannesburg. Originally established to refurbish and manufacture components for its High Pressure Grinding Rolls
(HPGRs), significant expansion has resulted in
the provision of a full servicing capability to
OEM standards for all thyssenkrupp brands
and equipment. These competencies extend
to customers in all major African countries and
field service teams are dispatched to support
equipment wherever and whenever needed,
24 hours a day, seven days a week. thyssenkrupp is also addressing the loss of skills with the
roll out of purpose-designed technical training centres across Sub-Sahara Africa. The first
training centre is currently under construction
at thyssenkrupp’s Chloorkop facility which earmarked for completion in Q2 2018.
The recent opening of an office in Accra, Ghana, bears testament to thyssenkrupp’s commitment to position itself closer to its customers
in the regions, bringing complete engineering
solutions and rapid, reliable and flexible support and services to their doorstep.
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Conveyor & Hose Network
Head Office

The difference
is the Quality

P. O. Box 720, Schoemansville
Hartbeespoort, 0216
Tel: +27 (012) 252 1848
Mobile: +27 (083) 226 8407
Email: info@chn.co.za
Website: www.chn.co.za

With over 24 years experience in the mining and engineering industry, we are able to supply only the best
high quality, durable products to meet any of your production needs. The following products, amongst others,
are supplied:
Ÿ Bellows
Ÿ Conveyor Belts
Ÿ Hoses for all applications
Ÿ Idlers
Ÿ Impact solutions
Ÿ Rubber Mouldings
Ÿ Scrapers
Ÿ Welding Products etc.
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Robust valves and
actuation accessories
for the mining
industry

T

he range of valves and

actuation
accessories
from
AR
Controls of
Vanderbijlpark is very
robust and
extremely
well-suited
for typically
harsh mining environments.
Here valves

Marlyn is a chemical supplier of speciality
chemicals to the mining industry in South Africa
and the region.
We oﬀer support for each product with technical
backup and laboratory services, complementing
the chemical applications in each case.

Email: sales@marlyn.co.za
Phone: +27 11 873 2117/8/9
Website: www.marlyn.co.za
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A DeZurik KGC cast stainless
steel knife gate valve
and accessories often suffer environmental attack and can perish
as a result. AR Controls provides
pneumatic enclosures in various
materials to house and protect
valve instrumentation, and to ensure that valves installed in hardto-reach
areas
can
be operated
with
ease
from
an
accessible
and
clearly-marked
remote area.
AR Controls
stocks ball,
b u t t e r f l y,
knife gate,
and check
valves,
as
well as a
range of actuators and
actuation
accessories.
A DeZurik KUL urethane-lined
knife gate valve
It also supplies a range of gate,
globe, and air valves. Common
materials of construction include

carbon steel, ductile iron, 316 stainless steel, 2205 duplex stainless
steel, 17-4 stainless steel, CD4MCuN stainless steel, and various
super alloys.
“Mining customers can rest assured
that AR Controls has a valve in the
correct material and of the correct
design for even the most challenging corrosive or abrasive applications,” Director Julien van Niekerk
explains. “We deliver premium
valve and engineered products,
with an unrivalled level of service
and support that increases productivity and
reduces the
total cost of
ownership.”
He
adds:
“Our
reputation for
engineering
excellence
is
earned
through our
commitment
to invest in
skills,
development,
and sharing
knowledge
A DeZurik KSV severe-service
knife gate valve
and experience in order to inspire
innovation. With a range of premium trusted brands and strong local
manufacturing capabilities, we help
our customers address their main
issues of longevity, productivity,
and efficiency of their operations.
Superiority of design and robust
research and development underpin the strength of AR Controls in
the mining industry.”
The company’s strength lies in the
high quality of its valve designs,
and the use of high-quality corrosion- and abrasion-resistant materials. Premium brands such as DeZURIK and ARVALV™ have become
a standard on a number of mines,
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and have also been
introduced to mineral industries beyond South Africa’s
borders, with resounding success.
“We are expanding
and improving our
range of valves constantly with the latest
materials, product
design, engineering,
and manufacturing
technologies to ensure minimal downtime and reduced
risk of disruption
during operation,”
van Niekerk stresses.

DeZURIK premium valve products exclusively,
which is a market leader in various industries
such as mining and pulp and paper.
AR Controls also owns IncoValve & Controls, a
brand-new range of butterfly and ball valves
and actuators. This combination of locally-manufactured products and premium imports places AR Controls in a unique position
to service the mining industry. “Local manufacture affords us the opportunity to perfect
our processes and technology, improve quality,
monitor control costs, and even discover new
applications.

