
January - June 2021 | Issue 4 | Volume 14

Exposing Global Products to the African Market 



OUR PRODUCT RANGE:
Ÿ Insulated Panels (Polyurethane (pur)/ 

Polystyrene)
Ÿ Cold and Freezer Rooms
Ÿ IBR Insulated Roof Panels
Ÿ Mortuary Cabinets and Rooms
Ÿ Telecommunication Shelters
Ÿ Modular Buildings

DALUCON'S LATEST ADDITION!!
With a monthly capacity of 40 000m², 
manufacture panels of 16.5 meter, with no 
joints, making this the longest and the
ultimate in the latest EU Technology, 
now in South Africa!

Email: info@dalucon.co.za
Tel: +27 12 661 8480 / 1 /2
Web: www.dalucon.co.za

Shelter Containers

Telecoms Shelters

Cold rooms

Insulated Panels

0

5

25

75

95

100

© Arnold’s Designs, 2020 (Full page advert for Dalucon)

Sunday, 14 June 2020 19:50:36



                                                                                                                                                                          3 The Export Directory  |  January - June 2021www.exporttoafrica.co.za 

DALUCON

P&V

AGRICO

BC AFRICA 

SANIKA

MIRKA

KEMTEK

INKULU PLASTICS

NH RECYCYLING

LION MATCH

CF PRODUCTS

NARADA

TRYSOME

BIG MACHINERY

IFC

3

4

6

9

17

18

21

34

35-36

43

45

IBC

OBC
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exposing South African products to the African Markets through 
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DEMOLITION CONTRACTORS’ROCK DRILLING



 Advanced panel

FREE!
with

 internet control.*

*Free subscription included for the first 12 months.

Order a new Agrico centre pivot
with a Premium control panel and get an upgrade.

More than 100 years’ serviceContact details:  Alfred Andrag | c: +27 82 824 1214
t: +27 21 950 4111 | f: +27 21 950 4208 | alfred.andrag@agrico.co.za

Aliwal North | Bellville | Bethlehem | Bloemfontein | Brits | Caledon | Ceres | Christiana | Cradock | De Doorns | Douglas | Ermelo | George | Hartswater | Humansdorp 
Kakamas | Kimberley | Kokstad | Kroonstad | Lichtenburg | Lusaka | Mkushi | Nelspruit | Nigel | Nylstroom | Pietermaritzburg | Piketberg | Rawsonville | Tzaneen
Upington | Vredendal | Wellington| Winterton

Sales and Service with branches across Southern Africa:
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 AGRICOL
Tel:+27 21 981 1126
www.agricol.co.za

AGT FOODS AFRICA
Tel: +27 011 762 5261
Fax: +27 011 762 4111

www.agtfoods.com

AMGRO-AFRICA TRADING SOLUTION
Tel: +27 82 909 3591

+27 84 593 1403
enquiries@amgroagric.com

BAYER
Tel:+27 11 921 5673

www.bayeranimalhealth.co.za

BETTER FRESH (PTY) LTD 
www.betterfresh.com 

sales@bmfoodsct.co.za 
Tel: +27 21 551 3733

BIDFOOD SOUTH AFRICA
Email info@bidfood.co.za

Website: www.bidfood.co.za

BLUE MARINE SEAFOODS (PTY) LTD
Tel: 011 824 2014

BM FOOD MANUFACTURERS (PTY) LTD
Tel: 011 659 2466 / 0861 114 478

Website: www.bmfoods.co.za

BONAIRE FRUIT
Tel: +27 21 876 2250
Fax: +27 21 876 2945

www.bonaire.co.za

DAS COMMODITIES
Tel: +27 21 880 2286
Fax: +27 21 880 2784

www.dascom.co.za

DURSOTS (PTY) LTD 
www.dursots.com 

Tel: +27 11 948 9949
Fax to Email 0865628372

FRUITS DU SUID (PTY) LTD
Tel:+27 54 491 1041
Fax:+27 54 491 1042
www.fruitsdusuid.com

GAVILON SOUTH AFRICA (PTY) LTD
Email: pieter.bekker@gavilon.com

Mobile: +27 72 626 0419

GSI GROUP AFRICA
Tel:+27 921 5673
Fax:+27 794 4515

www.gsiafrica.co.za

HORTEC
Tel: +27 23 316 1530

www.hortec.co.za

IRENE GOURMET
Tel: 082 587 4832

Website: irenesgourmet.co.za/contact/

JOOSTE CYLINDERS & PUMPS
Tel:+27 21 854 6518

www.joostecylinders.com

JSE
Tel:+27 11 520 7299

KELLOGG’S COMPANY
Tel: 0860 200 601

www.kelloggs.co.za

KYNOCK FERTILIZERS
Website: www.kynoch.co.za

 +27 (0) 82 779 5819

LA MARINA FOODS
Tel:011 608 3277/010 010 7220

Website:www.lamarinafoods.co.za

MAGNETIC ELECTRICAL
Tel:+27 11 422 4675
Fax:+27 11 845 4043

www.magneticelectrical.co.za

MEADOW FEEDS
Tel:+27 33387 2403
Fax:+27 333873115

www.meadowfeeds.co.za

MERLOG FOODS
Tel: +27 31 782 6100

www.merlogfoods.co.za

 MONSANTO SOUTH AFRICA 
Tel: 27 11 7908200
Fax: 27 11 7908350

NETAFIM
Tel: +27 21 987 0477

www.netafim.com

NORTHMEC
Phone: +27 11 922 2300

Website: info@northmec.co.za
Fax: +27 11 922 2357/8

OCEANA GROUP (PTY) LTD
www.oceana.co.za 

Tel: +27 21 410 1455 or +27 21 410 1453

OMNIA FERTILISERS
Tel:+27 11 709 8899
Fax:+27 11 463 3020

www.omnia.co.za

ORIGINAL FOODS (PTY) LTD 
www.originalfoods.co.za 

orders@originalfoods.co.za Tel: +27 12 653 2336

PATISA SOUTH AFRICA
Website: www.phatisa.com

Telephone +27 (0) 11 463 1920

PIONEER FOODS 
Tel: +27 21 974 4000 
Fax: 086 407 0044

www.pioneerfoods.co.za

PREMIER FISHING & BRANDS LTD
www.premierfishing.co.za

Tel: +27 21 427 1400

PREMIER FISHING SA
Tel: +27 21 427 1400

www.premierfishing.co.za

REBELO GROUP AGRICULTURE 
PRODUCTS 

Telephone: (011) 613 7438 / 7812 / 7945
Office Fax Line: 086 758 7946

E-mail: info@rebelo.co.za
www.rebelo.co.za

ROCOL LUBRICANTS SOUTH AFRICA
Tel: +27 (0) 11 462 17-30

www.rocol.co.za

Agriculture, Canned & Marine 
Foods Industry 

ROTRIX RAINMAKER
Tel:+27 23 342 3438
Fax:+27 23 342 8469

www.rotrix.co.za

ROVIC LEERS
Tel: +27 21 907 1719
Fax: +27 21 907 1760
www.rovicleers.co.za

SENTER 360
Tel:+27 18 469 1331
www.senter360.co.za

SIYANDA OIL HOLDINGS
Tel:+27 11 445 2450
Fax:+27 11 445 2452

www.siyanda.com

SOYA FOODS SOUTH AFRICA
Fax: +27(0) 866 011 888

www.soya-food.com/contact.php
Phone +27(0)824908000

SPAN AFRICA
Tel: +27 33 346 2555
Fax: +27 33 346 1242
www.spanafrica.co.za

SUPREME FLOUR (PTY) LTD 
www.supremeflour.co.za 
info@supremeflour.co.za 

Tel: +27 12 308 3000

SUNSPRAY FOOD INGREDIENTS
Tel: +27 11 473 6800
Fax: +27 11 474 6533

SYNGETA
Tel:+27 11 541 4000

Fax: +27 11 541 4022
www.syngeta.co.za

TIMAC AGRO SOUTH AFRICA
info@timacagro.co.za
www.timacagro.co.za/

TOC DU CAP
Tel:+27 21 957 2430
Fax:+27 975 2450

TONGAAT HULETT LTD
Tel:+27 32 439 4019
Fax:+27 32 945 3333
www.tongaat.co.za

UCL COMPANY LIMITED
Tel:+27 33 501 1600

Fax: +27 33 501 1187
www.uclweb.co.za

VIPA HOLDINGS PTY LTD
Tel:+27 31 564 9948

www.vipaholdings.co.za

WETEC
Tel:+27 11 708 7950
Fax:+27 11 708 4780

www.wetec.co.za

YARA
Tel: +27 11 011 9230

www.yara.com
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‘Agriculture must take responsibility for water 
conservation’

	 				ith	the	lingering	after-effects	
	 				of	a	crippling	drought,	and	
	 				the	National	Water	and	
Sanitation	 Master	 Plan	 likely	 to	 kick	 in	
next	year,	it	was	time	that	all	stakeholders	
in	South	African	agriculture	started	taking	
responsibility	 for	 their	 role	 in	 protecting	
the	country’s	 scarce	 freshwater	 resourc-
es.

This	was	according	to	water	conservation	
and	water	law	experts,	who	were	speak-
ing	during	Nedbank’s	webinar,	‘The	future	
of	water	in	South	Africa’s	agricultural	sec-
tor’,	held	on	Tuesday,	3	November.	Shelly	
Fuller,	programme	manager	of	sustainable	
fruit	and	wine	projects	at	Worldwide	Fund	
for	 Nature	 South	 Africa,	 said	 agriculture	
used	the	largest	proportion	of	South	Afri-
ca’s	surface	and	groundwater	resources.

While	the	sector	made	vital	contributions	
to	 the	country’s	economy	and	society,	 it	
had	 to	 proactively	 implement	 meaning-
ful	actions	to	conserve	water	for	 its	own	
long-term	sustainability,	and	for	the	future	

W	 needs	of	the	rest	of	the	country.	“All	farm-
ers	 and	 other	 landowners	 must	 be	 the	
stewards	 of	 their	 land	 and	 of	 the	 water	
that	is	on,	or	moves	through,	their	farms.	
How	 land	 and	water	 are	managed	 on	 a	
farm	has	a	big	 impact	on	 farms,	people	
and	other	businesses	downstream.	

Improved	 management	 must	 be	 carried	
out	 individually	 on	 the	 farm,	 and	 also	
collectively	with	others	at	catchment	lev-
el.”	Fuller	added	 that	such	management	
efforts	needed	 to	 include	 the	 removal	of	
alien	invasive	plants	that	consumed	up	to	
20%	more	water	 than	 indigenous	 vege-
tation,	and	 improving	soil	health	 through	
conservation	agriculture	practices.

James	Brand,	a	senior	associate	special-
ising	in	natural	resources	and	the	environ-
ment	at	 law	firm	ENSafrica,	said	the	De-
partment	of	Water	and	Sanitation	 (DWS)	
had	 given	 South	 Africa’s	 farmers	 until	
10	March	 2021	 to	 install	 water-use	me-
ters	 for	 their	 operations.	While	 the	DWS	
could	use	readings	from	these	meters	to	

penalise	farming	operations	that	exceed-
ed	 their	 allocated	 water	 supply,	 farmers	
could	 also	 use	 these	meters	 as	 tools	 to	
monitor	how	effectively	their	on-farm	wa-
ter-use	 efficiency	 improvement	 efforts	
were	working.	Brand	encouraged	farmers	
not	to	grudgingly	improve	their	water-use	
efficiencies	 because	 the	 law	 ordered	
them	to	do	so,	but	instead	to	be	motivat-
ed	 by	 the	 imperative	 that	water	 conser-
vation	was	the	right	thing	to	do	to	protect	
the	future	of	farmers	and	the	wider	South	
African	society.

“The	 water	 reality	 that	 we	 are	 facing	 is	
potentially	daunting.	Water	rights	and	wa-
ter-use	monitoring	can	be	complex,	so	it’s	
advisable	to	use	the	services	of	an	expert	
to	 help	 you	 understand	 these	 aspects,	
and	 to	 handle	 them	 within	 the	 law,”	 he	
said.	 Fuller	 added	 that	 individuals,	 busi-
nesses,	 organisations	 and	 government	
needed	to	collaborate	on	and	coordinate	
their	efforts	to	secure	the	country’s	fresh-
water	resources	into	the	future.

Connecting Global Competence

Save 
the date!

bauma CONEXPO AFRICA,
Gallagher Convention Centre, Midrand, 
Johannesburg | October 13–16, 2021

International Trade Fair for Construction Machinery, Building Material  
Machines, Mining Machines and Construction Vehicles.

www.bcafrica.com

OUR
NETWORK,
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baumaAFRICA21-Half Page Advert-185x135mm-Repro.pdf   1   2019/11/07   8:43 AM
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Sought-after East London tomatoes reap 
revenue from afar

	 n	unassuming	yet	ubiquitous	
	 fresh	product	—	that’s	the	
	 ambivalent	status	of	the	tomato	
in	most	household	and	commercial	kitch-
ens.

And	yet,	 how	would	our	 favourite	South	
African	bredie	or	stew,	Cape	curry,	pizza,	
summer	 salad,	 or	 even	 a	 polony	 sand-
wich	taste	without	the	sweet,	sometimes	
piquant,	flavour	of	tomatoes?

The	East	London	tomato	farms,	which	lie	
roughly	 along	 a	 60km	 stretch	 between	
Kwelerha	 and	 Kidds	 Beach,	 constitute	
South	 Africa’s	 second	 biggest	 tomato	
production	area,	 although	 there	are	only	
about	20	commercial	producers	contrib-
uting	to	the	yield.

It	is	difficult	to	get	official	production	and	
sales	 figures	 for	 tomatoes.	But	 it’s	 clear	
that	 local	 producers	 hold	 their	 own	 de-
spite	 three-quarters	 of	 the	 country’s	 an-
nual	 production	 of	 almost	 half	 a	 billion	
tonnes	 of	 tomatoes	 coming	 from	 the	
Lowveld	area	of	Limpopo	province,	with	
ZZ2	 tomatoes	 alone	 producing	 40%	 of	
the	country’s	total	crop.

In	 the	 East	 London	 area,	 about	 20,000	
tons	 are	 produced,	 valued	 at	 about	
R200m,	 according	 to	 Andrew	 Emslie	 of	
Red	 Baron	 tomatoes.	 Up	 to	 95%	 of	 lo-
cally	produced	tomatoes	are	trucked	and	
sold	 to	 Pick	 ‘n	 Pay,	Checkers	 and	Spar	
distribution	centres,	and	on	fresh	produce	
markets	 in	 Johannesburg,	 Cape	 Town	
and	Durban.	The	 remaining	5%	are	sold	
in	Buffalo	City,	Nelson	Mandela	Bay	and	
Mthatha.

The	Johannesburg	market,	 the	country’s	
biggest	 fresh	 produce	 market,	 recently	
sold	an	average	of	R3m	of	tomatoes	every	
day,	at	about	R8,05	per	kilogram,	sourced	
from	local	farms	and	the	Lowveld.

“From	an	economic	point	of	view	for	East	
London,	that’s	good	revenue	coming	back	
in	from	other	areas,”	Scheepers	says.
“The	quality	of	our	product	 in	East	Lon-

A	 don	is	of	the	best.

“The	Lowveld	 tomato	does	not	have	the	
shelf	life	that	the	East	London	tomato	has.
“Ours	 is	a	sought-after	product	because	
the	buyers	know	 it	 has	a	good	shelf	 life	
and	fairly	good	flavour.
“It’s	basically	pre-sold	[before	it	arrives	at	
the	market].

“The	agent	that	side	will	ask	‘how	much	is	
coming	in?’	and	he’ll	call	his	buyers	and	
sell	it	before	it	actually	arrives	there.
“That’s	the	good	name	East	London	has	
got.”

He	 attributes	 the	 quality	 of	 the	 BCM	
product	 to	 good	 fertiliser	 and	 chemical	
application,	 the	 method	 of	 growing,	 the	
region’s	moderate	climate	—	“it	all	plays	
its	part”.

Tomatoes	have	been	planted	around	East	
London	for	generations.

Farmers	 grouped	 into	 a	 co-operative	
model,	the	East	London	Tomato	Packers,	
grew	 to	 36	 farmers	who	were	 supplying	
between	 30-40	 refrigerated	 trucks	 per	
week	to	national	markets	during	the	peak	
summer	period.

Until	about	15	years	ago,	all	the	produc-
ers	farmed	in	the	field	on	the	small	parcels	
of	available	land.