For over the last 20
An Arvalv through-port knife gate valve

“Using third-party solutions to manufacture all
of our innovations can diminish these opportunities. Taking the decision to remain primarily
in-house focuses on longevity and maximises
the long-term value that we offer to our customers. The biggest advantage in keeping our
production in-house is the continuous product
improvement it offers.

years, AR Controls has manufactured its inhouse ARVALV™ ported knife gate valve, which
has become a standard in various sectors in
the mining industry. “In order to add value to
our supply chain, it imports the full range of

“This makes it possible for our manufacturing
team to send feedback to the research and
development team during each step of the
development and production cycle, which allows us to see what works and what doesn’t
in a time-efficient manner. Having such feed-
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back available immediately allows us to make
improvements in product design, raw materials, process optimisations, and even packaging
and delivery,” van Niekerk elaborates.
Although market conditions are challenging,
with a decline in demand for certain minerals
such as platinum, and an overall slump in commodity prices, there are signs that the general
state of the market is improving, van Niekerk
notes.
“It has also forced many mining houses and
mining operations to rethink their long-term
strategy, and enforce a robust cost exercise
to overcome the various challenges that the
mining industry is facing globally. We see that
overall the mining industry is picking up slowly,
and that new investments are being directed at
certain sectors.”
Van Niekerk concludes that AR Controls has
managed to keep pace with its customer demands, which has enabled it to grow in spite of
the challenging market conditions. “Various departments within AR Controls have managed
to reduce their overheads and improve their
efficiencies. That is one of the main reasons
we have managed to grow our footprint in the
mining industry over the last 12 months.
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KEEPING MILLIONS SAFE AT WORK
– ACROSS AFRICA AND BEYOND
BBF Safety Group is the largest manufacturer
of safety footwear in Africa, with an established
distribution network across 26 African countries.
We offer eight-market leading footwear brands
that cater to any industry, application and budget,
as well as quality head-to-toe PPE products and
workplace safety advisory services – all under one
umbrella.

Products manufactured in our
four ISO:9001 accredited factories
across South Africa
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Our in-depth knowledge and understanding of
a wide range of working environments and the
speciﬁc safety hazards associated with each,
paired with our extensive range of products,
enables us to offer the best solutions to ensure that
millions of people are kept safe at work every day.

All products manufactured to international
standards carrying the SABS or CE stamp of
approval (SANS/EN 20345)
www.exporttoafrica.co.za

An extensive distributor
network throughout Africa

SAFETY FOOTWEAR

SADC
www.exporttoafrica.co.za

For more information, visit www.bbfsafety.co.za
or email us at info@bbfsafety.com.
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Wacker Neuson committed to
strengthening dealer partnerships

acker Neuson South Africa remains steadfast in its commitment
to strengthening its dealer partnerships in a move to further improve its customer service offering.
“As market leaders in the supply of world-class
engineered Compact and Light Equipment to
the Sub-Saharan construction, mining and agricultural sectors, customer service forms the
backbone of everything we do,” said, Dennis
Vietze, Wacker Neuson Sub-Saharan Africa
Managing Director.
“As a primary route to market and located close
to our customers, our dealers are fundamental
to ensuring excellent and sustainable customer
service delivery so it follows that they are an
essential part of our business.
“Reinforcing our dealer relationships is also
part of our continuous improvement strategy
that sees us identifying and correctly positioning key products and building solid customer
relationships.”
Dennis notes that careful consideration is taken when appointing dealers to represent the
world-leading Wacker Neuson brand.
“It is most important that we are like-minded when it comes to our value proposition of
product quality and customer service. The fact
that we are in it for the long run is reflected in
the long-term relationships that we forge with
our dealers inside and outside our borders.”
Action Plant & Equipment (A.P.E.), appointed
in 2010 as an exclusive Wacker Neuson dealer
to service the needs of customers across the
Eastern Cape region, serves as an excellent
example of a successful long-standing dealer
relationship.

complete range of Light Equipment (LE) and
well as products from the Compact Equipment
(CE) range to the Eastern Cape Province’s private and state-owned construction small plant
and equipment industry as well as a cross over
into the Agri-sector.
Andrew Keil, Managing Director says that the
business successfully takes a three-point approach - new equipment sales, hire and repair
- to the construction and small plant market.
“Our one-stop policy for the small plant and
equipment market gives us the edge because customers know they can conveniently
deal with one company for all their CE and LE
equipment requirements.”
Graham Gadd, Wacker Neuson Durban Branch
Manager, says “We are proud to be associated
with a professional partner like A.P.E.
Spearheaded by Andrew and a seventeen-strong staff, A.P.E. is a well-established
company with exceptional levels of service that
have earned the respect of our regional customer base.
“They are well equipped to assist our customers with products and pricing at the same
level they would achieve dealing directly with
Wacker Neuson.”
Graham confirms that a lot of effort is put into
continuing to build on the close business relationship with A.P.E. Andrew will have the opportunity to visit Wacker Neuson factories in
Germany in June this year which Graham says
will give him direct exposure to the greater
Wacker Neuson family.

A.P.E. was established in 1991 by the late Larry
Barnes and sold to the current owner in 2010.

Alongside joint venturing with A.P.E. in branding and signage at its East London HQ, Wacker
Neuson Durban is in the process of establishing
a customer showroom at A.P.E. to showcase its
various offerings.

The East London head office, supported by a
satellite branch in Mthatha is perfectly positioned to effectively supply Wacker Neuson’s

All Eastern Cape customer inquiries will be
channelled through A.P.E. and regular visits and
consultations between Wacker Neuson and
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A.P.E. are in place.
“We are also undertaking a drive to introduce
A.P.E.’s product offering at a local level on our
CE. We jointly canvass this region and customers get to see both A.P.E. and Wacker Neuson
representatives on a regular basis.”
“The new Wacker Neuson senior management
have shown their ongoing support in growing
the relationship for the future,” comments Andrew.
“Our secure relationship with Wacker Neuson
enables us to invest in the brand through staff
training, learning and promoting the products
which all goes to building a three-way trust
between the brand, A.P.E. and our customers.”
He confirms that the premium class of Wacker
Neuson equipment has a long standing reputation for reliability in the market.
“Our customers understand the old adage, ‘you
get what you pay for’.” Andrew also welcomes
the introduction of the ‘value range’ of machinery which he says enables their end-customers
to choose the correct products based on their
own site needs.
With training viewed as a critical relationship
building block, Wacker Neuson Durban provides new product introductions and regular
on the job/practical on-site training to A.P.E.
enabling the dealer to support its comprehensive workshop and spares facility with Wacker
Neuson-trained technicians and capable repair
agents of Wacker Neuson products. Graham
confirms that full training has been completed
on all LE offerings and that it is an ongoing process. “Training will also be completed on our
heavier CE machines once they are in place.”
While A.P.E. is non-certified as a training centre,
Andrew says they offer on-site familiarisation
sessions with operators and supervisors in order to show the basics for safe operation and
daily maintenance of the machinery.
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Mining, Minerals & Geotechnical Industry
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AECOM powers grid inter-connection
in the African energy sector

nsuring that the Southern African Power
Pool (SAPP) and East African Power Pool
(EAPP) countries have sufficient transmission and distribution infrastructure in
place to enable electricity utilities to export (or
‘wheel’) power is one of the biggest opportunities offered by the African energy market at
present, argues Louis Naidoo, AECOM Power
Market Sector Director for Africa.

growing generation of municipal waste and the
limits reached on landfill sites. A critical success
factor for this type of plant would be a proper
waste management system. With a continuous
supply of waste, these plants could provide
base load power.
AECOM has a strong focus on wind and solar
energy, with up-and-coming technologies such
as battery storage also coming into play. “I think
there is more maturity required in the battery
storage space, where costs are still prohibitive.
Due to the fact that this technology is currently
in demand, the roll-off in terms of production
and price is likely to accelerate much quicker
than with solar photovoltaic technology, for example,” Naidoo points out.

AECOM’s extensive experience in this regard
includes its involvement with the 2 000 km regional power interconnector project that will
link the Zambian, Tanzanian, and Kenyan (ZTK)
electricity grids. Not only will this boost power
generation and distribution within the SAPP
and EAPP, it is also vital for power integration
on the continent, and makes access to power
for remote communities and industries possible.
“This is our number one priority in Africa. We
were recently shortlisted to submit a proposal for the Mozambique-Zambia 400 kV Interconnector Project. We also submitted an Expression of Interest to the Ugandan Regional
Electrification Authority for two major transmission and distribution network projects,” Naidoo
reveals.
“With excess capacity on the grid, and major
power plants such as Eskom’s Kusile and Medupi providing additional capacity over the
near future, we should see a slowdown of future large-scale generation build in the shortto medium-term.
“We will, however, see an uptake of small-scale
distributed energy off-grid solutions with hybrid technology such as solar-battery-wind or
solar-waste to energy (or biomass),” Naidoo
adds. Off-grid systems will power small communities and small- to medium-scale industrial
operations.
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Regional interconnection is a priority focus at
the moment, as it will allow Eskom and other
“generation hubs to export power to its neighbours and avoid the risk of having ‘stranded’
assets”, Naidoo advises. “At AECOM, we strive
to make a difference, as evidenced by our motto of ‘built to deliver a better world’. Africa is
vast, and its remote regions are in desperate
need of power and related services.”
A major hurdle, says Naidoo, is inadequate
funding. “Together with other organisations,
we can play a role to assist in the facilitation of
investment that is required,” he argues. This will
have a direct, and positive, impact on people’s
lives and end users.
Latest trends in terms of generation include
waste-to-energy (municipal solid waste), which
has major potential in South Africa due to the
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He believes that the focus on sustainability, and
therefore renewable energy in Africa, will continue to grow. Naidoo explains that the major
advantage of off-grid energy is that it obviates
the requirement for substantial transmission
infrastructure costs, land leases, and associated
environmental factors. This allows developers
to ring-fence these projects in terms of their
financing requirements.
With regard to skills development in the energy sector, Naidoo stresses the importance of
developing professionals who are technically
competent, particularly for the current changing energy environment.
“For example, it is advantageous to have engineers who have a strong business or commercial acumen. It is also advantageous to have resources that are able to understand, apply and
adapt to different technologies.” In terms of skill
sets, he explains it is important that personnel
are not placed in silos, but are sufficiently multiskilled so that they can migrate into other sectors when required to do so.
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GROUNDBREAKING FOR SOLAR PLANT IN CHOBE, NAMIBIA

Mining

The plant that is now under construction adds
to CRONIMET’s portfolio within the African
hospitality sector. After having realized plants
at Mokuti Etosha Lodge and Midgard Country
Estate, CRONIMET developed another commercially feasible and environmentally friendly
energy solution for a remote lodge.
CRONIMET will be the Engineering, Procurement and Construction (EPC) provider for the
project and provide Operation and Maintenance services to the plant. OLC Solar Energy,
a joint venture of O&L Energy and CRONIMET
Mining Power Solutions GmbH will operate the
plant as the Independent Power Producer (IPP).