Though	the	region’s	“adverse	weather	—	
excess	 wind	 and	 rain”	 are	 problematic	
for	the	crop,	the	moderate	all-round	tem-
peratures	and	the	absence	of	frost	are	a	
boon.

Then,	 at	 the	 turn	 of	 the	 century,	Claude	
Randall	 —	 whose	 farm	 Scheepers	 later	
bought	—	put	up	eight	steel	and	plastic	
hydroponic	tunnels,	a	method	of	farming	
mimicking	greenhouse	conditions.

The	usual	soil	of	the	open	field	is	replaced	
with	alternative	growth	mediums	such	as	
sawdust	 or	 coco	 peat,	 and	 liquid	 solu-
tions	 containing	 essential	 nutrients	 are	

circulated	through	the	tunnel.

Scheepers,	 who	 was	 then	 heading	 the	
packers	 co-op,	 says:	 “At	 the	 time,	 we	
could	get	about	40%	first	grade	tomatoes	
from	the	open	field	crop.

“In	the	tunnels,	they	could	get	up	to	90%	
first	 grade	 tomatoes.	 Now	 that	 was	 a	
huge	development.”

Better	 quality	 tomatoes	meant	 an	 elimi-
nation	of	the	previous	25%	wastage	from	
the	time	produce	left	the	packing	shed	to	
the	time	it	was	on	the	shelf,	leading	to	less	
trucking	to	markets.

Additionally,	yields	per	hectare	increased	
from	 60	 tonnes	 for	 field	 farming	 to	 350	
tonnes	a	hectare	of	tunnels.

“It	 was	 a	 huge	 change.	 Production	 in-
creased	dramatically.”
At	the	end	of	that	year,	there	were	90	tun-
nels	in	EL	and	over	the	next	decade,	there	
was	 “an	 explosion”	 in	 the	 operation	 of	
tunnels	 because	 of	 the	 benefits,	 though	
the	 costs	 increased	 all	 the	 time,	 largely	
due	to	currency	fluctuations.

Today,	 virtually	 all	 EL	 tomato	production	
is	done	in	tunnels	and	greenhouses	which	
ensures	better	quality	and	all-year-round	
production.	The	plants	are	protected	from	
coastal	winds	and	rain,	and	crop	protec-
tion	chemicals	are	about	one	fifth	of	those	
used	for	traditional	outdoor	field	produc-
tion.

The	tunnel	system	provides	for	highly	in-
tensive	farming	in	a	small	area	throughout	
the	year,	though	winter	yields	are	a	third	of	
summer	ones.	Yields	vary	from	300	to	400	
tons	per	ha	depending	on	the	producer.

The	area	under	tomatoes	locally	is	still	too	
small	to	supply	beyond	the	fresh	produce	
market,	and	there	are	no	canning	facilities	
in	the	area.

Scheepers	 left	 the	 packers’	 co-op	 in	
2000.	By	then	the	organisation	had	grown	
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into	“a	huge	entity”	and	individual	farmers	
felt	they	had	lost	their	identity.

The	co-op	broke	up	into	about	six	small-
er	packing	houses,	but	some	farmers	still	
co-operate.

“In	my	 operation,	 I	 pack	 for	 three	 addi-
tional	farmers.	

“The	 Kidds	 Beach	 farmers	 formed	 their	
own	entity	there.”

According	 to	 Emslie,	 tomatoes	 destined	
for	 the	 retailers	 are	packed	 in	 the	 retail-
er	branded	packaging	and	transported	to	
the	relevant	supermarket	distribution	cen-
tre	—	all	paid	 for	by	 the	 farmer.	He	said	
farmers	 receive	 about	 55%	 of	 the	 retail	
price	on	average,	although	Scheepers	put	
the	 return	 to	 farmers	 at	 about	 a	 third	of	
the	retail	price.

“The	 fresh	 produce	 markets	 are	 con-
trolled	by	the	municipalities	and	are	gen-
erally	very	poorly	maintained	despite	the	
municipality	 earning	 5%	 commission	 on	
all	 sales	 of	 all	 fruit	 and	 vegetable	 prod-
ucts,”	said	Emslie.

On	 the	high	 standards	applied	by	 retail-
ers,	Scheepers	said	it	is	essential	for	the	
continued	wellbeing	of	the	business.

“If	they	become	too	lenient,	the	public	will	
suffer	because	we	will	send	 in	scrap	 to-
matoes,	so	they	have	to	be	tough	to	safe-
guard	the	consumer.

“SA	 retailers	 are	 tough	 but	 we	 have	 a	
good	 relationship.	 I’ve	been	 in	 the	busi-
ness	 for	 30	 years	 now.	For	me	 to	move	
two	million	kilograms	is	not	an	easy	task.	
My	retailer	is	my	marketing	arm.”

Scheepers	 said	 there	 are	 stringent	 food	
safety	 protocols	 and	 audits	 of	 farming	
and	 packaging	 operations,	 following	
global	best	practice.

“Our	product	is	safe.	And	everybody	else	
in	 our	 industry	 who	 is	 audited	 —	 their	
product	is	safe.

“SA	consumers	of	tomatoes	are	getting	a	
good,	safe	product.”

While	 SA	 farmers	 meet	 the	 country	 re-
quirement	 for	 fresh	 tomatoes	 and	 the	
country	 exports	 a	 small	 surplus,	 we	 fall	
short	on	meeting	demand	for	processed	
tomato	products	—	canned	or	processed	
purée,	sauce	and	paste.

Only	 about	 10%	 of	 the	 national	 crop	 is	
processed,	mostly	into	tomato	sauce.

In	2016,	 about	35,000	 tonnes	of	 tomato	
paste	 were	 imported,	 suggesting	 there	
might	be	an	opportunity	for	more	invest-

ment	in	local	processing	facilities,	but	that	
will	 require	 a	 significant	 capital	 injection	
and	secure	agreements	with	farmers.

Scheepers	reminisces	about	a	short-lived	
attempt	at	exporting	EL	tomatoes	to	Brit-
ain.

The	 tomatoes	 would	 be	 picked	 locally	
early	 in	 the	morning,	subjected	 to	audit-
ing	and	packaged	for	an	afternoon	flight	
to	 Johannesburg,	 to	 meet	 an	 overnight	
flight	to	Heathrow	airport.

Early	 the	 next	 morning,	 they	 would	 be	
available	 for	 distribution	 to	 Sainsbury	
stores	in	London.

“We	did	that	for	months	but	we	couldn’t	
get	the	right	volumes.”

He	is	concerned	about	the	tight	margins	in	
the	local	sector,	which	are	getting	“tough-
er	and	tougher”,	though	he	believes	there	
will	be	a	recovery	one	day.

Drought	 remains	 a	 concern	 for	 tomato	
farmers,	as	Scheepers	said:	“If	we	plant,	
we	look	at	how	much	water	we	have	and	
assess	whether	 there	 is	 enough	 to	 take	
the	crop	 through.	 If	you	cannot	 take	 the	
crop	 through,	 it’s	 a	 disaster.	 The	money	
that	you’ve	spent,	you’re	getting	nothing	
for	it.”

But	 the	 hydroponic	 farming	 method	 is	
highly	water	efficient.	Emslie	said,	adding	
the	process	requires	meticulous	attention	
to	detail	seven	days	a	week,	with	plants	
irrigated	up	to	12	times	a	day,	depending	
on	their	stage	of	growth.

Scheepers	 employs	 100	 people	 on	 his	
two	farms	and	the	packing	house;	the	20	
local	tomato	farmers	employ	about	1,000	
people	in	total,	said	Emslie.

It’s	 still	 labour	 intensive,	 though	mecha-
nisation	 is	 increasing	 rapidly	 in	 Europe,	
because	it	allows	high	speed	operations,	

which	 make	 it	 possible	 to	 meet	 retailer	
demands	to	get	the	products	into	stores,	
as	 fresh	 as	 possible	 and	 as	 quickly	 as	
possible.

Both	farmers	lament	government	spend-
ing	huge	sums	of	money	 to	purchase	 to	
purchase	 about	 seven	 tomato	 farms	 as	
part	 of	 the	 agricultural	 land	 reform	 pro-
cess,	 and	 financing	 of	 tomato	 projects,	
which	have	not	produced	any	results.

“Sadly	not	one	of	these	projects	or	farms	
is	 operational	 despite	millions	 on	 grants	
being	paid	out	over	the	years.	Many	jobs	
have	 been	 lost	 as	 a	 result.	 Most	 of	 the	
farms	 have	 been	 vandalised	 and	 asset	
stripped,”	said	Emslie.
Scheepers	 said	 the	 biggest	 requirement	
the	industry	has	of	government	is	for	re-
search.

“If	you	look	at	Canada	and	Australia,	there	
is	 fantastic	 government	 service	 to	 farm-
ers.	That’s	where	I	get	my	information.	But	
our	 conditions	 are	 not	 their	 conditions,	
that’s	why	we	need	our	own	research.”

The	industry	faces	two	major	international	
problems	—	tuta	absoluta,	a	2mm	moth,	
and	whiteflies,	which	both	can	be	devas-
tating	for	farmers.

“That	 moth	 lays	 its	 eggs	 in	 the	 leaves,	
stem	or	fruit,	and	we	try	to	control	the	la-
vae	with	 chemicals	 or	 attract	 the	moths	
into	ultraviolet	light	traps.”

One	 of	 the	 affects	 of	 the	 coronavirus	
pandemic	and	lockdown	is	the	transport	
costs	for	workers	on	the	farm,	as	they	are	
forced	to	take	individual	taxis	to	work,	as	
conveying	them	in	a	single	vehicle	is	not	
allowed	 in	 terms	of	social	distancing	 re-
quirements.

“We	definitely	need	subsidisation	 there,”	
he	said.
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Wild Coast fish farm gets a fillip
	 fish	farming	project	on	the	Wild	
	 Coast	has	surged	to	the	fore	
	 to	take	its	place	on	public	works	
minister	 Patricia	 de	 Lille’s	 new	 strategic	
infrastructure	projects	which	she	gazett-
ed	last	week.

The	 Mbhashe	 Marine	 Tilapia	 Incubator	
was	 initiated	 by	 the	 provincial	 govern-
ment	through	the	Eastern	Cape	Rural	De-
velopment	Agency	as	a	small	pilot	facility.
But	having	made	it	onto	the	minister’s	list,	
the	 fish	 farm	 is	 now	 attracting	 exciting	
partnership	 possibilities	 with	 stakehold-
ers	including	the	national	government,	the	
UN	 Food	 and	 Agriculture	 Organisation,	
the	 SA	 International	 Maritime	 Institute	
and	Nelson	Mandela	University.

Eastern	Cape	Rural	Development	Agency	
CEO	Nhlanganiso	Dladla	said	on	Tuesday	
the	marine	 tilapia	 incubator	would	 com-
prise	 a	 land-based	 fish	 farm,	 with	 feed	
produced	by	local	farmers,	together	with	
a	dedicated	training	institute.

It	would	be	situated	in	the	Mbhashe	Mu-
nicipality	between	the	Qorraa	and	Ngqa-
geni	river	mouths.

“The	 initial	 aim	 for	 the	 project	 is	 to	 be-
come	 self-sustaining	 with	 a	 production	
output	of	2,000	tonnes	per	annum.

“More	broadly	and	in	the	longer	term	the	
aim	 is	 that	 SA’s	 marine	 tilapia	 industry,	
which	 the	 incubator	 will	 seed,	 will	 pro-
duce	100,000	tonnes	by	2032.

This	 will	 be	 achieved	 through	 the	 com-
mercialisation	 of	 five	 clusters	 along	 the	
Eastern	Cape	and	KwaZulu-Natal	coast-
line.

“Each	cluster	will	produce	20,000	tonnes	
in	a	year	and	the	aim	will	be	to	add	one	

A	 new	 cluster	 every	 two	 years	 between	
2022	and	2032.

“In	scalability	terms,	the	marine	tilapia	In-
dustry	would	then	be	comparable	to	SA’s	
Cape	hake	capture	fishery	yields.”

Dladla	 said	 the	 fish	 farm	 would	 consist	
of	 a	 series	 of	 tanks	 managed	 by	 envi-
ronmentally	 friendly	 Biofloc	 Technology	
which	was	based	 on	 the	 introduction	 of	
micro-organisms	 which	 improved	 the	
quality	of	the	water	and	generated	protein	
and	reduced	the	cost	of	feed.

The	technology	was	being	used	success-
fully	 in	 a	 similar	 fish	 farming	 industry	 in	
Malawi	 and	 the	Mbhashe	Marine	 Tilapia	
Incubator	 would	 seek	 to	 replicate	 that	
model.

The	 Mbhashe	 project	 would	 generate	
skills	and	jobs,	he	said.

“The	first	cohort	of	20-30	trainees,	main-
ly	youths	and	members	of	Eastern	Cape	
fishing	communities,	will	be	selected	 for	
the	internal	staffing	needs	of	the	incuba-
tor.

“Thereafter	additional	cohorts	of	trainees	
will	be	prepared	to	create	a	valuable	hu-
man	 resources	 pipeline	 for	 employment	
as	 the	commercial	 aspect	of	 the	project	
follows	from	the	third	year	onwards.”

Training	 would	 focus	 on	 the	 production	
of	 suitable	 grains	 and	 legumes	 to	 pro-
duce	 the	 food	pellets	 for	 the	 tilapia	 and	
the	all-important	Biofloc	Technology	plus	
management,	harvesting,	packaging	and	
distribution	of	the	fish.

Training	and	accreditation	partners	would	
include	 NMU,	 the	 University	 of	 KwaZu-
lu-Natal	and	the	Agricultural	Sector	Edu-

cation	Training	Authority,	he	said.

“The	aim	is	that	the	marine	tilapia	indus-
try	will	become	a	value-added	market	for	
feedstock	commodities	bringing	rewards	
to	all	stakeholders	in	the	value	chain.”

Dladla	 said	 it	 was	 expected	 that	 the	 ti-
lapia,	 retailing	 for	 R20-30/kg,	 would	 be	
offered	 for	 sale	 first	 in	 the	 rural	 Eastern	
Cape	until	this	demand	was	saturated,	at	
which	point	 it	would	be	distributed	more	
widely.

“Eventually,	 consumers	 throughout	 SA	
will	have	a	more	affordable	whitefish	op-
tion	to	compete	with	Cape	hake.”

Further	 preparation	 of	 the	 architectural	
and	 engineering	design	 of	 the	 incubator	
would	continue	through	2020	and	 it	was	
anticipated	that	the	environmental	impact	
assessment	would	also	be	authorised	 in	
this	period,	he	said.

“The	project	should	be	ready	for	sod-turn-
ing	by	President	Cyril	Ramaphosa	in	late	
2020.”

info@sanika.co.za
www.sanika.co.za

(011) 425 3061

Proud Distributors of

Waterproofing Solutions For All Industries

EXPANSION JOINTS AND
PRE-COMPRESSED SEALANTS

SMART
CONCRETE Hermetically seal formwork holes
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Aluminium, Metals & Steel 
Fabrication Industry

AFRICAN RAINBOW MINERALS 
Tel: +27 11 779 1300 
Fax: +27 11 779 1312 

www.arm.co.za

AFRICAN ELECTROPLATING
Home: (011) 474 8767
Fax: (011) 474 8177

www.africanelectro.co.za

ALUMINIUM TRADING PVT LTD
Phone: (011) 457-7200

Email: info@aluminiumtrading.co.za
 

ALLIED STEELRODE 
Tel: +27 86 177 7777 

www.alliedsteelrode.com 

ANGLO PLATINUM LIMITED 
Tel: +27 11 373 6111 
Fax: +27 11 373 5111 

www.angloplatinum.com 

ASAP STEEL & PIPE 
+27 (0) 86 123 2727 

www.albertonsp.co.za 

ASSORE LIMITED 
Tel: +27 11 770 6800 
Fax: +27 11 268 6040 

www.assore.com

AVENG TRIDENT STEEL 
Tel: +27 11 861 7111 

www.avengtridentsteel.co.za

BT STEEL (PTY) LTD 
www.btsteel.co.za
info@btsteel.co.za 

Tel: +27 13 665 1914

CAPE METAL PRESSINGS
+27 (0)21 709 0512
+27 (0)217 09 0513

www.capemetalpressings.co.za

CONBRAKO (PTY) LTD 
www.conbrako.co.za 

Richard@conbrako.co.za 
Tel: +27 11 762 2421 

ELECTRICAL TURNKEY (PTY) LTD 
www.electricalturnkey.co.za 
electricturnkey@gmail.com 

Tel: +27 11 865 5326 

EMVAFRICA
Phone: 011 466 1926

Phone: +27 (0)11 466 1926
Phone: +27 (0)87 985 2426

Fax: +27 (0)11 466 1692

EXCLUSIVE STEEL (PTY) LTD 
www.exlusivesteel.co.za 
jmeyer@vodamail.co.za 
Mob: +27 82 930 3215 

FRY’S METALS
Tel: 011 827 5413 

www.frys.co.za

GENREC (PTY) LTD 
www.genrec.co.za 
info@genrec.co.za 
+27 11 876 2300

 

GEO GROUP (PTY) LTD 
www.geogroup.co.za 
info@geogroup.co.za 
Tel: +27 11 966 7760

GOLD CIRCLE METALS (PTY) LTD
Tel: +27 (11) 620 8900
Fax: +27 (11) 622 1596

HULAMIN ROLLED PRODUCTS (PTY) LTD
Tel: +27 (0)33 395 6911

Email: hulamin@hulamin.co.za

INPROFILE 2000 
Tel: +27 11 908 – 1903 

www.inprofile2000.co.za
 INTERFAB (PTY) LTD 

www.interfab.co.za 
info@interfab.co.za 

Tel: +27 11 477 1060/1-3 

INSO ALUMINIUM WINDOWS AND DOORS
Tel: 011 708 4443
Fax: 011 708 4442

Emai: web@inso.co.z

ISF 
www.isf.co.za 

director@isf.co.za 
Tel: +27 11 726 2421 

LEITA STEEL (PTY) LTD
Tel: +27 12 803 7520/1/2/3

admin@leitasteel.co.za
Fax: +27 12 803 4360

MANGANESE METAL COMPANY (PTY) LTD
Tel: +27 (0)13 759 4632

METALS CENTRE 
Tel: +27 (0)11 493-4930 
Fax: +27 (0)11 493-4941 
www.metalscentre.co.za 

MEYERTON ENGINEERING (PTY) LTD 
www.meyertoneng.co.za 

h.cameron@meyertoneng.co.za 
Tel: +27 16 362 0449 

NON-FERROUS METAL WORKS (SA) 
(PTY) LTD

Tel: 031-480 7389 
Fax: 031 – 461 3662

www.nfm.co.za

P. BEULICH SHEET METAL 
MANUFACTURERS (PTY) LTD.

Tel: +27 11 626 3967 / +27 11 626 1033
Email: sales@pbeulich.co.za

 
PG ALUMINIUM JHB NORTH & SOUTH

Telephone: +27 11 027 9000
Email: jhbnorth@pgaluminium.co.za

ROBOR 
Tel: +27 11 971 1600 

Fax: +27 +27 (0)86 574 9438 
www.robor.co.za

SABLE METALS & MINERALS
james@sablemetals.co.za

www.sablemetals.co.za

SA METAL GROUP
Tel: 021 590 3900

www.sametal.co.za
 

SE STEEL (PTY) LTD 
www.sesteel.co.za 
sesteel@icon.co.za 

Tel: +27 11 953 4584/5 

SM STRUCTURES (PTY) LTD 
www.smstructures.com 
info@smstructures.com 

Tel: +27 11 786 1043 

SMOOTHEDGE (PTY) LTD 
www.smoothedge.co.za 
info@smoothedge.co.za 

+27 11 555 5360 

SPECIAL STEELS 
Tel: +27 11 865 4939 

www.specialsteel.co.za 

SPIRAL ENGINEERING (PTY) LTD 
www.spiralengineering.co.za 

admin@spiralengineering.co.za 
Tel: +27 11 474 9115 

SPRAYING SYSTEMS 
Tel: +27 11 618 3860 
Fax: +27 11 614 0021 

www.spray.co.za 

STAINLESS UNLIMITED 
Tel: +27 11 900 2729 
Fax: +27 11 900 2734 

www.stainlessunlimited.co.za 

STEEL MATE 
Tel: +27 (0)11 897 8960 
Fax: +27 (0)11 918 2836 

www.steelmate.co.za 

THARIMART ALUMINIUM 
MANUFACTURERS

Tel: 011 493 6836
Cell: 072 060 9118

tharimart@vodamail.co.za

UNION STEEL (PTY) LTD 
www.unionsteel.co.za 
info@unionsteel.co.za 
Tel: +27 21 534 2251 

VOLARD BEARING 
Tel: +27 11 397 3450 
Fax: +27 11 3974202 

www.volardbearings.co.za 

VOMAK (PTY) LTD 
www.vomak.co.za 
info@vomak.co.za 

Tel: +27 11 828 9630 

VR STEEL 
Tel: +27 11 864 7630 
Fax: +27 11 864 7629 

www.vrsteel.co.za

ZIMCO ALUMINIUM COMPANY
Tel: +27 11 914 4300
Fax: +27 11 914 4784

Email: info@zimalco.co.za
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Aluminium with an officially recognised 
‘green’ tag

	 ondon	Metal	Exchange	(LME)	is	
	 set	to	next	year	launch	a	
	 platform	 to	 trade	 low-carbon	
aluminium	mostly	 produced	with	 renew-
able	energy,	marking	the	first	time	a	metal	
would	 be	 traded	 based	 on	 its	 environ-
mental	 footprint	 in	 the	 exchange’s	 143-
year	history.

Aluminium	may	find	itself	with	an	official-
ly	 recognised	 ‘green’	 tag	 following	 this	
move

LME,	a	futures	exchange	with	the	world’s	
largest	market	in	options	and	futures	con-
tracts	on	base	and	other	metals,	has	now	
stimulated	a	low-carbon-metal	debate	as	
aluminium	requires	very	high	volumes	of	
electricity	and	is	sometimes	referred	to	as	
being	half	electricity.

The	demand	 for	clean	production	of	en-
ergy-intensive	metals	 is	 intensifying	 and	
LME’s	 move	 to	 give	 special	 status	 to	
‘green’	 metal	 could	 put	 a	 spotlight	 on	
the	high-carbon	production	of	many	oth-
er	metal	 ores	 and	metals,	 particularly	 in	
the	 post-Covid	 climate-protecting	 envi-
ronment	that	is	strongly	emerging.	LME’s	
announcement	 is	 seen	 as	 a	 momen-
tum-maker	for	the	global	move	to	decar-
bonise	across	the	broadest	possible	front	
to	mitigate	climate	change.

“The	spot	trading	platform	will	go	live	next	
year,	connecting	buyers	and	sellers	of	al-
uminium	 that	 meet	 certain	 low-carbon	
criteria.	 The	 move	 reflects	 the	 growing	
appetite	among	companies	and	investors	
for	 disclosure	 of	 environmental,	 social	
and	governance	data.	It	comes	after	pres-
sure	from	En+,	owner	of	Russian	produc-
er	Rusal,	 for	 the	 LME	 to	 force	 suppliers	
of	 the	 lightweight	metal	 to	disclose	 their	
carbon	footprint	on	the	exchange.”

It	 is	 understood	 that	 high-carbon	 coal-
fired	power	stations	would	largely	provide	
the	electricity	for	the	63-million	tonnes	of	
aluminium	expected	to	be	produced	this	
year.

It	is	report	that	Eskom	provides	high-car-
bon	coal-fired	electricity	 for	primary	alu-
minium	production	to	South32’s	720	000	
t/y	Hillside	Aluminium	smelter	in	Richards	
Bay,	 KwaZulu-Natal,	 180	 km	 north	 of	
Durban.	South32	also	produces	alumini-
um	at	Mozal	Aluminium	in	Mozambique.

The	 Sydney-	 and	 Johannesburg-listed	
South32	mining	company	owns	47.1%	of	
Mozal,	while	Mitsubishi	Corporation	Met-
als	Holding	GmbH	owns	25%,	South	Af-

L	

rica’s	Industrial	Development	Corporation	
24%	and	the	Government	of	the	Republic	
of	Mozambique	3.9%	through	preference	
shares.	 Hydropower	 is	 produced	 at	 the	
Cahora	Bassa	dam,	which	is	used	to	con-
vert	the	Zambezi	river	flow	into	electricity	
sent	to	South	Africa.

South	 Africa’s	 mining	 companies	 have	
been	given	approval	 to	 self-generate	 for	
own	 use	 and	 the	 overwhelming	majority	
of	the	plans	to	do	so	are	to	self-generate	
2	400	MW	of	‘green’	renewable	energy.

To	support	the	development	of	the	down-
stream	aluminium	 industry	 in	South	Afri-
ca,	a	portion	of	liquid	metal	is	supplied	to	
Isizinda	Aluminium,	which	in	turn	supplies	
aluminium	slab	to	Hulamin,	a	 local	com-
pany	that	produces	products	for	the	do-
mestic	and	export	markets.	Going	renew-
able	would	be	a	plus	for	the	entire	value	
chain.

Aluminium	 is	made	 by	 crushing	 and	 re-
fining	 bauxite	 ore	 into	 a	 white	 alumina	
powder	 then	 smelting	 the	white	 alumina	
powder	into	aluminium	metal.
“By	using	renewable	power	and	modern	
technology,	we	produce	aluminium	in	the	
cleanest	 way	 possible,”	 Norwegian	 alu-
minium	 and	 renewable	 energy	 company	
Norsk	Hydro	states	on	its	website.

Producers	of	‘green’	aluminium,	which	is	
made	using	renewable	energy	rather	than	
fossil	fuels,	have	been	seeking	to	charge	
premium	prices	for	some	time	from	indus-
trial	customers	under	pressure	to	reduce	
their	carbon	footprints	and	 lower	carbon	
tax	prospects.

Operators	of	smelters	powered	by	hydro-
electricity	 in	 the	 likes	 of	Norway,	Russia	
and	Canada	are	promoting	their	environ-
mental	 credentials	 and	 stealing	 a	march	
on	others	that	rely	on	coal,	as	South	Af-
rica	does.

The	competitive	edge	lies	not	in	the	metal	
itself,	but	 the	 fact	 that	 its	production	 re-
quires	far	lower	total	emissions	of	green-
house	gases	including	carbon	dioxide.

A	number	of	producers	have	been	offer-
ing	 low-carbon	guarantees	on	their	met-
al,	although	they	refuse	to	say	how	much	
more	they	charge	for	this	beyond	saying	
the	premiums	are	relatively	modest.

However,	 those	with	access	 to	 large	hy-
dropower	 capacity	 believe	 the	 tide	 is	
turning	in	their	favour.

Demand	 for	 ‘green’	aluminium	 is	said	 to	
be	most	 pronounced	 in	 the	 automotive,	
electronics	 and	 packaging	 industries,	
which	 need	 to	 produce	 lower	 carbon	
goods	to	satisfy	regulators,	investors	and	
consumers.

Major	investors	are	emphasising	the	need	
for	 companies	 to	 adopt	 environment,	
social	 and	 governance	 (ESG)	 principles	
more	rigorously	than	ever	and	the	LME’s	
‘green’	 metal	 progression	 dovetails	 with	
growing	ESG	insistence.

“We’ve	 now	 moved	 to	 the	 next	 great	
emerging	 challenge	 of	 ESG	 in	 metals,	
which	 is	 environmental,”	 LME	 CE	 Matt	
Chamberlain	is	quoted	as	saying.	
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Automotive and Component Industry

ALERT ENGINES PART
Tel: +27 21 590 8250
Fax: +27 21 592 2919

www.alertenginesparts.com

ATON ENGINEERING (PTY) LTD
www.atonengineering.co.za
info@atonengineering.co.za

Tel: +27 10 534 6054

AUTOMOTIVE SUPPLIER PARK
Tel:+27 12 564 5000

Fax: +27 12 564 5142
www.supplierpark.co.za

BOSCH (PTY) LTD
www.bosch.co.za

Tel: +27 12 381 3552

BRADSHAW AIR BRAKE KIT
Tel: +27 31 207 2100

CAPE PARTS DISTRIBUTORS
Tel: +27 41 487 1471
Fax: +27 41 487 1474
www.capeparts.com

COHAMET ENGINEERING (PTY) LTD
Tel: +27 11 474 8898

www.cohametengineering.co.za

COVERWORX
Tel: +27 73 151 7011

Fax: +27 (0)86 541 0399
www.coverwox.co.za

FELTEX AUTOMOTIVE
Tel: +27 (0) 31 460 4200
Fax: +27 (0) 31 460 4290

www.feltex.co.za

FORKLIFT-SA (PTY) LTD
www.forklift-sa.com
info@forklift-sa.com
Tel: +27 11 609 1726

GIC AUTOS
Tel: +27 12 323 1163
www.gicautos.co.za

GOSCOR (PTY) LTD
www.goscorlifttrucks.co.za

lifttrucks@goscor.co.za
Tel: +27 10 594 4339

GRANDMARK (PTY) LTD
www.grandmark.co.za
info@grandmark.co.za
Tel: +27 11 226 9111

HYUNDAI (PTY) LTD
www.hyundai.co.za

Tel: +27 10 248 8000

IMFUYO AIR PRODUCTS (PTY) LTD
Tel: +27 11 914 5144
Fax: +27 11 914 5380

www.imfuyo.co.za

ISUZU TRUCK WORLD (PTY) LTD
www.isuzutrucks.co.za
Tel: +27 11 296 5000

KD AUTOMOTIVE COMPONENT
Tel: +27 11 739 7526

KILBER PRODUCTS
Tel: +27 11 389 8800
Fax: +27 11 864 8322

MAROUNS GROUP
Tel: +27 31 208-3221
Fax: +27 31 208-9228

www.marounsgroup.co.za

METRIC AUTO (PTY) LTD
www.metricauto.co.za

Andrew@metricauto.co.za
Tel: +27 11 873 2350

MONROE/TENNECO
Tel: +27 11 547 5601
Fax: +27 11 547 5618

www.monroe.co.za

PASDEC (PTY) LTD
www.pasdec.co.za

kpather@pasdec.co.za
Tel: +27 12 250 8970
PHILTON AUTOTRIM
Tel: +27 12 803 8829
www.autotrim.co.za

PHOENIX SIGNAGE (PTY) LTD
www.phoenixsp.co.za
info@phoenixsp.co.za
Tel: +27 11 894 4225

PROAUTO RUBBER
Tel: +27 11 823 5541
Fax: +27 11 823-5542

www.proautorubber.co.za

R&R DEVELOPMENTS
Tel: +27 12 546 7781

www.spitronicsengineconversions.co.za

SMITHS (PTY) LTD
www.smiths.co.za
info@smiths.co.za

Tel: +27 31 719 4911

SNAP-ON INDUSTRIAL SOUTH AFRICA
6 Hippo Park, 12 Kubu Avenue, 

Riverhorse Valley, Durban
A division of Snap-on Africa (Pty) Ltd

Tel: 031-569 7643 | Fax: 031-569 6157
Website : www.snapon.co.za

E-mail: nls@snapon.co.za

WABCO
www.wabco.co.za

Tel: +27 11 450 2052

WROFF ROAD
Tel: +27 12 941 2900

Fax: +27(0)86 574 5841
www.wroffroad.co.za

ZF SERVICES
Tel: +27 11 457 0000

marketing@zfsa.co.za
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Wesbank warns of reduced activity in the SA’s 
car market moving forward

	 			esBank	has	warned	that	the	automotive	industry
	 			should	expect	to	face	reduced	levels	of	activity	in	
	 			the	sector.	“While	we	were	reassured	by	the	levels	
of	demand	from	consumers	and	business	judged	by	volumes	
of	 applications	 for	 finance	 during	May,	we	 shouldn’t	 expect	
sales	 to	 return	 to	any	 form	of	normality	 for	 the	 remainder	of	
the	year,”	said	Lebogang	Gaoaketse,	head	of	marketing	and	
communication	at	WesBank.

The	 lender	 said	 that	 applications	 volumes	 across	 new	 and	
used	vehicles	were	between	65%	and	70%	of	the	levels	expe-
rienced	during	May	2019.

“Trading	conditions	from	May	last	year	until	February	this	year	
were	reasonably	consistent	and	representative	of	normal	trad-
ing	conditions	before	the	country	entered	Alert	Level	5	 lock-
down	during	March,”	said	Gaoaketse.	“The	industry’s	ability	to	
actually	trade	during	May	was	also	impacted	by	practical	con-
siderations	of	supporting	administration	as	well	as	the	actual	
appetite	to	conclude	a	deal	in	this	environment.”