Z I M B A B W E
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Magazine: Mining Zimbabwe Magazine
About CRONIMET: CRONIMET Mining Power
Advert size: Half Page
Solutions GmbH is a German-based renewable energy company founded in 2013 that
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ates utility scale solar PV power plants and
mini-grids across sub-Saharan Africa. In just
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Lego-like modularization could put
Mozambique’s LNG projects back on track

W
GreenDoor
LOGISTICS

Specialized transporters of
containerized, general and project cargo
between RSA, Mozambique, Zimbabwe, Zambia and DRC

GREENDOOR LOGISTICS
Cnr Premier & Main Road, Olifantsfontein
Johannesburg
Tel: + 27 11 316 5003
Email: sandra@greendoorlogistics.co.za
Web: www.greendoorlogistics.co.za
A member of
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ith its remarkable gas reserves,
Mozambique has the potential to
move from its current emergency
power dependency to become
a regional supply hub in under a decade. Its
considerable natural gas reserves, estimated
in 2014 to be around the 100 trillion cubic feet
(Tfc), see it well positioned to meet the growing world demand for LNG as a cleaner energy source provided its major LNG production
projects can move ahead as planned.
To secure its’ position among the world’s leading liquefied natural gas producers, it is wellknown that Mozambique needs to overcome
numerous challenges, particularly regarding
the financing to build the required LNG infrastructure. The country needs to start from
scratch in terms of building LNG production
and terminal facilities and has set itself ambitious targets – up to 8-10 LNG trains by the
mid-2020s - which will require estimated investment of more than four times its GDP. *
At the same time, Mozambique also needs to
invest significantly in its domestic energy infrastructure to power emerging industries - mainly
food and beverages, chemical manufacturing,
aluminium and petroleum production, as the
country transitions from being an agricultural
economy to an industrial one. In 2017, Mozambique’s state-owned power utility Electricidad
de Mozambique (EDM) announced plans to invest $16 billion in the expansion of the country’s
electricity grid by 2030 with LNG earmarked to
become a key fuel source to power the grid.
The planned project aims to provide power to
300,000 families annually and forms a part of
the government’s plans to provide universal
access to electricity**. However, construction is
already behind schedule. Initially it was estimated that the first LNG would come on stream in
2016, this date has since been pushed out to
2023 or later.
Modular construction could address challenges
Globally, the trend has been towards using
modular construction to improve the commercial viability of major infrastructure projects in
the oil and gas sector continues. Modularization enables infrastructure for large projects to
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be built off-site in Lego-like modules which can
then be shipped to the project-site, ready for
installation. This not only accelerates schedule,
but optimises cost efficiencies, quality and safety making it commercially attractive for project
owners facing task of building vast structures in
remote locations, such as Eastern Africa.
In Mozambique,modular construction of the
LNG assets needed for production, export and
domestic distribution is a compelling solution,
as it would overcome the lack of local expertise and resources, allowing for a timely build.
Atlantic Gulf & Pacific Company of Manila
(AG&P), a global leader in infrastructure modularization, construction and gas logistics, has
been building complex process modules for
refineries, petrochemical facilities, mining operations, liquefaction trains for upstream gas facilities and utility plants for more than 118 years.
The company believes a modular approach
would enable the Government and its private
enterprise partners to build the required LNG
infrastructure in a manageable, demand-specific timeframe and within budgetary parameters.
Such an approach was used very effectively
in some of Australia’s major gas projects, saving the project owners considerable time and
money. For example, AG&P completed the
modularization of two liquefaction trains comprising 111 process modules and associated
structures, including installation of cryogenic
insulation, for Bechtel’s Gladstone LNG (GLNG)
Project in Queensland. AG&P’s project strategy
required the remote assembly of the modules,
pipe racks and support structures, and transport via sea to the site for final installation and
hook-up. The modules were constructed in
AG&P’s heavy fabrication yards in the Philippines, then shipped more than 5,000km and
landed by barge at Curtis Island in Queensland
via heavy-lift solutions. The job was completed
on-time and on-budget.
Applying modularization to highly complex infrastructure
The most complex and intricate components of
any project or facility are the instrumentation,
control and power systems. These must be
installed in secure structures and the integration of such sensitive equipment and switchgear demands a highly-skilled workforce. To
date, developers have had little option but to
execute these works at the project site, necessitating specialized storage and construction
facilities just to handle such equipment. In
addition, site works have demanded sourcing
a specialized workforce often in a location in
which these professionals are not resident – an
expensive proposition.

experienced workforce supported by state-ofthe-art manufacturing equipment, enabling a
high-quality product to be delivered safely, ontime and at a lower cost.
JKC Consortium (Japan Gas, KBR and Chiyoda), a contractor to the Ichthys LNG Project,
the world’s largest gas infrastructure project
off the Northwest coast of Australia, also took
advantage of this innovative solution, awarding
AG&P the contract to deliver mission-ready,
bio-secure E-house modules. AG&P successfully manufactured 29 Local Electrical Rooms
(LERs) and Local Instrumentation Rooms (LIRs),
with a combined weight of 16,515 MT, entirely
at its heavy fabrication and assembly yards in
the Philippines. The bio-secure E-houses were
fully tested and ready-to-operate upon delivery. Once installed, the E-houses effectively
became the electrical backbone of the liquefaction plant for the massive project.
AG&P’s E-houses are designed to optimize
the protection of critical equipment and can
be customized to project specifications. The
E-houses are designed taking into consideration the project locations seismic, wind, snow,
temperature variance and other environmental
criteria. And for projects that are in hazardous
areas as is often found at oil and gas facilities,
the E-houses are designed with blast and fire
protection.
Innovative approaches to financing
Innovative solutions to potential funding issues, such as operator-owned installations, like
AG&P’s co-development and ownership of the
Hydro Deck are also industry game-changers that could work in Mozambique. Through
a joint venture, AG&P ALE Ventures PTY Ltd
solved another vexing problem for the Ichthys
LNG Project. With tidal changes of 8-10m twice
a day at the Port of Darwin, loading in the huge
modules and heavy equipment to the site was
extremely challenging with a narrow window
for operations. AG&P and ALE conceived, financed, developed, built, operated the Hydro
Deck – the world’s first dynamically ballastable
transition pontoon with extreme ballasting capabilities. The Hydro Deck is a versatile transition pontoon from vessel to quayside for port
or load-in locations subject to extreme tidal
variations. It is also suitable for global projects
faced with limited or no port facilities or where
rapid ballasting and large displacement, such
as required for offshore float-overs, are key

considerations. The Hydro Deck could certainly be a useful addition to Mozambique’s LNG
infrastructure.
Providing skilled labor onsite
One challenge for Mozambique as it begins
to develop its infrastructure assets, is sourcing
the qualified manpower to work on projects,
even as the country focuses on training and
building its local workforce. AG&P is a leader in
providing teams of highly skilled laborers, having deployed thousands of workers to oil and
gas projects globally over the past decade. The
company has an in-house training institute that
ensures every worker is trained to international
standards, so fully qualified teams arrive onsite
ready to work, complete with management,
quality control (QC) and quality assurance (QA)
personnel, safety managers, administrative
staff, accounting and facilities support personnel without having to rely on any other infrastructure, except site security. Mobile training
is also provided for work teams at the job site.
AG&P is also committed to upskilling local laborers, supporting them in developing the skills
required to work on project sites once hook-up
and commissioning is complete. This commitment to skills transfer will be important for the
future of Mozambique’s industrial sector.
Conclusion
Despite significant efforts to electrify the country in recent years, more than two-thirds of
Mozambique’s population is still without access to reliable electricity. Between 2006 and
2016, the electrification rate rose from 6% to
26%****, however most of the predominantly
rural-based population still relies on biomass
- the bulk of the country’s energy production
and consumption - for their energy needs.
By implementing LNG solutions more quickly,
EDM would be able to generate a more stable
and cleaner power supply for the nation.
The world’s emerging economies need pragmatic energy solutions to power their future.
AG&P’s is meeting this challenge with a unique
business model that brings under one platform
LNG design and engineering, innovative technology, manufacturing, project management
and operations. AG&P offers speed of development, cost-efficiency, manpower services and
the flexibility to develop energy assets within
time and budget constraints, making the company a compelling choice for Mozambique.

AG&P developed a solution that allows project developers to build the electrical ‘nerve
centers’ of their plants and facilities in a highly-controlled environment, with skilled and
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PROCESS & MANUFACTURING TECHNOLOGIES

The magic of automation
The installation of three Kansan Machinery Group machines at NSP Unsgaard’s Cape
Town plant has led to greater workflow automation and dramatic increases in the
production of its wet wipe products.

N

SP Unsgaard, whose major
brands include Cherubs
Baby, Duel, Loving Touch
a n d C o m f i t e x , re c e n t l y
installed three new machines
to increase its production of wet wipes.
Owned by The Lion Match Company, the
manufacturer not only produces its own
brands of wet wipes but also for private
labels. And some of its products have
recently been revamped with re-sealable
packaging lids.
‘In 2012 we started research and
planning towards the purchase of new
equipment as a need to upgrade our wet
wipe machine became evident,’ explains
Fanie Strydom, works manager at NSP
Unsgaard. The company was looking to
diversify into other wet wipes offerings
and to increase efficiencies in its existing
production processes.
Ultimately, it opted for converting,
packing and lid applicator machines
from the Kansan Machinery Group
(Kansan) in Turkey. ‘We looked at options
from suppliers in China, Italy and other

The off-wind area, which accommodates
the use of spun lace, airlaid or most other
materials consumed in the wet wipes market
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The laminate station prepares up to 100
packs per minute

European countries but we have always
been impressed by the Turkish wet wipe
technology exhibited at tradeshows we’ve
attended,’ says Strydom.