WesBank	data	indicates	an	increase	in	demand	for	used	cars	
in	 terms	 of	 vehicle	 applications,	 supported	 by	 a	 larger	 than	
usual	increase	in	the	deal	size	of	those	used	car	finance	agree-
ments.	 “This	 supports	 some	 forecast	 analysis	 of	 a	 trend	 for	
consumers	to	buy	down	into	the	used	car	market	in	order	to	
reduce	the	size	of	their	car	repayments	and	mobility	budgets,”	
said	Gaoaketse.

He	 said	 that	 industry	will	 be	hoping	 that	demand	will	 return	
as	dealers	fight	for	survival.	A	further	reduction	in	the	interest	
rate	has	provided	a	2.5%	relief	for	consumers	and	businesses	
since	lockdown	commenced,	which	should	provide	some	level	
of	assistance	for	indebted	customers	while	providing	stimulus	
for	new	deals.

“With	 a	 full	month	 of	 sales	 ahead	 and	more	 freedom	within	
Alert	Level	3	regulations,	we	will	begin	to	understand	what	the	
new	normal	level	of	activity	will	be	in	the	new	vehicle	market.”

Meanwhile,	the	National	Association	of	Automobile	Manufac-
turers	of	South	Africa	(Naamsa)	has	published	its	new	vehicle	
statistics	for	May	showing	a	slight	uptick	in	sales	after	dealer-
ships	resumed	trading.

New	vehicle	sales	saw	a	substantial	decline	of	27,496	units	or	
68%	from	the	40,428	vehicles	sold	in	May	last	year	compared	
to	the	aggregate	domestic	sales	of	12,932	units	in	May	2020.

However,	Naamsa	stressed	that	this	is	a	noteworthy	improve-
ment	 from	 the	 April	 2020	 performance	 which	 saw	 a	 record	
drop	of	98.4%	in	April,	following	a	total	lockdown	across	the	
country,	to	prevent	the	spread	of	Covid-19.	A	total	of	12,932	
vehicles	were	sold,	including	just	9,019	were	passenger	cars.

Of	 the	 12,092	 passenger	 car	 and	 LCV	 sales,	 10,606	 units	
(87.7%)	 were	 sold	 through	 the	 dealer	 channel.	 Government	
sales	accounted	for	892	units	(7.3%)	across	these	segments,	
providing	some	welcome	stimulus.

Naamsa	said	 that	 these	vehicle	sales	point	 to	persistent	de-
mand	weakness	due	to	the	impact	of	the	Covid-19	pandem-
ic	as	consumer	and	business	sentiment	 remain	severely	de-

W	 pressed.	“New	vehicle	sales	are	generally	linked	to	the	strength	of	
the	economy	and	the	anticipated	extent	of	the	negative	annual-
ised	GDP	growth	in	the	country,	therefore,	does	not	bode	well	for	
the	industry	over	the	medium	term,”	Naamsa	said.

The	group	noted	 that	 under	 normal	market	 conditions,	 positive	
indicators	such	as	sharp	petrol	price	decreases,	substantial	inter-
est	rate	drops,	below-inflation	vehicle	price	increases,	dealer	in-
centives	and	low	inflation	would	support	the	new	vehicle	market.

“However,	 how	 far	 these	 dynamics	 will	 move	 consumers	 and	
businesses	 into	new	vehicle	purchases	over	 the	balance	of	 the	
year	remains	unclear,”	it	said.

It	said	that	the	outlook	for	the	industry	will	only	become	clear	once	
the	entire	motor	industry	is	fully	operational	and	prepares	itself	for	
the	 ‘new	normal’.	While	 the	drop	 in	demand	will	be	acutely	 felt	
in	the	sale	of	passenger	vehicles	and	exports,	the	impact	of	the	
coronavirus	will	also	be	felt	in	other	areas,	Nedbank	economists	
said	in	a	research	note.

“Demand	by	the	rental	industry	will	be	hurt	by	restrictions	on	busi-
ness	and	leisure	travel,	while	export	volumes	will	be	contained	by	
sharply	lower	domestic	production	as	well	as	lower	demand	from	
South	Africa’s	major	trading	partners:	Europe	and	Asia,”	it	said.

“Consumer	 incomes	 and	 corporate	 earnings	will	 be	 dampened	
by	job	losses	and	weak	demand.	The	Reserve	Bank’s	275-basis	
point	cut	in	interest	rates	is	(also)	unlikely	to	support	demand	sig-
nificantly.”	This	is	reflected	by	recent	data	from	TransUnion	which	
shows	that	the	South	African	car	market	saw	a	significant	decline	
in	the	number	of	new	and	used	cars	financed	in	Q1	2020	as	the	
market	began	to	feel	the	effects	of	the	Covid-19	pandemic.

The	number	of	vehicles	financed	in	Q1	2020	was	12%	lower	than	
the	same	period	last	year,	with	the	month	of	March	seeing	a	mas-
sive	year-on-year	decline	of	35%	for	new	vehicles	and	31%	for	
used	vehicles.

This	is	despite	new	vehicle	price	increases	staying	under	inflation	
for	more	than	two	years,	the	credit	reporting	agency	said.

Kriben	 Reddy,	 vice	 president	 of	 auto	 information	 solutions	 for	
TransUnion	Africa,	said	the	Q1	VPI	report	painted	a	gloomy	pic-
ture	 for	 the	automotive	 industry	 for	2020.	With	South	Africa	al-
ready	in	a	recession	at	the	end	of	2019,	pre-pandemic	forecasts	
were	that	the	car	market	would	decline	by	between	3	and	5%,	but	
the	outbreak	of	Covid-19	could	see	new	vehicle	sales	for	2020	fall	
even	further.

“The	positive	indicators	of	petrol	price	decreases,	the	interest	rate	
drops,	 below-inflation	 vehicle	 price	 increases,	 dealer	 incentives	
and	low	inflation	could	not	move	consumers	into	new	vehicle	pur-
chases	in	Q1.

“Consumers	 are	 currently	 uncertain	 on	 what	 the	 future	 holds	
through	the	current	lockdown,	with	unemployment	rate	increases,	
negative	exchange	rate	impact,	negative	annualised	GDP	growth	
rate,	and	Moody’s	and	Fitch’s	rating	downgrade	all	putting	pres-
sure	on	disposable	income.	“This	translates	to	low	consumer	con-
fidence,	which	will	cause	consumers	to	hold	off	on	big	purchas-
es,”	said	Reddy.
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Metair spearheading Ford Motor Company’s 
SA venture

	 outh	African	automotive	
	 company,	Metair	is	delighted	to
	 	 be	 spearheading	 Ford	 Motor	
Company	 of	 Southern	 Africa	 (FMCSA)’s	
South	African	new	vehicle	launch	venture.

FMCSA	 contracted	 Metair	 in	 multiple	
contracts,	as	the	local	arm	of	the	US	ve-
hicle	maker	prepares	to	launch	new	vehi-
cles	for	the	local	and	export	markets.	

The	 new	 launches	 form	 part	 of	 a	 fresh	
investment	 and	 production	 expansion	
programme	at	Ford	to	meet	the	demands	
of	 the	 company’s	 growing	 export-driven	
business	in	South	Africa.

Metair	 is	 a	manufacturer,	distributor	 and	
retailer	 of	 energy	 storage	 solutions	 and	
automotive	components.

“We	are	delighted	to	expand	our	relation-
ship	with	Ford	and	look	forward	to	work-
ing	 with	 them	 through	 their	 new	 model	
launches	and	beyond	as	 they	drive	 their	
expansion	programme	in	the	 long	term,”	
says	Metair	CEO	Theo	Loock.

“The	 investment	 approved	 by	 Metair’s	
board	to	support	Ford	is	the	group’s	larg-
est	to	date	for	a	single	customer	and	we	
anticipate	that	over	3	300	jobs	will	be	cre-
ated,	with	the	 largest	portion	 in	northern	
KwaZulu-Natal.”

Metair’s	 total	 funding	 requirements	 are	
estimated	 at	 around	 R1.3-billion,	 with	

S	 the	 capital	 investment	 in	 property,	 plant	
and	equipment	anticipated	at	more	 than	
R900-million.	

This	 commitment	 will	 include	 the	 con-
struction	of	 a	new	manufacturing	 facility	
in	Stanger,	northern	KwaZulu-Natal.	

A	new	logistics	facility	will	also	be	estab-
lished	in	Silverton,	Pretoria,	where	Ford’s	
manufacturing	plant	is	located.	

In	addition	 to	Metair’s	Hesto	Harnesses,	
which	 will	 be	 the	 largest	 beneficiary	 in	
supplying	a	wide	 range	of	wire	harness-
es	to	Ford,	a	number	of	other	subsidiaries	
will	also	benefit,	including	Unitrade,	Auto-
mould	and	Lumotech,	which	will	provide	a	
variety	of	wires,	plastic	and	chrome-plat-
ed	 parts,	 as	well	 as	 headlights	 and	 tail-
lights.	

“Metair	is	a	great	example	of	a	local	com-
pany	that	has	made	huge	strides	in	the	in-
ternational	automotive	sector,	and	we	will	
continue	 to	 support	 industries	 that	drive	
technology	 and	 skills	 transfer,	 but	 also	
create	 employment	 opportunities	 over	
the	 long	 term,”	 notes	Minister	 of	 Trade,	
Industry	and	Competition	Ebrahim	Patel.

“Metair’s	 Automotive	 Components	 Ver-
tical	 is	entering	an	 important	 investment	
phase	to	support	[vehicle	manufacturers]	
that	will	drive	our	future	growth	and	sup-
port	South	Africa,”	adds	Loock.

“The	anticipated	supply	of	 the	 full	spec-
trum	 of	 components	 to	 a	 range	 of	 new	
customers,	including	Ford,	will	see	Metair	
securing	 between	 R25-billion	 and	 R28	
-billion	 of	 turnover	 over	 the	 model	 life	
from	 mid-2022,	 depending	 on	 the	 final	
project	volumes	and	launch	dates.	

“We	believe	 that	 the	 investments	we	are	
making	now	will	 strengthen	Metair’s	po-
sition	as	the	shift	towards	localisation	ac-
celerates	in	light	of	the	inevitable	structur-
al	global	 trade	disruptions	resulting	from	
Covid-19.”

“The	 outlook	 for	 the	 South	 African	 au-
tomotive	 industry	 remains	 positive	 with	
[vehicle	 manufacturers]	 and	 component	
manufacturers	 investing	 significant	 cap-
ital	 to	 expand	 their	 facilities	 for	 model	
changes	 and	 additional	 models,”	 notes	
National	Association	of	Automotive	Com-
ponent	and	Allied	Manufacturers	of	South	
Africa	executive	director	Renai	Moothilal.

“This	 major	 commitment	 by	 both	 Ford	
and	Metair	towards	the	South	African	au-
tomotive	manufacturing	 sector	 is	 a	wel-
come	 development	 that	 is	 aligned	 with	
South	 African	 Automotive	 Masterplan	
2035,	and	 its	emphasis	on	 increased	 lo-
calisation	and	market	growth	whilst	par-
ticipating	in	this	global	industry.”

Ford	 has	 not	 yet	 provided	 details	 on	 its	
expansion	plans	in	South	Africa.
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360 DEGREE SHADE SOLUTIONS
Tel: +27 21 853 3068
Cell: +27 83 337 4578

Web: www.360degreesshade.coza

ABC CONSTRUCTION
Tel: +27 11 970 35 49

Web: www.abcconstruction.co.za

AFRICOTE
Tel: +27 11 663 2000
Fax: +27 86 554 8769

Web: www.africote.com

AFRISAM
Tel: 0860 141 141/ (011) 670 5500

www.afrisam.co.za

AFRICAN FORRESTER DEVELOPERS
Tel: 011 886 1468

AFRICA ROAD MARKINGS (PTY) LTD
Tel: +27 (11) 462-9522 / +27 (83) 456-6131

https://www.roadmarkings.co.za

ALTITUDE SCAFFOLDING
Tel: +27 21 556b1954
Fax: +27 21 556 5082

Web: www.altitudescaffolding.co.za

AWETHU SCAFFOLD
Tell/Fax: +27 14 596 5424

Web: www.awethu@xsinet.co.za

BABY STEP FLOORING
Tel: +27 11 474 9000

Fax: +27 11 473 35555

BRICK SUPPLIERS
Tel: +27 11 882 3357

Web: www.bricksuppliers.co.za

BOPHELONG CONSTRUCTION (PTY) LTD
Tel: +27 11 793 3619
Fax: +27 11 793 4811
www.bopcons.co.za

BUILDERS
Tel: +27 11 797 0400

Web: www.builders.co.za

BUILD IT
Tel: (031) 719 1759
www.buildit.co.za

BUILDING SUPPLIERS
Tel: +27 11 797 0400

Web: www.building suppliers.co.za

CIVILAB
Tel: 011 835 3117
www.civilab.co.za

COSTRUIRLO PROPERTY SERVICES CC
Tel: 011 822 7162

www.costruirlo.co.za

DEFENDOOR
Tel: +27 11 786 8832/9

Fax: +27 860 DEFEND (333363)
Web: www.defendoor.co.za

DIAMOND DOORS
Tel: +27 11 740 9453/6597

Fax: 086 623 5997
Web: www.diamonddoors.co.za

DONASA HARDWARE AND BUILDERS
Tel: +27 76 341 9350
Fax: +27 27 712 1430

ECOTECH HOUSING
Tel: +27 83 276 9658

Web: www.ecotechousing.co.za

ENZA CONSTRUCTION (PTY) LTD
Tel: 011 803 7000
Fax: 011 803 7111

www.enzacon.co.za

GAUTENG PILING
Tel: 011 465 7751
Tel: 011 705 3044

gautengpiling.co.za

G H C AFRICA
Tel: +27 (0) 11 706 0615
Fax: +27 (0) 11 706 0625

www.ghcafrica.co.za

IVECON PROJECTS
Tel: 011 472 3154

Fax: 011 472 4153 / 086 516 0726
www.iveconprojects.co.za

KOOLCON CONSTRUCTION PTY LTD
Tel: 011 465 6947
Fax: 086 600 2947
www.koolcon.co.za

KTB PROJECTS
Tel: +27 11 452 6422

Web: www.ktbprojects.co.za

KWIKBUILD CEMENT
Tel: (012) 804 8337 / (087) 745 6162

Fax:  (012) 804 1996
www.kwikbuildcement.co.za

LAFARGE SOUTH AFRICA WYNBERG READYMIX
Call +27 (0) 11 657 0000 / 1000

Fax +27 (0) 11 657 1092
www.lafarge.co.za

LASKO CIVIL AND CONSTRUCTION 
Tel/Fax: 27 15 483 0194 
Web: www.laskoproducts

LIVIERO GROUP (PTY) LTD
Tel: +27 (0) 11 466 2644
Fax: +27 (0) 11 466 2885

www.liviero.com

LOUANI DEVELOPMENTS
Tel: +27 82 805 9998
Fax: +27 86 501 0813

Web: www.louanidev.co.za

MARCHITEC BUILDING CONSTRUCTION
Phone: 074 4280898
www.marchitec.co.za

MANN CONSTRUCTION
Tel: +27 11 234 2966
Fax: +27 83 574 4500

Web: www.mannconstruction.net

Building and Construction 
Material Industry

MANDOVAL
Tel: +27 11 864 5206
Fax: +27 11 908 3049

Web: www.mandoval.co.za

MR MAKE IT
Tel: +27 11 039 1939
Fax: +27 86 653 8956

Web: www.mrmakeit.co.za

MURRAY AND ROBERTS (PTY) LTD
Tel: +27 11 456 6200
Fax: +27 11 455 1322

www.murrob.com

NEFERTITI
Tel: +27 11 784 9601
Fax: +27 86 657 3898

Web: www.nefertitidesigns.co.za

PMSA GROUP OF COMPANIES
Tel: +27 11 578 8600
Fax: +27 11 397 4721

www.pmsa.com

PROFICA (PTY) LTD
Tel: +27 11 234 5828
Fax: +27 11 234 4460

www.profica.com

PYRO-COTE
Tel: +27 11 864 5205
Fax: +27 31 464 7893

Web: www.pyrocole.co.za

SANIKA WATER PROOFING SPECIALIST
Tel : +27 (0)11 425 3061
Fax+27 (0)86 575 5851

Email : info@sanika.co.za
Website : www.sanika.co.za

SMITH POWER EQUIPMENT
Phone: +27 11 284 2000
www.smithpower.co.za

STEFANUTTI STOCKS HOUSING
Tel: +27 11 820 4600
Fax: +27 86 675 2094
www.stefstocks.com

TRENCHELESS TECHNOLOGIES
Tel: +27 86000 66 344

Email: info@trenchless.co.za 
Web: www.trenchless.co.za

UNLIMITED BUILDING SUPPLIES
Phone: 021 510 6961

Fax: 021 510 0328
www.ubssa.co.za

VAAL SANITARY WARE
Tel: +27 16 360b600

Fax: +27 16 362 11 67
Web: www.librabath.co.za

VHARANANI GROUP
+27 11 656 1418

www.vharanani.co.za

WBHO
Tel: +27 11 321 7200
Fax: +27 11 887 4364
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President believes in construction sector 
catalysing SA’s economic recovery

	 resident	Cyril	Ramaphosa	said	
	 that	disruptions	caused	by		
	 COVID-19	 globally	 and	 locally	
had	exacerbated	South	Africa’s	economic	
vulnerabilities	and	dimmed	growth	pros-
pects.