A problem solved

A Kansan Quickstack 12 automatic wet
wipe converting machine was acquired,
which consists of electronically controlled
liquid dosing, servo-controlled cutting and
transfer stations, as well as a fully servodriven unwind unit, a folding compartment
and two stacking components.
With the new machine, operators don’t
need to have any contact with the product.
From the raw materials being loaded into
the machine, throughout the entire process
– including production and packing –
everything is fully automated.
The Acurapack 120 automatic flow pack
machine and Lidmaster 65 automatic lid
applicator were acquired to meet NSP
Unsgaard’s demand for new, higher levels
of automation. The Acurapack accumulates,
synchronises and transfers products onto
the laminated material from an in-feed unit.
Two leaf knives perform the die-cutting of
holes on the laminated material, while two
Avery Dennison labelling units, which are
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incorporated into the machine, allow for the
uninterrupted labelling of packs.
The Lidmaster utilises a camera, which
inspects the position of labels on packages
to calculate the correct placement and
alignment of lids. This machine conveys
lids to hot melt nozzles via a tripod robot
unit and finally fixes them in place.
Brian Williams, factory manager at
NSP Unsgaard and a team of company
technicians visited Kansan in Turkey to
conduct factory acceptance trials before
the purchase of the machines. ‘The
installation took one week and the training
of our operators another two,’ comments
Williams. ‘Before, we had three different
processes, but our new machines cut down
processing to one automated workflow.’
Strydom concludes: ‘We can now produce 7 200 wipes per minute. The Kansan
machines bring some of the latest available wet wipe technology to South African
shores, and are three of only a handful
of such machines in the country. It truly
is magic.’ 

The wet wipe packaging machine

Kansan Machinery Group –
www.kansanmak.com
NSP Unsgaard – www.lionmatch.co.za
www.exporttoafrica.co.za
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4 golden packaging rules for digital nomads

I

f your business model is still trying to catch up
with what millennials want in packaging, you are
going to get left behind by a new generation
of digital nomads. And it has less to do with
age and more to do with their increased buying
power, tech savviness, global connectedness, environmental concern and an insatiable craving for
instant gratification and the experiential.

perience.

The drive towards smart and connected packaging has been driven to some extent by the need to
'talk”' to this consumer, but with millions of brands
vying for their attention, there is so much more
to doing it right than just scanning QR codes that
lead you to a company website. Packaging needs
to tussle with the transformation posed by digital
nomads, not only because of their buying power
but because of their experience of the internet,
digital marketing, digital communication and soon
the Internet of Things (IoT), as the norm.

They might not want to use the same products
their grandparents or parents do, but prefer to
make a statement of their own, and sway to brands
that are steeped in heritage but do not look dated
and old. They will buy brands that evolve and are
not afraid of understanding this changing dramatic and culturally rich society we live in.

“In the past, the retailer had more power, but the
balance of power has shifted to these informed
consumers. The fact that they are so well-connected means that a digital nomad knows that
if a product is inferior, the service bad or if the
brand does not live up to expectations, and if they
are not satisfied, will be able to find an instant alternative, using social media to publicly criticise a
brand just as quickly,” says Gail Macleod, CEO of
Stratcom Branding, a packaging design company
in South Africa and a member of the Global Local
Branding Alliance (glba).
“Digital nomads are estimated to be as much as 70
to 80% less loyal to brands than previous generations, which makes targeting them less about onshelf presence and more about regional, digital,
and social presence. This essentially means that a
product needs to be ‘on trend’ as digital nomads
are well-informed ‘woke’ citizens and globally
connected,” Macleod adds.
Needless to say, then, that they respond to digitally astute and responsive packaging, which needs
to be unique compared to other products (particularly in China) as well as socially attractive.
Whilst price counts, the real differentiator in a
world where many retailers are offering similar
products at similar prices, is creating a unique
brand experience that targets the insights, core
beliefs and behaviours of digital nomads. The
‘whole package’ must drive the decision – from
the messaging, innovation, product, packaging,
naming and claiming, to the user interface of
structural design. And it needs to be Instagrammable, of course.
According to Macleod, these are the golden rules
to consider when designing packaging for digital
nomads:
1. Everything is an experience
Retail outlets need to become ‘click and collect’
friendly to adapt to the changing desires of consumers. Shopping is as much about entertainment
and having a unique and exciting experience, as it
is about the product.
Designing packaging for the new generation
means you are designing an experience and digital nomads are particularly excited about new
packaging concepts. They, in turn, will put their
energy into trying to find packaging that provides
an experience and calls out to them on an emotional level. They want something to share and talk
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4. They buy with a purpose
Digital nomads support brands that support local communities, and they attach themselves to
brands that take the time to have a deep understanding of them as the next strategic value consumer and heavy purchaser of the future.

about on social media.
They will engage with packaging that is smart, has
augmented reality (AR) ability and with a unique
‘give back’ proposition and awareness of niche
need states. They want more value for their money.
These nomads strive for fun graphics, bright colours, and typography that reminisces of relevant
regional nostalgia. As they actively seek out immersive experiences, they react to limited edition
packaging and personalised branding.
2. Personalise it
In a world of subscription boxes and 'dark kitchens', the days of monopolistic companies with
mega brands and ‘one-size-fits-all’ strategies, are
numbered. The consumer is seeking something
that is bespoke to them and emotional drivers
include their need to be heard for who they are,
not what a homogeneous group thinks they want.
The challenge is of course volume vs. value for
the bigger brands, as they are changing their approach continuously, while still trying to hold on
to their profits.
The world of limited editions is going to drastically change the landscape of packaging. From the
ideation, concept and creation stage, through to
moving from traditional print processes to digital
print in the drive to be more responsive in record
time, more relevant to smaller groups of purchasers, and able to engage through AR to each user
– brands will have to cater to the ever-changing
needs of these nomads.
3. Let them play
Participating in the creation of a product that’s just
for them is a digital nomad’s ‘On-button’. They
enjoy participation and being able to take an active role in designing the products they choose
to consume. Innovative brands are empowering
these buyers with the tools to add custom messages, their own image, or other creative elements
to enhance the products they purchase.
Additionally, these personalised products are typically created through an e-commerce platform,
crafting packaging that meets digital nomads
where they shop – online.
As a society, they are reminded daily of the dangers and turmoil around them, but this should
not become a persuasive attitude to the way we
approach marketing and packaging. They are
looking for a happy, engaging and disruptive ex-

Digital nomads care about the environment and
are extraordinarily aware of the impact that their
consumer behaviours have on the environment
and therefore, shop very consciously.
Sustainable packaging materials are front-of-mind
for these conscious consumers and they purposefully minimise the amount of waste they create.
Going for green packaging concepts at every
possible angle is a win-win and it gives an opportunity to show that your company strives for the
social impact of a positive social economic future.
This means you will need compostable packaging
sooner than you expect.
Harnessing the evolutionary power of smart packaging in Africa
For the last few years, packaging industry professionals have been curious about the future of
smart packaging. Whilst barcodes and QR codes
were once considered the "next big thing", the
acceleration of technology is transforming smart
packaging...
What about Africa?
The omni-channel retail model in South Africa
and other parts of Africa is maturing, but there is
still a trend towards ‘bricks-and-mortar’ element
to shopping decision-making which entails going
into the store to look at an item and then ordering
it online anyway. The key then is for brands to give
these consumers a digital experience even when
they are on the shop-floor. From smart packaging that aids decision-making process to personalisation options to ease of delivery and product
demonstrations, the retailers and brands that do it
right, will gain the greatest following.
Africa is well-connected in e-commerce, and with
the ageing traditional consumer, packaging strategies will focus on rollout segmentation that includes the recruitment strategy for new loyal users
with a drastically different set of drivers.
In a continent where insufficient waste management plans could have devastating consequences, Africa is ready to be aware and make active
choices to influence the impact of science and
technology on society. This is key in speaking to
our environmentally conscious consumer, but also
to take responsibility in the war against waste.
In terms of e-commerce, South Africa tracks the
American model more closely (although we are
a good few years behind), but brands would do
well to look at what is happening in China where
consumers are changing fast and product packaging has to be constantly changing to keep up with
trends and demands.
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New design packaging boosts
sales and merchandising space

T

he Ruwag brand has recently added value to the DIY user's experience
by changing their packaging medium
from flexible pouches to reusable rigid containers. Produced by Mpact Plastics in
Wadeville, Gauteng, the PET container and
screw-on closure combination hosts an array
of retail, consumer, functional and aesthetic
benefits.
At Mpact Plastics Wadeville, we believe in the
value that collaboration brings about. The re-

sult of one of these collaborations has recently
seen the retail shelves and the market have
welcomed the change.
The project was initiated by the need to optimise the value chain and differentiate the
brand, on-shelf. Factors such as the jar’s stackability, shelf utilisation and multiple product application were strong considerations during the
development phase.
The Mpact Wadeville development team’s focus was also embedded in the customer
and user experience.
By designing the jar as
a ‘wide mouth jar’, they
have improved on both
the filling process inside
Ruwag’s factory as well
as the user’s experience
within their home environment. Accessing the
content of both smaller
and larger components
packaged inside the
jar has become easier
with this wide mouth
jar, compared to a flexible pouch. Traditionally the closures used
for such packaging
applications are also
semi-attached pop-up
lids and hinders the
user experience. The
ISO 9001:2015 certified
Ruwag has launched
their packaging with a
screw-on lid that can
be fully removed to
optimise access to the
content of the jar whilst
still offering a moulded
band as tamper evidence to ensure that