Hence	 Investment	 in	 infrastructure	 is	 at	
the	 core	 of	 South	 Africa’s	 economic	 re-
covery	plan	as	the	country	slowly	emerg-
es	from	the	effects	of	the	Covid-19	pan-
demic.

He	was	 speaking	 during	Sustainable	 In-
frastructure	Development	Symposium	of	
South	Africa	which	he	hosted	recently.

	“Growth	is	likely	to	fall	by	at	least	7	per-
cent	in	2020,	compared	to	an	expectation	
of	modest	growth	of	around	1	percent	be-
fore	the	pandemic	struck,”	he	said.

He	also	cautioned	South	Africans	 to	ex-

P	 pect	a	long	period	of	slow	recovery	even	
when	interventions	to	stem	the	transmis-
sion	of	the	virus	are	relaxed	further.

For	this	reason,	he	said,	South	Africa	was	
placing	 infrastructure	at	 the	centre	of	 its	
economic	recovery	plan.

Even	before	the	pandemic,	South	Africa’s	
investment	in	infrastructure	had	been	de-
clining	 for	 several	 years,	 which,	 among	
other	 things,	 had	caused	great	 hardship	
for	 the	 construction	 and	 related	 indus-
tries.
Mr	Ramaphosa	also	noted	that	coronavi-
rus	has	had	a	particularly	severe	 impact	
on	 infrastructure	 service	 providers	 both	
for	 projects	 under	 development	 and	un-
der	implementation.

“Buyers	 of	 infrastructure	 services	 have	
delayed	procurement	of	 new	projects	or	
cancelled	projects,”	he	observed.

South	 Africa	 hopes	 that	 by	 investing	 in	
infrastructure	development,	 	 jobs	will	 be	
created,	 people	 will	 earn	 incomes	 and	
essentially	 spur	 economic	 growth.	 The	
move	 will	 also	 get	 construction	 and	 re-
lated	 services	 companies	 back	 to	work,	
inducing	 them	 to	 hire	 staff	 and	 expand	
capacity.

Priority	will	 be	 given	 to	 	 fully	 developed	
for	implementation	projects	to	ensure	that	
ground	is	broken	as	soon	as	possible.

In	 the	 long	 run	 Ramaphosa	 said,	 infra-
structure	 investment	 increases	 the	 ca-
pacity	of	the	economy,	reducing	the	cost	
of	transport	and	the	capacity	and	reliabil-
ity	of	key	services	like	electricity	and	mu-
nicipal	services.

It	 is	an	economic	recovery	plan	that	has	
been	 fronted	 by	 Rand	 Merchant	 Bank	
(RMB)	 chief	 executive	 James	 Formby	
who	in	May,	called	for	South	Africa	to	ur-
gently	 start	 mobilising	 the	 Infrastructure	
Fund	to	boost	the	moribund	economy.

South	Africa’s	economy	has	been	strug-
gling	in	recent	years	with	major	construc-
tion	companies	closing	shop	or	filing	 for	
business	rescue.

One	such	company	is	construction	giant	
Group	Five	which	in	2019	filed	for	bank-
ruptcy	protection	putting	over	8,000	jobs	
at	risk.	Several	reasons	were	given	for	the	
fall	of	the	company	but	a	stagnant	econ-
omy	and	lower	government	infrastructure	
spending	was	chief	among	them.

The	 future	 of	 Basil	 Read,	 another	 con-
struction	 sector	 heavyweight	 uncertain	
after	it	went	into	business	rescue	in	June	
2018,	shortly	after	reporting	a	net	loss	af-
ter	 tax	of	R1	billion	 for	 its	2017	financial	
year.

The	 enters	 Coronavirus	 	 that	 put	 the	
economy	under	complete	shutdown.

South	 Africa’s	 sovereign	 credit	 rating	
had	 been	 downgraded	 to	 sub-invest-
ment	grade	by	all	three	major	credit	rating	
agencies	meaning	it	will	be	more	expen-
sive	for	the	government	to	raise	money	on	
international	markets.

And	 it	 is	 unclear	 whether	 domestic	 in-
vestors	 will	 rise	 to	 the	 occasion	 to	
boost	 South	 Africa’s	 economic	 recovery	
plan
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CIOB and SACPCMP partnership to help 
support development and growth within the 

built environment. 
	 hartered	Institute	of	Building	
	 (CIOB)	and	South	African	
	 Council	 for	 the	 Project	 and	
Construction	 Management	 Professions	
(SACPCMP)	will	work	together	on	a	num-
ber	of	 fronts	with	the	view	to	supporting	
development	and	growth	within	 the	built	
environment.	

CIOB	 and	 SACPCMP	 recently	 signed	 a	
memorandum	of	understanding.

	“The	SACPCMP	has	long-sought	to	fos-
ter	 relationships	 with	 organisations	 both	
locally	 and	 internationally	 for	 the	benefit	
of	the	Construction	Industry.

The	 finalisation	 of	 this	 memorandum	 of	
understanding	with	the	CIOB	will	facilitate	
the	activities	undertaken	by	both	entities	
to	 promote	 transformation	 and	develop-
ment	within	 the	sector,”	 said	SACPCMP	
Registrar,	Mr.	Butcher	Matutle.

C	 The	MOU	will	enable	the	CIOB	and	SACP-
CMP	to	collaborate	where	possible	for	the	
best	interests	of	the	construction	industry	
in	South	Africa,	as	well	as	working	togeth-
er	to	raise	standards	among	construction	
professionals	and	promoting	Continuous	
Professional	Development	(CPD).

These	 aims	 allow	 for	 the	 CIOB’s	 public	
benefit	 mission	 to	 have	 greater	 impact	
and	provide	more	support	for	SACPCMP	
Registered	Persons	 and	CIOB	members	
in	South	Africa.

The	 agreement	 of	 understanding	 is	 in	
terms	of	the	SACPCMP’s	mandate	within	
the	Act	 to	 facilitate	 a	 process	of	mutual	
recognition	of	 professions	 and	qualifica-
tions	with	 the	CIOB	members	multilater-
ally	or	bilaterally	in	their	respective	areas	
of	jurisdiction.

Thus,	 both	 parties	 will	 co-ordinate	 and	
align	the	performance	of	their	functions	to	

promote	the	consistency	of	their	respec-
tive	roles	and	mandates,	as	well	as	work	
together	 to	 support	 each	 other	 in	 their	
events	and	communications.

Petra	 Devereux,	 Regional	 Hub	 Manager	
for	Sub-Saharan	Africa	at	the	CIOB,	said:
“We	 look	 forward	 to	 working	 hand-in-
hand	with	 the	 South	 African	Council	 for	
the	 Project	 and	 Construction	 Manage-
ment	Professions.

This	partnership	will	considerably	benefit	
those	 working	 in	 construction	 manage-
ment	in	South	Africa,	giving	them	greater	
access	to	benefits	to	enable	them	to	work	
to	the	best	of	their	abilities.”

Like	 many	 other	 countries,	 South	 Afri-
can	construction	sector	has	been	greatly	
affected	by	the	Covid-19	pandemic	which	
led	to	a	complete	lock-down	in	the	coun-
try.

Mirka® LEROS Wall Sander Mirka Handy Sanding Block Mirka® DEROS Electric Sander

Dust-free sanding by Mirka

Get the job done – efficiently and without dust! Mirka’s dust-free sanding net 
abrasives together with efficient and ergonomic tools and dust extraction enable 
you to sand without dust.
Switch to Mirka’s dust-free sanding and save both time and money!

Dedicated to the finish.www.mirka.com/african_market/ 
www.facebook.com/mirkaafrica
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	 oyota	South	Africa	Motors	
	 president	and	CEO,	Andrew	
	 Kirby,	 said	 that	 the	 distribution	
warehouse	 in	 the	 East	 Rand	will	 be	 the	
largest	 in	 the	southern	hemisphere	once	
completed.	

It	 is	 expected	 to	 support	 over	 than	 250	
dealerships	 in	 the	 southern	 African	 re-
gion,	as	well	as	70	international	destina-
tions	 where	 SA-built	 Toyota	 models	 are	
sold,	he	added

The	Motor	company	has	begun	in	earnest	
the	 expansion	 work	 on	 its	 Atlas	 Road	
parts	distribution	warehouse.

Toyota,	a	Japanese	firm	says	 it	seeks	to	
double	 the	 size	of	 the	 existing	 site	 from	
40	000m²	 to	80	000m².	The	motor	com-
pany	is	investing	R365-million	for	the	ex-
pansion	work	 	 and	 completion	 is	 slated	
for	2021.

T	 “The	 investment	will	 also	strengthen	our	
position	as	a	Toyota	regional	manufactur-
ing	hub	with	an	ability	to	fully	support	any	
locally	 manufactured	 vehicle,	 regardless	
of	its	destination”,	said	Mr	Kirby.

Leon	 Theron	 senior	 vice-president	 of	
sales	and	marketing	at	Toyota	SA	Motors	
said	that	construction	of	the	project	was	
a	sign	that	the	company	is	committed	to	
South	Africa’s	automotive	sector.

“the	 sheer	 size	 and	 scale	 of	 the	 ware-
house	we	 are	 building	 is	 a	 clear	 indica-
tion	that	we	are	committed	to	 the	South	
Africa	automotive	sector,	as	well	playing	
regional	hub	to	the	rest	of	the	continent,”	
he	said.

In	May,	 the	 company	 announced	 that	 it	
was	doing	well	despite	the	covid-19	dis-
ruption.

Its	parts	distribution	business	for	instance	
was	operating	at	80	percent	of	pre-lock-
down	 volumes	 while	 its	 vehicle	 service	
operations	were	at	almost	full	capacity	by	
the	end	of	May.

The	 same	month,	 Toyota	 supplied	more	
than	1.1	million	parts	pieces	to	its	dealers	
in	order	to	support	essential	vehicles	op-
erating	under	Alert	Level	4.	A	further	163	
000	parts	pieces	were	exported	 into	Af-
rican	countries	between	May	18	and	31.

According	to	the	National	Association	of	
Automobile	 Manufacturers	 of	 South	 Af-
rica,	 although	 the	 12	 932	 new	 vehicles	
sold	 in	May	 2020	 still	 reflect	 a	 substan-
tial	 decline	 of	 27	 496	 units	 (68	 percent)	
compared	to	40	428	units	sold	in	May	last	
year,	this	was	a	noteworthy	improvement	
from	 the	 April	 2020	 performance	 when	
only	574	units	were	shifted.

INNOVATION
IS IN OUR 
DNA
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National: 0861 KEMTEK
www.kemtek.co.za
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Toyota begins expansion of distribution 
warehouse set to be the largest in the 

Southern Hemisphere
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AFRIC OIL (PTY) LTD
Tel: +27 11 911 4284/4280

Tel: +27 11 784 5588
http://www.africoil.co.za

BLENDWELL CHEMICALS (PTY) LTD
Telephone: 011 805 9940

Fax: 011 805 9945
www.blendwell.co.za

BLUE CHIP LUBRICANTS (PTY) LTD
011 462 1829

http://www.bcl.co.za

BRAGAN CHEMICALS
Tel: 011 708 0007

www.braganchemicals.co.za

FUEL RETAILERS ASSOCIATION
Tel: (011) 886-2664
 Tel: 011 787 8719

KEVALI CHEMICALS GROUP
Tel: 011 326 5019

www.kevalichemicals.co.za

MARALCO PLANT SERVICES
Tel: 076 482 2303
Fax: 086 666 2566
www.maralco.co.za

MBT PETROLEUM TRIOMF
Phone: 012 991 3093

www.mbtpetroleum.co.za

Chemicals & Petroleum Industry Listing

REFINEX
Phone: 011 824 0473

SANCRYL CHEMICALS
Phone: +27 31 902 1422 

www.sunchem.co.za

SNAP-ON INDUSTRIAL SOUTH AFRICA
6 Hippo Park, 12 Kubu Avenue, 

Riverhorse Valley, Durban
A division of Snap-on Africa (Pty) Ltd

Tel: 031-569 7643 | Fax: 031-569 6157
Website : www.snapon.co.za

E-mail: nls@snapon.co.za

SOUTH AFRICAN CHEMICAL INSTITUTE
Cel: 061 282 3477
Tel: 011 717 6705
Fax: 086 766 9041

http://www.saci.co.za
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2021 Africa’s Energy Conference goes virtual as 
African Continental Free Trade Agreement 

expected to lure investment

Sasol seeks to position its business for 
sustained profitability in a low oil price 

environment.

							n	its	2021	edition,	African	Oil	and	
							Power	(AOP)	will	also	invite	global	
							attendees	to	participate	via	a	new	
virtual	 format,	 alongside	 the	 in-person	
conference.

The	fifth	edition	of	AOP	 returns	 to	Cape	
Town’s	 International	 Convention	 Cen-
ter	 on	October	 5-7,	 2021	 for	 three	days	
of	deal-making	and	discussions	 focused	
on	 Africa’s	 energy	 transition,	 industrial-
ization,	 regional	 business	 and	 economic	
transformation.	

The	 event	 has	 been	 rescheduled	 from	
September	15-17,	2020.	

Under	 the	 theme	 #InvestWithoutBound-
aries,	 the	 conference	 enjoys	 the	 part-
nership	and	endorsement	of	 the	Depart-
ment	of	Mineral	Resources	and	Energy	of	
South	Africa,	the	South	African	Chamber	
of	 Commerce	 and	 Industry,	 the	 South	
African	Oil	&	Gas	Alliance	and	the	South	

	 asol	has	revealed	that	it	plans	to	
	 look	beyond	the	near-term	
	 measures	and	position	 its	busi-
ness	for	sustained	profitability	in	a	low	oil	
price	environment.

Integrated	energy	and	chemical	company	
announced	the	Group’s	new	strategy	is	to	
focus	on	core	portfolios	of	chemicals	and	
energy.	

This	decision	 is	part	of	Sasol’s	response	
to	address	the	impacts	of	the	oil	price	vol-
atility	and	the	COVID-19	pandemic.

“A	 focused	 and	 robust	 review	 of	 the	
business,	 and	 the	 associated	 workforce	
structures,	 is	 underway	 and	 a	 detailed	
update	 will	 be	 provided	 to	 stakeholders	
alongside	the	full-year	results,”	the	com-
pany	said	in	a	statement.

A	key	decision	as	a	result	of	this	includes	
the	discontinuation	of	all	oil	growth	activi-
ties	in	West	Africa.

I

S

Africa-China	Economic	 and	Trade	Asso-
ciation.	

In	the	midst	of	the	COVID-19	pandemic,	
governments	 across	 the	world	 are	 look-
ing	at	 implementing	policies	to	stimulate	
investment	 and	 kickstart	 the	 growth	 of	
energy	economies.	As	global	economies	
recover,	 international	 partners	 and	 con-
tinental	actors	are	 looking	at	African	op-
portunities	anew,	and	re-evaluating	LNG,	
renewables,	privatized	power	and	oil	and	
gas	projects.

The	 current	 downturn	 in	 the	 global	 oil	
sector	 is	 expected	 to	 see	 an	 uptick	 as	
lockdowns	are	lifted	and	the	global	econ-
omy	 is	 restarted.	 A	 price	 recovery,	 cou-
pled	with	renewed	interest	and	activity	in	
the	energy	sector,	will	act	as	major	cata-
lysts	for	African	growth	and	intra-African	
economic	activity.

Meanwhile,	 the	 African	 Continental	 Free	

“The	reset	of	the	strategy	necessitates	a	
revised	operating	model,	which	is	still	un-
der	development	and	will	be	announced	
in	the	second	quarter	of	the	financial	year	
2021,”	read	part	of	the	statement.

Sasol	 explained	 that	 revision	 of	 the	
Group’s	 strategy	 aims	 to	 have	 a	 greater	
focus	on	enhanced	cash	generation,	val-
ue	 realisation	 for	shareholders	and	busi-
ness	sustainability.

While	 the	 chemicals	 business	 will	 focus	
on	 its	 activities	 in	 speciality	 chemicals,	
where	 it	 has	 differentiated	 capabilities	
and	strong	market	positions	which	can	be	
expanded	over	time.

The	 energy	 business	 will	 comprise	 the	
Southern	African	value	chain	and	associ-
ated	 assets	 and	will	 pursue	 greenhouse	
gas	emission	 reduction	 (GHG)	 through	a	
focus	on	gas	as	a	key	feedstock	and	re-
newables	as	a	secondary	energy	source.

This	will	be	a	key	enabler	to	achieve	the	

Trade	 Agreement	 will	 lure	 investment,	
encourage	 job	 creation	 and	 place	 an	
emphasis	 on	 the	 need	 for	 new	 technol-
ogy	and	cross-border	collaboration	post	
COVID-19.	

For	the	first	time,	AOP	will	host	the	Africa	
Renewables	 Forum,	 the	 Africa	 LNG	 Fo-
rum	and	the	Energy	Finance	Forum,	in	line	
with	 the	vision	of	South	Africa’s	Depart-
ment	 of	 Mineral	 Resources	 and	 Energy	
and	government	and	private	sector	part-
ners	from	all	four	corners	of	the	continent.	

AOP	 2021	 is	 the	 culmination	 of	 a	 2021	
program	 of	 events	 which	 includes	 Mo-
zambique	 Gas	 &	 Power	 taking	 place	 in	
Maputo	 8-9	 March	 2021;	 Gabon	 Oil	 &	
Power	which	will	be	held	 in	Libreville	on	
15-16	March	2021;	Nigeria	Oil	&	Power	in	
Lagos	 on	 30	March	 –	 1	 April	 2021;	 An-
gola	Oil	&	Gas	2021;	South	Sudan	Oil	&	
Power	2021	and	AOP’s	first	ever	event	in	
Uganda.

2030	and	longer-term	aspirations	to	shift	
to	a	lower-carbon	economy.

In	 conclusion,	 Sasol	 revealed	 that:	 “The	
redesign	of	the	organisation	to	enable	our	
sustainability	at	lower	oil	prices	will	have	
an	impact	on	our	workforce	structure.	We	
have	 accordingly	 issued	 a	 notice	 to	 our	
representative	trade	unions	in	South	Afri-
ca	in	terms	of	section	189	of	the	Labour	
Relations	 Act	 number	 66	 of	 1995,	 invit-
ing	 them	 to	 enter	 into	 consultation	 with	
Sasol.	A	similar	process	will	be	 followed	
with	the	relevant	recognised	bodies	in	our	
other	jurisdictions.”
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State-owned petroleum entities merged to one 
as Govt hopes to cut debt and increase 

competitiveness.
	 				ith	South	Africa’s	state-owned	enterprises	(SOEs)	
	 				a	major	drain	on	public	finances	with	almost	
	 				all	of	them	either	heavily	loss-making,	bankrupt	
or	stuck	in	a	debt	spiral,	South	Africa’s	cabinet	has	approved	the	
merger	of	three	state-owned	oil	and	gas	firms	to	form	a	single	
national	oil	company.

This	is	meant	to	cut	debt	by	reducing	the	number	and	increase	
the	competitiveness	of	state-owned	firms.

President	Cyril	Ramaphosa	has	in	the	past	stressed	the	need	to	
fix	the	country’s	SOEs,	including	power	utility	Eskom	and	South	
African	Airways.

PetroSA,	which	runs	the	Mossel	Bay	gas-to-liquid	refinery	and	
explores	 for	 petroleum	 reserves,	 gas	 development	 company	
iGas	and	the	Strategic	Fuel	Fund	(SFF)	which	manages	fuel	re-
serves,	will	 be	merged	 to	 form	 the	National	Oil	Company,	 the	
cabinet	note	said.

PetroSA,	which	had	once	been	a	money-spinner	but	is	struggling	
with	dwindling	domestic	gas	feedstock	at	its	Mossel	Bay	refinery	
is	counting	on	a	new	Total	oil	and	gas	discovery	offshore.

W PetroSA	reported	a	net	loss	of	2.08	billion	rand	($123.62	million)	
and	a	debt	of	1.917	billion	rand	for	the	financial	year	2018/19.

A	 restructuring	 company	 will	 be	 appointed	 to	 investigate	 the	
most	viable	model	of	the	new	National	Petroleum	Company,	the	
government	said	in	a	statement.

Welcome to Inkulu Plastics 
Inkulu Plastic Pipes provide high performance quality HDPE 
(High Density Polyethylene) pipe ranging from 16mm to 
630mm, with the aim to produce 1200mm in the near future, 
from pressure nominal PN4 up to PN25. Our current 
manufacturing pipe rage is from 16 mm to 630 mm. SANS- ISO 
4427 & ISO4437 (GAS) with well over 900tons Capacity per 
month.

Your infrastructure gives life to your future - HDPE
Hdpe Pipes are easier to process, install and provides cost 
savings during construction. Structurally, traditional 
(other materials) pipes tend to crack and break. HDPE is 
designed to withstand the impact in both cold and hot 
weather during installations. Inkulu HDPE pipes are 
indispensable for projects with high performance quality. 
HDPE Pressure Pipes are used safely in mining, drainage
   systems, water reticulation networks, water transfer
         (bulk lines) natural gas pipe lines and solid waste
              storage areas.

     Inkulu Plastic pipes are also suppliers/
         manufactures of HDPE fabricated fittings as 
              well as molded HDPE butt welding and
                     electrofusion fittings

Benefits
HDPE piping systems offer many benefits when compared to 
most other materials; which typically include the following:
 
• High impact strength 
• Resistance against chemicals, corrosion and abrasion 
• Chemically inert and unaffected by acidic soil conditions 
• Biologically inert against micro organisms 
• Available in long lengths, reducing the number of joints 
• Flexibility and toughness • Inherent resistance to the effect of ground water
   movement 
• Excellent hydraulic properties with low friction resistance throughout life 
• Non-toxic and safe for drinking water 
• Low installation cost and maintenance free 
• Environmentally friendly 
• Can be fusion welded, ensuring absolutely leak free joints 
• Very suitable for rehabilitation of old pipelines

 ADDRESS: Elangeni, Mpumalanga, 3699  |       TEL: 031 736 1055

 Email: sales@inkulu.co.za  |       wEBSITE: www.inkuluplastics.co.za
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Industrial Equipment Listings

AKURA MANUFACTURING ENGINEERING 
COMPANY (PTY) LTD - GTN BRANCH

Phone: 011 894 4511
http://www.akura.co.za

ASW - SENSIBLE ENGINEERING 
SOLUTIONS

Phone: +27 011 793 1330
Email: info@asw.co.za

Email: sales@asw.co.za

AVK VALVES SOUTH AFRICA
Phone: 011 908 3760

https://avkvalves.co.za

AWR SMITH PROCESS 
INSTRUMENTATION CC

Tel: (011) 782 7279 / 782 6840/ 087 255 6713  
 Fax: 086 648 7664

 E-mail: sales@instruments.co.za
http://www.instruments.co.za

BARLOWORLD EQUIPMENT
Phone: 011 301 4000

https://www.barloworld-equipment.com

BABCOCK INTERNATIONAL GROUP 
www.babcock.co.za 
Tel: +27 11 230 7300 

BOBCAT EQUIPMENT SOUTH AFRICA (PTY) LTD
Phone: 087 054 9364

https://www.bobcatsa.co.za

CASTLET SA (PTY) LIMITED
Tel:  011 372 8900

Email:  info@castletsa.com
http://www.castletsa.com

CHICKS SCRAP METAL KUILS 
Tel: +27 21 903 4131 
Fax: +27 21 903 8122 

CMC WOODLINK MACHINERY 
www.cmcmachinery.co.za 

Tel: +27 21 557 6966 

COMAP SOUTHERN AFRICA
Phone: +27 11 462 4504

http://comap.co.za

COASTAL MACHINERY 
Tel: +27 21 552 6063 
Fax +27 21 551 1998 

DIRECT CLEANING SOLUTIONS
Tel: +27 11 792 9044
Fax: (011) 791 1406

https://directcleaningsolutions.co.za

D & B EQUIPMENT SALES 
www.dbequipment.co.za 

Tel: +27 31 702 9931

DPH (SA) INDUSTRIAL, MINING 
AND AUTOMOTIVE SUPPLIES (PTY)LTD.

Phone: 011 454 2904
https://www.dph.co.za

ECHAR CONSTRUCTION 
EQUIPMENT MANUFACTURERS

Phone: 011 914 4050
https://ecem.co.za

EDHAR - SOUTH AFRICA | POLYURETHANE SPE-
CIALISTS

Phone: 083 293 1541
https://www.edhar.co.za

ELCARBO ABRASIVES 
www.elcarbo.co.za 

Tel: +27 21 556 2170 

EVERRITT WOOD MACHINERY 
Tel: +27 21 933 4372 
Fax: +27 21 933 3379 

PAL DISTRIBUTERS CC
Phone: 011 781 4381

https://paldistributors.co.za

PENINSULA SCRAP METALS 
www.peninsulascrapmetals.co.za 

Tel: +27 21 934 6999 

PTS WELDING & INDUSTRIAL 
SUPPLIES CC

Phone: 011 462 4963
http://www.ptswelding.co.za

RAND TRANSMISSION COMPANY
Phone: 011 621 8300
http://www.rtc.co.za

RTC 
www.rtc.co.za 

sales@rtc.co.za 
Tel: +27 11 621 8300 

SA ARGUS (PTY) LTD 
www.sa-argus.com 

larry@sa-argus.co.za 
Tel: +27 11 466 6612 

S G PLASTIC CONSTRUCTION
Phone: 011 791 0123
https://sgplastic.co.za

SMITH POWER EQUIPMENT
Phone: 011 284 2000

https://smithpower.co.za

SNAP-ON INDUSTRIAL SOUTH AFRICA
6 Hippo Park, 12 Kubu Avenue, 

Riverhorse Valley, Durban
A division of Snap-on Africa (Pty) Ltd

Tel: 031-569 7643 | Fax: 031-569 6157
Website : www.snapon.co.za

E-mail: nls@snapon.co.za

SOLID LIQUID FILTRATION 
CONSULTANTS PTY LTD

Phone: 011 792 5617 

SPECIAL INDUSTRIAL SUPPLIES
Phone: 083 251 4312

https://www.liftlash.co.za

 STARCKE ABRASIVES 
mick@starckesa.com 
Tel: +27 11 397 3720
SA METAL EPPING 
www.sametal.co.za 

Tel: +27 21 590 3900 

T L T INDUSTRIAL SUPPLIES C C
Tel: +27 11 394 9689
Fax: +27 11 975 6728
E-mail:sales@tlt.co.za

www.hardwareindustrial.co.za 
Phone: 011 394 9689

VERDER PUMPS SOUTH AFRICA
Phone: 011 704 7500

http://www.verder.co.za

WACKER NEUSON (PTY) LTD 
www.wackerneuson.co.za 

Tel: +27 11 672 0847 

WAP SOUTH AFRICA PTY LTD
Phone: 011 801 4600

WD HEARN WOODWORKING 
MACHINERY EPPING 
Tel: +27 21 534 5351 

YOKOGAWA SOUTH AFRICA 
https://www.yokogawa.com

Phone: 011 831 6300

 

HARDOX WEARPARTS CENTER GAUTENG, 
SOUTH AFRICA

Phone: 011 724 5000
https://www.hardoxwearparts.com

HIDROSTAL (PTY) LTD 
www.hidrostal.co.za 

sales@hidrostal.co.za 
Tel: +27 11 704 5333 

HOST CLEANING EQUIPMENT 
Tel: +27 21 762 8152 
Fax: +27 21 762 8160 

HYPER AUTOMATION SHEET 
METAL MACHINERY 
Tel: +27 21 594 7000 

INDUSTRIAL HARD CHROME PLATING 
industrialchrome@xsinet.co.za 

Tel:+27 21 931 4271 

ROCOL (PTY) LTD 
www.rocol.co.za s
ales@rocol.co.za 

Tel: +27 11 462 1730 

SA TOOL (PTY) LTD 
www.satool.co.za 
info@satool.co.za 

Tel: +27 11 922 5300 

INDUSTRIAL FLOORING SYSTEM 
Tel: +27 21 552 4970 
Fax: +27 21 551 1177 

INOXPA SOUTH AFRICA 
www.inoxpa.com 

Tel: +27 11 794 5223

JACAGE (PTY) LTD 
www.jacage.co.za 

sales@jacage.co.za 
Tel: +27 12 333 7111 

JKM INDUSTRIAL SUPPLIES (PTY) LTD
Phone: 011 792 2553
http://www.jkm.co.za

KOLDSERVE FOOD SERVICE EQUIPMENT
Phone: 011791 1932

https://koldserve.co.za

LOESCHE SOUTH AFRICA (PTY) LTD
Phone: 011 482 2933

https://www.loesche.com

LOTUS ABRASIVES 
www.lotusabrasivesandtools.co.za 

Tel:+27 11 334 0633 

LO RALL DEMOLITION CONTRACTORS 
www.ileadcape.co.za 
Tel: +27 21 981 8955 

MARRIOT MACHINERY PARROW 
www.marriotmachinery.co.za 

Tel: +27 21 930 6697 

MORRIS MATERIAL HANDLING SA 
(PTY) LTD

Phone: 011 748 1000
https://www.morris.co.za

MOPPING EQUIPMENT (PTY) LTD 
www.mopping.co.za 
Tel: +27 11 864 5140 

NOVUS SEALING SOUTH AFRICA
Phone: 011 915 0016

http://www.novussealing.co.za

OTMAR MACHINE TOOLS 
www.otmar.co.za 

Tel: +27 11 864 5140 
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Common misconceptions surrounding the 
demolition industry

	 pecialising	in	the	heavy	industrial	
	 and	large	commercial	space,	Jet	
	 Demolition	 undertakes	 a	 range	
of	challenging	demolition	projects.	It	also	
excels	at	technically-demanding	projects	
that	 require	 the	 highest	 levels	 of	 safe-
ty	 and	 quality.	 Jet	 Demolition	 Contracts	
Manager	Kate	Bester	 (N.	Dip.	Civil	Engi-
neering)	takes	a	look	at	some	of	the	com-
mon	 misconceptions	 surrounding	 this	
highly	specialised	and	niche	sector	of	the	
construction	industry.

Demolition is all about ‘blowing up 
buildings’

Demolition	 takes	 many	 forms,	 from	 re-
moving	 an	 internal	wall	 to	 the	 complete	
demolition	and	 rehabilitation	of	 a	 redun-
dant	mining	site.	A	critical	skill	in	the	dem-
olition	industry	is	applying	the	appropriate	
method	for	the	task	at	hand.

When	considering	the	demolition	of	a	tall	
building,	for	example,	top-down	mechan-
ical	 demolition	 and	 implosion	 are	 com-
parable	but	are	restricted	by	the	environ-
ment	 in	 which	 the	 demolition	 is	 to	 take	
place.	If	there	is	sufficient	space	and	time	
available,	 implosion	might	 be	 the	 better	
option,	whereas	a	very	restricted	or	oper-
ational	environment	might	 result	 in	high-
reach	demolition	being	more	effective	and	
better	suited	to	the	structure	itself.

Any contractor can tear down a 
building

It	 is	 not	 uncommon	 for	 a	 building	 con-
tractor	to	also	undertake	demolition	work.	
However,	 it	 is	up	 to	clients	 to	determine	
whether	the	demolition	service	provider	is	
bona	fide	and	has	the	appropriate	 tools,	
equipment	and	skill	 to	be	able	to	under-
take	large-scale	demolition	projects.