the quantity of product inside the jar is not
compromised.
The cube design ensures efficiency in terms of
transport, warehousing and shelf space. It also
allows Ruwag to merchandise 50% more product per square meter of retail space. Further
design considerations included the family pack
ratio and decorating space for applying labels.
Gordon Weir, General Manager at Ruwag Pty
Ltd., expressed their satisfaction with the design. “We are happy to be manufacturing our
products locally now and this re-useable jar has
a strong shelf presence, is equal in cost to the
pouches previously used and has optimised
our warehousing by enabling quicker picking
of products. With our range of 4000 products,
we ensure that we have a thorough understanding of our customer’s needs. Since the
launch of our new packaging in March 2018,
our sales increased by 17%.”
The filling process, which is based on weight,
has also improved efficiencies and offers time
savings compared to flexible pouches that
does not stay open automatically throughout
the packing process.
By making use of existing machines, mould
parts and injection sets, Mpact Wadeville was
able to offer Ruwag a financially viable option in developing these jars. In positioning
themselves strategically in this regard, Mpact
Wadeville is able to develop a variety of custom
designs whilst managing the investment costs
to its customers and prospects.
About Mpact
Mpact is a leading producer of rigid plastic
packaging and cling film, producing a range
of packaging and serving a multitude of bluechip customers within various industries,
including products for the food, beverage,
personal care, homecare, pharmaceutical,
agricultural, industrial and retail markets.

Nordson glueing solu ons for packaging, assembly, wood working, non wovens and many other industries.

Nordson S.A. in Cape Town, Johannesburg and Durban – we supply and support Nordson users throughout southern Africa.
TEL : 0027 21 510 1888 | MOBILE 0027 64 928 6140 | www.nordson.com
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What is thermal transfer
overprinting?

T

hermal transfer overprinting (TTO) is a
digital printing process that offers an alternative to hot stampers and other traditional analogue printing techniques.

The difference between TTO and direct thermal printing is that in direct thermal printing
there is no ribbon used in the printing process.
However, leading thermal transfer overprinting
machinery is engineered to use only a minimal amount of ribbon, which reduces wastage
and means that this technology provides your
packaging and labelling line with an economical and modern coding solution.

Thermal transfer overprinting works by creating
high-quality and high-definition marks, codes
and images by transferring ink onto a flexible
substrate from a coated ribbon. This ribbon is
covered with a wax-resin compound, or just
resin, depending on the coding requirements.
TTO printheads have small resistors that swiftly
and accurately heat the print area, transferring
the relevant colour to the surface of the substrate. The fast on/off action is precise, ensuring
that the heat causes no damage to the substrate.
Thermal transfer printers can be used for continuous or intermittent printing, making this
technology suitable for an array of challenging applications including prices, date and time
codes, barcodes, QR codes, logos, and ingredient or other mandatory information.
TTO technology is ideal for flexible substrates,

including:
Plastics
Foils
Films (plastic or foil)
Paper label stock
Flat packaging
Low-density polyethylene shrink-wrap and other delicate materials

AFFORDABLE
LOW/MEDIUM SPEED
BLOW MOULDERS

The benefits of choosing this technology for
your business include:
1. Extremely high-resolution print quality
2. The ability to code fast moving products in
real time
3. Optimum water-fastness, which is ideal for
industrial label printing and coding
4. Wax-resin compounds and full resins can be
used on materials such as polypropylene to increase durability.
5. Solvent-free printing
6. Low cost of ownership due to the optimal
use of ribbon
Pyrotec have the experience and knowledge to
assist you in selecting the perfect machine for
your requirements.

AFFORDABLE LOW/ MEDIUM
SPEED FILLERS FOR LIQUID PRODUCTS

The Electronic Blowing System,
Kompact Range,

We pride ourselves in
providing high efficiency
fillers, with high filling
accuracy at low cost.

• Affordable rotary blowing
technology for low-speed blowing
• Available in 2, 3 and 4-cavity

• 2,200 bottles per mould
per hour, based on 1 Litre
bottle
• Wide range of bottle designs
• Up to 3 Litres bottle capacity
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Bheki Tsabedze (Sales Manager)
+27 61 113 1523

bheki@caltechagencies.co.za
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Our range of fillers:
Ÿ Water (Still and Sparkling)
Ÿ Liquid dairy products
Ÿ Edible oils, lubricants,
liquid chemicals
Ÿ Beer
Ÿ Carbonated soft drinks
Ÿ Juices (with and without
preservatives)
Ÿ Sauces
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SUPERIOR QUALITY,
SUPERIOR PERFORMANCE
Neptun Boot manufactures world-class quality safety
footwear for the mining, agricultural, food processing,
security and general industries.
Through innovation and advanced technology
our boots are engineered to be hardworking,
in comfort, support and
protection.

MINING

SECURITY/
SAFETY

FORESTRY

AGRICULTURE

GENERAL
PURPOSE

Marina

Marina

FOOD
PROCESSING

Marina

Trade Enquiries email: marketing@neptunboot.co.za

SETTING A NEW STANDARD

IN SAFETY FOOTWEAR

www.neptunboot.co.za

Instagram.com/neptunboot

@neptunboot

facebook.com/neptunbootsouthafrica