Fortunately,	 we	 do	 see	 a	 change	 in	 the	
industry	 whereby	 due	 diligence	 audits	

S and	 assessments	 are	 being	 undertaken	
prior	to	contracts	being	awarded.	This	is	
encouraging	as	it	will	result	in	a	stronger	
and	more	accountable	industry.

Anyone can become a demolition 
expert

Our	personnel	undertake	 regular	 training	
and	certification	 in	 their	 areas	of	experi-
ence,	 but	 the	 true	 strength	 of	 our	 com-
pany	 lies	 in	 the	 skills	 of	 our	 personnel.	
In	 South	 Africa,	 it	 is	 not	 unusual	 to	 be	
tasked	with	the	demolition	of	a	structure	
for	which	 as-built	 drawings	 and	 records	
do	not	even	exist.

Upfront	planning	and	preparation	for	such	
structures	involves	intensive	analysis	and	
in-depth	 examination.	 This	 often	 means	
reverse-engineering	 structural	 assess-
ments	 derived	 from	 the	 initial	 investiga-
tion	to	best	assess	the	primary	character-
istics	and	stability	of	such	structures.

The	 information	 is	 then	 used	 to	 veri-
fy	 whether	 the	 anticipated	 methods	 are	
appropriate,	 and	 to	 anticipate	 the	 struc-
ture’s	response.	While	modelling	software	
is	available	internationally	that	is	capable	
of	 determining	 to	 some	 degree	 how	 a	
structure	will	react,	it	is	very	much	depen-
dent	on	fully	detailed	as-built	information,	
which	 isn’t	 readily	available.	 Instead,	we	
rely	on	our	own	extensive	experience	with	
similar	works	and	the	application	of	very	
conservative	safety	factors.

Demolition is dangerous

In	demolition,	the	majority	of	projects	work	
from	the	most	dangerous	or	difficult	point	
of	a	structure	towards	a	point	of	safety	on	
the	ground.	Therefore	we	have	adopted	a	
non-negotiable	 approach	 to	 safety.	 Our	
business,	our	reputation,	and	our	industry	
is	based	on	engineering	methods	focused	
on	the	safety	of	persons.

Over	 the	 past	 28	 years,	we	 have	 devel-
oped	a	comprehensive	Integrated	Safety	
Management	Programme,	which	has	 re-
sulted	in	the	highest	level	of	safety	perfor-
mance	in	the	industry.	In	its	annual	2019	
NOSA	audit,	we	 scored	 98.14%,	 one	of	
the	 highest	 achievements	 internationally	
in	the	commercial	construction	industry.

Demolition is environmentally-
unfriendly

We	are	well-equipped	and	experienced	to	
deliver	 environmentally-responsible,	 but	
also	practical,	projects	 for	 large	 industri-
al	 and	mining	 sites.	We	 have	 previously	
demolished	an	extensive	range	of	indus-
trial,	chemical,	and	mining	plants,	where	
a	 wide	 spectrum	 of	 toxic	 or	 hazardous	
materials	were	 decontaminated,	 treated,	
neutralised,	or	disposed	of.

We	also	offer	asbestos	abatement,	which	
is	often	associated	with	the	demolition	of	
older	 structures.	 We	 are	 registered	 with	
the	Department	 of	 Labour	 as	 an	 asbes-
tos	 contractor	 and	 are	 certified	 to	 safe-
ly	 remove	 all	 types	 of	 asbestos	 in	 strict	
accordance	with	 the	 relevant	 regulations	
and	 standards,	 such	 as	 the	 Asbestos	
Regulations	 155	 of	 2002,	 Environmental	
Laws	Amendment	Act	14	of	2009	and	the	
Waste	Act	59	of	2008.

An	extensive	range	of	environmental	and	
regulatory	requirements	apply	to	demoli-
tion	projects,	in	addition	to	specific	client	
requirements.	We	are	accredited	in	terms	
of	 the	 following	 safety,	 health,	 environ-
mental	 and	 quality	 standards:	 CMB253	
NOSA	 Integrated	 HSE	 System,	 NOSA	
NOSCAR	Safety	Performance	Level,	ISO	
45001:2018	Occupational	Health	&	Safety	
Management	System	and	ISO	9001:2015	
Quality	Management	System.	
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A new era of automation and robotic solutions 
critical for South Africa

	 ue	to	the	effects	of	Covid-19,	
	 many	businesses	in	South	
	 Africa	 might	 not	 have	 a	 choice	
but	 to	 rapidly	 adopt	 automation	 and	 ro-
botic	 solutions	 –	 especially	 if	 they	 wish	
to	survive	in	this	new	contactless	society.	
Automation	 is	 no	 longer	 a	 subpoint	 in	 a	
five-year	roadmap,	but	an	item	of	critical	
importance.

Manufacturers	 experience	 significant	
challenges.	From	the	stuttering	economy	
to	 the	 lack	 of	 skills	 development,	 there	
are	obstacles	that	prevent	industries	from	
pushing	 forward	 into	a	new	era	of	auto-
mation	and	robotic	solutions.

Stringent	 health	 and	 safety	 measures	
have	 always	 been	 a	 massive	 concern	
for	 manufacturers,	 but	 many	 organisa-
tions	will	 need	 to	 double	 their	 efforts	 to	
meet	 the	 new	 requirements	 in	 the	 post-
COVID-19	 world.	 Terry	 Rosenberg,	 the	
chairperson	of	Yaskawa	Southern	Africa,	
says	 robotics	 in	 South	 Africa	 is	 already	
operating	at	international	standards.

“Since	 our	 products	 come	 from	 an	 in-
ternational	 source,	 they	 already	 adhere	
to	 the	strictest	health,	safety	and	quality	
guidelines,”	Rosenberg	affirms.	“As	a	re-
sult,	we	 insist	on	 the	same	standards	 in	
our	operations.	When	a	client	purchases	
equipment	from	us,	we	recommend	they	
take	 the	mechanical	 and	 electrical	 safe-
ty	facilities	we	offer	as	part	of	the	robotic	
solution,	 to	 ensure	 safe	 and	 responsible	
machine	usage.	Further	 to	 this,	we	offer	
prescribed	training	for	the	safe	functional	
use	of	the	equipment	once	in	the	produc-
tion	environment.”

At	 the	same	 time,	Yaskawa	 is	educating	
and	 preparing	 its	 clients	 to	 operate	 ro-
bots	 at	 the	 required	 global	 standards.	
“We	have	a	special	academy	designed	for	
end-user	 training,”	 Rosenberg	 explains.	
“This	 school	 provides	 modules	 on	 the	
basics	of	robotics,	as	well	as	the	specific	
training	 for	 the	application.	Not	only	will	
the	end-users	learn	how	to	use	and	pro-
gram	 the	 equipment,	 but	 they’ll	 also	 be	
taught	 how	 to	 operate	 it	 in	 a	 safe	 envi-
ronment.	

Furthermore,	we	provide	ongoing	training	
for	new	employees	and	other	applications	
that	might	be	introduced	at	a	later	stage.”
	Robotic	solutions

Globally,	 the	 automotive	 industry	 ac-
counts	 for	 a	 significant	 portion	 of	 every	
robot	 produced.	 According	 to	 Statista,	

D the	 automotive	 robotics	 market	 is	 the	
second-largest	industrial	robotics	market.	
It’s	no	different	in	South	Africa,	where	the	
sector	is	one	of	the	largest	users	of	robot-
ics	solutions.	That	being	said,	Rosenberg	
has	seen	the	adoption	of	robotics	 in	an-
other	key	industry.

“We’ve	seen	growth	in	the	food	manufac-
turing	 industry,	particularly	 in	the	materi-
al	handling	aspect	of	 the	production	 line	
where	 robots	 are	 used	 for	 the	 packing	
and	palletising	of	 large	volumes	of	prod-
ucts,”

Rosenberg	 says.	 “When	 there	 are	mass	
quantities	 and	 heavy	 lifting,	 robots	 are	
capable	of	performing	 the	 functions	 that	
might	be	too	dangerous	or	impossible	for	
humans	to	execute.”

	 He	 adds	 that	 the	 food	 manufacturing	
industry	 is	 also	 cognizant	 of	 the	 impact	
of	 the	2017	 listeriosis	outbreak	and	now	
Covid-19.	There’s	a	need	to	increase	the	
cleanliness	of	operations	and	remove	the	
need	for	human	contact.	And	this	can	be	
achieved	through	the	use	of	robotic	solu-
tions.

One	of	the	most	common	misconceptions	
about	robotics	is	that	it’s	strictly	aimed	at	
large	 enterprises;	 however,	 Rosenberg	
stresses	 this	 isn’t	 the	 case.	 In	 fact,	 he’s	
seen	a	substantial	interest	and	increase	in	
the	usage	of	 robots	 in	 the	SMME	sector	
in	recent	times.

“For	 some	 smaller	 companies,	 the	 only	
way	they	can	produce	the	required	quan-
tity	of	products	 is	through	the	use	of	ro-
botics,”	he	explains.	“As	an	example,	we	
encountered	a	small	company	that	oper-
ates	 its	dispenser	business	 from	a	 farm.	
Due	to	the	current	pandemic,	the	demand	
for	its	automatic	dispensers	drastically	in-
creased.	In	order	to	meet	the	demand,	the	
solution	was	to	implement	a	robot	that	is	
able	to	work	around	the	clock.”

While	increasing	its	production,	this	busi-
ness	 has	 also	 had	 to	 expand	 its	 labour	
force	 by	 50%;	 therefore,	 creating	 more	
jobs.	“There’s	a	fallacy	that	robots	replace	
human	workers,”	Rosenberg	says.	 “That	
isn’t	the	case	at	all,	because	we’ve	seen	
robotic-powered	industries	turn	into	glob-
al	 giants	 that	 employ	more	 people	 over	
the	years.	These	organisations	have	been	
able	to	grow	and	add	to	their	ranks	thanks	
to	technology.	There	will	always	be	a	need	
for	people	to	complete	challenging	tasks	
that	require	human	reasoning.”
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Covid 4.0 - the digital transformer
	 he	World	Health	Organisation	
	 declared	Covid	-19	a	global	
	 pandemic.	 In	 a	blink	of	 an	 eye,	
the	world	was	turned	upside	down.	Busi-
nesses	 and	 governments	 across	 the	
globe	were	brought	 to	a	standstill.	 	 Like	
most	 countries	 worldwide,	 South	 Africa	
has	 to	 adhere	 to	 strict	 lockdown-type	
measures.	 Amidst	 this	 crisis,	 Covid-19	
has	 proven	 to	 be	 a	 significant	 catalyst	
in	 supporting	 digital	 transformation	 on	
a	 global	 scale.	Countries	 such	 as	China	
and	 the	United	States	 are	 deploying	 ro-
botics	and	drone	technologies	to	support	
medical	staff	while	they	attend	to	infected	
patients,	whereas	Spain	 is	 utilising	 laser	
sensor	technologies	to	detect	the	virus	at	
the	earliest	point	of	infection	from	a	saliva	
or	nasal	swab	in	minutes.

Similarly,	South	Africa	is	also	at	the	fore-
front	 of	 the	Covid-19	 digital	 transforma-
tion	as	it	has	turned	to	digital	technology	
to	 fight	 Covid-19.	 For	 example,	 health	
technology	 companies	 such	 as	 Epione.
net	 constructed	 a	 pre-screening	 symp-
tom	 checker	 application	 which	 enables	
patients	 to	 monitor	 their	 symptoms	 as	
well	as	receive	options	for	screening	and	
appointing	 doctors	 to	 treat	 them.	 The	
Western	Cape	Education	Department	also	
launched	 an	 e-portal	 which	 consists	 of	
over	14400	resources	such	as	video	and	
audio	clips,	digital	documents	and	lesson	
plans	to	enable	home	schooling.	Another	
exemplary	 example	 of	 the	 use	 of	 digital	
technology	 in	 the	fight	against	Covid-19	
sits	 with,	 the	 Greater	 Tzaneen	 Munic-
ipality,	which	 is	 using	drones	 to	monitor	
lockdown	compliance	and	as	a	tool	to	ed-
ucate	people	about	Covid-19		prevention	
in	local	 languages	 as	well	 as	monitoring	
potential	hotspots.

To	 strengthen	 South	 Africa’s	 digital	 re-
sponse	 to	 the	 crisis,	 the	 Independent	
Communications	 Authority	 of	 South	
Africa	 (ICASA)	 and	 the	 Department	 of	
Communications	 and	 Digital	 Technolo-
gies	 (Department)	developed	a	Covid-19	
telecommunications	and	information	and	
communications	technology	(ICT)	regula-
tory	 framework.	Through	 the	 lens	of	 this	
regulatory	framework,	this	article	will	un-
pack	4	main	measures	adopted	by	 ICA-
SA	and	the	Department	to	guarantee	that	
digital	services	are	available	immediately	
and	easily	accessible	during	the	period	of	
national	disaster	as	a	result	of	Covid-19.
Prioritisation	of	radio	frequency	spectrum	
(spectrum)

What is spectrum and why is it import-
ant during the period of national disas-
ter?

T

Spectrum	 is	 used	 to	 carry	 information	
wirelessly	for	a	vast	number	of	everyday	
services	ranging	from	television	and	radio	
broadcasting;	mobile	 phones;	Wi-Fi	 and	
GPS;	amongst	others.	Spectrum	is	divid-
ed	into	frequency	bands,	which	are	then	
allocated	 to	 certain	 services.	 The	 wider	
the	 frequency	 bands,	 the	more	 informa-
tion	 that	 can	 be	 passed	 through	 them.	
These	 frequency	 bands	 are	 measured	
in	 the	unit,	 ‘hertz’	 (Hz),	 in	 the	categories	
of	 kilohertz	 (KHz),	megahertz	 (MHz)	 and	
gigahertz	(GHz).

ICASA	 is	 responsible	 for	 regulating	 ac-
cess	 to	 spectrum	 through	 a	 licensing	
framework	 by	 issuing	 licenses	 to	 tele-
communications	 and	 broadcasting	 ser-
vice	 providers	 to	 use	 specific	 frequen-
cy	 bands	 in	 particular	 areas.	 Access	 to	
spectrum	is	foundational	during	a	period	
of	 national	 disaster	 because	 it	 alleviates	
network	 challenges,	 eases	 congestion	
and	 ensures	 good	 quality	 services	 for	
consumers.	Simply	stated,	it	plays	a	crit-
ical	role	in	keeping	society	functional	in	a	
time	of	lockdowns	and	quarantines.

What measures have been implement-
ed by ICASA to ensure the availability 
of spectrum during the period of na-
tional disaster?

The	provision	of	high	demand	spectrum
On	26	March	2020,	the	Minister	of	Com-
munications	 and	 Digital	 Technologies	
published	 the	 Electronic	 Communica-
tions,	Postal	and	Broadcasting	Directions	
(Directions).	 The	 purpose	 of	 the	 Direc-
tions	 is	 to	 facilitate	 the	 availability	 and	
use	 of	 digital	 technologies	 to	 combat	
the	 spread	 of	 Covid-19	 in	 South	 Africa,	
through	 amongst	 others,	 enabling	 elec-
tronic	 communications	 service	 licensees	

and	 other	 service	 providers	 to	 rapidly	
deploy	networks	and	facilities	as	contem-
plated	 in	the	Electronic	Communications	
and	 Transactions	 Act	 36	 of	 2005	 (ECT),	
thus	increasing	the	demand	and	usage	of	
electronic	 communications	 services	 and	
removing	 obstacles	 associated	 with	 the	
rapid	deployment	of	electronic	communi-
cations	services.

Significantly,	 the	 Directions	 require	 ICA-
SA,	 for	 the	period	of	national	disaster	 to	
prioritise	the	regulatory	framework	appli-
cable	to	the	management	and	licensing	of	
spectrum	that	would	enable	implementa-
tion	of	the	Directions	on	an	urgent	basis.	
Under	 the	Directions,	 to	 the	extent	pos-
sible,	 ICASA	must	 relax	 spectrum	 regu-
lations	to	enable	the	temporary	licensing	
of	all	available	spectrum	bands	including	
the	 unassigned	 high	 demand	 spectrum	
for	the	period	of	national	disaster.	

Having	given	consideration	 to	 the	Direc-
tions,	 on	 3	April	 2020,	 ICASA	published	
the	 Information	 and	 Communications	
Technology	 Covid-19	 National	 Disaster	
Regulations	(Regulations).	A	critical	mea-
sure	 introduced	 by	 these	 Regulations	 is	
the	temporary	release	of	additional	spec-
trum.	 The	 following	 frequency	 bands,	 in	
high	 demand,	 were	 made	 available	 for	
licensing	 during	 the	 period	 of	 national	
disaster:	 700MHz;	 800MHz;	 2300MHz;	
2600MHz	 and	 3500	 MHz.	 The	 Regu-
lations	 make	 provision	 that	 during	 the	
period	 of	 national	 disaster,	 any	 licensee	
may	apply	to	ICASA	to	dispense	with	the	
prescribed	 licensing	 procedures	 for	 the	
licensing	of	spectrum,	including	high	de-
mand	 spectrum,	 in	 order	 to	 enable	 it	 to	
deal	with	 the	anticipated	 rise	 in	demand	
for	network	capacity	or	data	services.	Any	
prescribed	 fees	 that	would	have	applied	
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to	the	bands	identified	above,	is	waived.

Subsequently,	 on	 17	 April	 2020,	 ICASA	
announced	that	it	considered	applications	
from	telecommunications/ICT	companies	
for	 temporary	 spectrum	 assignments	 in	
the	high	demand	frequency	bands,	in	an	
effort	to	ensure	connectivity	for	all	during	
the	period	of	national	disaster.	Only	those	
companies	 that	 were	 able	 to	 implement	
and	use	spectrum	on	an	expeditious	basis	
were	considered.	Some	of	the	successful	
applicants	who	were	assigned	spectrum	
include	Telkom,	Vodacom	and	MTN.

Enabling spectrum sharing through the 
use of ‘white space technology’ and 
spectrum sharing agreements

Spectrum	 sharing	 is	 essential	 to	 allow	
community	 networks	 in	 rural	 and	under-
served	 areas.	 An	 example	 of	 spectrum	
sharing	 is	 using	 the	 “unused”	 spectrum	
in	 television	 bands,	 known	 as	 Television	
White	 Spaces	 (TVWS)	 to	 provide	 inter-
net	access.	Put	simply,	usually	television	
networks	leave	gaps	or	spaces	filled	with	
unused	 spectrum	 between	 channels	 for	
buffering	 purposes.	 This	 unused	 spec-
trum	has	the	potential	to	improve	internet	
access	for	many	users	and	enable	devel-
oping	 technologies	 to	 expand	 this	 type	
of	spectrum	access	to	other	frequencies	
and	services	 in	order	 to	maximise	spec-
trum	usage,	almost	like	a	“WI-FI	network	
on	steroids”.

The	 Regulations	 enable	 telecommuni-
cations/ICT	 companies	 to	 apply	 for	 the	
use	 of	 TVWS	 during	 the	 period	 of	 na-
tional	disaster.	 In	addition	to	considering	
the	 applications	 for	 temporary	 spectrum	
assignments,	 ICASA	 announced	 that	 it	
also	 considered	applications	 for	 the	use	
of	 TVWS.	 ICASA	 has	 granted	 Mthinte	
Communications,	 Levin	 Global	 and	Mo-

rai	 Solutions	 authorisation	 to	 use	 TVWS	
during	 the	 period	 of	 national	 disaster	
in	 the	 470	 –	 694	MHz	 band,	 subject	 to	
certain	 conditions	 being	 imposed.	 One	
of	 the	conditions	 is	 that	applicants	must	
obtain	approval	from	the	Council	for	Sci-
entific	 and	 Industrial	 Research	 (CSIR),	
in	 conjunction	 with	 ICASA,	 with	 respect	
to	 Geo-Location	 Secondary	 Database	
(GLSD)	 connectivity	 for	 compliance	with	
the	use	of	TVWS	 in	South	Africa.	 In	 line	
with	ICASA’s	request,	the	CSIR	has	invit-
ed	 interested	 TVWS	 network	 operators	
approved	 by	 ICASA	 to	 use	 its	 Second-
ary	 Geo-Location	 Spectrum	 Database	
(S-GLSD)	services	free	of	charge.

Spectrum	 sharing	 can	 take	 also	 place	
through	 the	 use	 of	 spectrum	 sharing	
agreements	where	two	or	more	licensees	
agree	to	share	a	specific	frequency	band.	
The	Regulations	 allow	 licensees	 to	 sub-
mit	spectrum	sharing	agreements	to	ICA-
SA	 for	approval,	provided	 that	 licensees	
ensure	that	spectrum	sharing	agreements	
are	implemented	efficiently	and	in	a	man-
ner	that	does	not	compromise	the	quality	
of	services	provided	by	licensees	and	the	
functioning	of	the	electronic	communica-
tions	networks	of	other	licensees.

Easing regulatory compliance

Significantly,	 the	 regulations	 ease	 the	
burden	of	regulatory	compliance	for	tele-
communications/ICT	 companies	 when	
submitting	 authorisations,	 certificates,	
applications	and	registrations	in	terms	of	
the	ECT,	the	Broadcasting	Act	4	of	1999	
and	the	Postal	Services	Act	124	of	1998	
during	 the	 period	 of	 national	 disaster.	
Some	of	the	processes	which	have	been	
made	easier	are	provided	below:
Submission	of	type	approval	applications
Type	 approval	 is	 a	 certificate	 granted	
by	 ICASA	 to	 a	 telecommunications/ICT	

company	to	certify	that	a	telecommunica-
tions/ICT	or	 any	digital	 product	meets	 a	
minimum	set	of	regulatory,	technical	and	
safety	standards	in	South	Africa.	The	reg-
ulations	 exempt	 applicants	 from	 paying	
the	 necessary	 type	 approval	 application	
fees.

Lodging of tariff approvals

In	terms	of	Schedule	3	regulation	9	of	the	
Standard	Terms	and	Conditions	 for	 Indi-
vidual	Licenses	Regulations,	telecommu-
nications/ICT	companies	are	not	allowed	
to	 provide	 services	 for	 a	 specified	 tariff	
(i.e.	a	charge,	fee	or	other	compensation)	
without	 obtaining	 approval	 from	 ICASA	
that	 such	 services	 can	 be	 provided	 at	
that	specified	tariff.	Tariff	approvals	must	
be	 lodged	 at-least	 seven	 days	 prior	 to	
the	provision	of	 telecommunications/ICT	
services.	 The	 Regulations,	 however,	 al-
low	 telecommunications/ICT	 companies	
to	lodge	tariff	approvals	one	day	prior	to	
their	 launch	or	commencement,	and	any	
lodgment	 in	 this	 respect	 will	 constitute	
adequate	notification.

Compliance with programming 
requirements

The	Regulations	also	exempt	certain	tele-
communications/ICT	 companies,	 partic-
ularly	 television	and	sound	broadcasting	
service	companies,	from	compliance	with	
programming	requirements	in	terms	of	li-
cense	conditions.

It	is	important	to	note	that	these	exemp-
tions	will	automatically	cease	upon	expiry	
of	a	period	of	three	months	from	termina-
tion	of	the	period	of	national	disaster.

Zero-rated services

Services	that	are	zero-rated	are	not	sub-
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ject	to	value	added	tax	due	to	their	social	
importance	or	personal	necessity.	These	
services	are	subject	to	a	tax	rate	of	zero	
with	no	additional	 taxes	 levied	on	 them.	
The	impact	of	Covid-19	across	South	Af-
rica	has	required	an	urgent	prioritising	of	
zero-rated	services	in	the	health	and	edu-
cation	sectors.	

Under	the	Directions,	electronic	commu-
nications	service	licensees	are	required	to	
provide	 zero-rated	 access	 to	 local	 edu-
cational	content	websites.	Moreover,	un-
der	 the	amended	Directions	gazetted	on	
6	April	 2020,	 electronic	 communications	
service	licensees	and	electronic	commu-
nications	 network	 service	 licensees	with	
access	to	high	demand	spectrum	are	re-
quired	 to	make	 available	 connectivity	 to	
152	 virtual	 district	 classroom	 platforms	
with	minimum	speeds	of	10Mbs	 to	sup-
port	 virtual	 learning	during	 the	period	of	
national	 disaster.	 Electronic	 communi-
cations	 service	 licensees	 and	 electronic	
communications	 network	 service	 licens-
ees	 are	 also	 required	 to	 zero-rate	 all	
Covid-19	 websites	 as	 identified	 by	 the	
Department	of	Health.

In	 addition,	 the	Regulations	make	provi-
sion	 for	 the	connection	of	district	 virtual	
classroom	 platforms	 to	 support	 virtual	
teaching	for	the	period	of	national	disas-
ter,	which	must	be	connected	by	all	suc-
cessful	licensees	for	temporary	spectrum	
assignments	with	access	to	high	demand	
spectrum.

The	objective	is	to	ensure	that	zero-rating	
covers	as	many	affected	parties	as	possi-
ble.	Network	operators	such	as	Vodacom	
and	MTN	have	 agreed	 to	 zero-rate	 vari-
ous	educational	websites	 to	 allow	users	
to	access	them	at	no	cost	and	have	also	
expanded	zero-rated	offerings	to	all	pub-
lic	schools,	universities	and	T-Vet	colleges	

across	 the	 country	 to	 ensure	 that	 stu-
dents	enrolled	at	these	institutions	will	be	
able	to	access	relevant	information	free	of	
charge.

Track and trace technologies

One	of	the	invaluable	uses	of	digital	tech-
nologies	in	responding	to	Covid-19	is	the	
adoption	of	geolocation	solutions	to	track	
and	 trace	 infected	 individuals.	 The	 Di-
rections	acknowledge	 the	 importance	of	
track	and	 trace	 technologies	by	obliging	
telecommunications/ICT	 companies	 to	
provide	 location-based	 services	 to	 sup-
port	 the	 government	 in	 combating	 the	
spread	of	Covid-19.

In	 the	 amended	 Disaster	 Management	
Regulations	 gazetted	 on	 2	 April	 2020	
(Amended	 Regulations),	 the	 government	
has	detailed	the	approach	to	be	taken	by	
the	Department	of	Health	to	develop	and	
maintain	 a	 national	 database	 (Covid-19	
Tracing	Database)	to	allow	the	tracing	of	
individuals	who	are	known	or	reasonably	
suspected	to	have	come	into	contact	with	
individuals	who	are	known	or	reasonably	
suspected	 to	 have	 contacted	 Covid-19.	
The	 Covid-19	 Tracing	 Database	 which	
must	be	kept	confidential,	include	details	
of	 individuals	who	 have	 been	 tested	 for	
Covid-19	 and	 importantly,	 the	 details	 of	
their	known	or	suspected	contacts.

Under	 the	 Amended	 Regulations,	 the	
Director-General	 of	 the	 Department	 of	
Health	has	 the	power	 to	direct	 telecom-
munications	 service	 providers	 such	 as	
Vodacom,	 MTN,	 Telkom	 and	 Cell	 C	 to	
provide	the	location	and	movement	of	any	
individual	known	or	 reasonably	suspect-
ed	to	have	contacted	Covid-19	between	5	
March	2020	and	until	the	period	of	nation-
al	disaster	has	terminated.	This	allows	the	
Department	of	Health	to	access	informa-

tion	from	mobile	network	operators	about	
individuals’	movements.

The	South	African	Post	Office,	on	the	oth-
er	hand,	is	also	obliged	to	make	available	
its	national	address	system	and	any	ap-
plicable	database	to	assist	the	authorities	
to	 track	 and	 trace	 individuals	 that	 have	
been	 infected	 and	 other	 individuals	 that	
may	have	been	in	direct	contact	with	in-
fected	individuals.

Conclusion

Digital	 transformation	 is	 not	 a	 new	phe-
nomenon,	 but	 Covid-19	 has	 underlined	
the	 need	 and	 urgency	 to	 accelerate	 it.	
The	 opportunity	 to	 build	 and	 improve	
digital	 platforms	 has	 never	 been	 great-
er.	 South	 Africa’s	 efforts	 to	 leverage	 the	
benefits	 of	 technology	 in-order	 to	 com-
bat	Covid-19	are	 indeed	remarkable	and	
commendable.	It	is	clear	that	the	govern-
ment	 in	 collaboration	 with	 ICT	 industry	
stakeholders	 are	 embracing	 a	 flexible,	
progressive	and	dynamic	approach.

Looking	 ahead,	 investment	 in	 digital	
transformation	is	likely	to	ensure	an	equi-
table	and	sustainable	future	for	all.	How-
ever,	as	the	pandemic	evolves,	additional	
regulatory	measures	may	need	to	be	im-
plemented	 in	 the	digital	 space	 for	effec-
tive	 and	 efficient	 disaster	 management,	
to	ensure	a	smooth	post-disaster	 recov-
ery.	 Technology	 is	 our	 new	 norm:	 it	 is	
that	which	is	going	to	make	society	more	
resilient	 in	 the	 facing	 the	pandemic.	Will	
5G	technology	be	a	curse	or	a	cure?	Will	
the	Tampere	Convention	be	the	next	best	
thing?	Find	out	in	Part	2!

Authors: Rakhee Bhoora, Godfrey Male-
sa and Lucrecia Sadhaseevan – Fasken
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Samsung: Unveiled As Africa’s Number One 
Electronics Brand Once Again

	 It’s	fitting	that	the	Brand	
	 Africa	100	rankings	were	
released	on	Africa	Day.	Samsung	has	an	
ongoing	 focus	 on	 harnessing	 the	 power	
of	 technology	 to	 empower	 consumers	
and	 be	 a	 part	 of	 the	 continent’s	 growth	
and	 prosperity.	 This	 is	 demonstrated	 in	
upliftment	 projects	 including	 Samsung’s	
Engineering	Academies	which	 equip	 the	
youth	to	fulfil	their	true	potential	and	work	
towards	a	brighter	 future	 for	 themselves	
and	their	communities,”	said	Dudu	Mok-
holo,	Chief	Marketing	Officer	at	Samsung	
Central	Africa.

She	said	this	after	the	brand	clinched	the	
top	prize	 at	 the	7th	 annual	Brand	Africa	
100.	

Samsung	 was	 recognised	 as	 Africa’s	
most	 admired	 technology	 brand	 in	 the	
Electronics/Computer	category.	The	con-
tinents	 best-loved	 100	 brands	 were	 re-
vealed	in	a	global	broadcast	across	mul-
tiple	 platforms	which	 coincided	with	 the	
opening	of	the	stock	exchanges	in	Kenya,	
Nigeria	and	South	Africa,	to	demonstrate	
brand	value.	Brand	Africa	100	is	the	first	
and	 most	 comprehensive	 Pan-African	
study	and	ranking	of	brands	in	Africa.

Samsung	 was	 acknowledged	 as	 num-
ber	 1	 Most	 Admired	 Electronics	 Brand	
and	 third	overall	Most	Admired	Brand	 in	
Africa,	 across	 all	 categories.	 Samsung’s	
relentless	pursuit	of	excellence	and	inno-
vation	has	resulted	in	products	that	are	re-
defining	the	worlds	of	TVs,	smartphones,	
wearable	devices,	tablets,	cameras,	digi-
tal	 appliance	 and	other	 ground-breaking	
technological	 categories.	 The	 company	
is	 therefore	 perfectly	 positioned	 to	 con-
nect	 people	 across	 the	 continent,	 touch	
lives,	and	 importantly	 for	Africa,	offer	an	
unprecedented	 level	of	 value	 through	 its	
product	range	–	to	empower	the	youth	to	
be	at	the	forefront	of	the	Fourth	Industrial	
Revolution.

This	is	the	10th	anniversary	of	the	launch	
of	the	Brand	Africa	100.	Based	on	a	study	
by	 GeoPoll	 across	 27	 countries,	 span-
ning	 all	 five	 economic	 regions	 in	 Africa,	
and	analysed	by	Kantar,	Brand	Africa	100	
provides	 a	 ranking	 of	 the	 brands	 top	 of	
mind	with	African	consumers	and	“most	
admired”.	 Collectively	 the	 countries	 sur-
veyed	account	for	over	80%	of	the	pop-
ulation	and	over	80%	of	the	GDP	of	Afri-
ca.	This	year	Namibia	and	Mauritius	were	
added	to	the	list	of	countries	surveyed.

“
Brand Africa research proves Samsung’s enduring popularity in Africa
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Scale Computing, Mustek partnership to help 
businesses in South Africa build affordable, 
high-performance HCI and Edge solutions

	 ohan	Pellicaan,	Vice	President	
	 and	Managing	Director	EMEA	at	
	 Scale	 Computing	 believes	 the	
partnership	 between	 Scale	 computing	
and	 Mustek	 will	 enable	 businesses	 in	
South	Africa	to	build	affordable,	high-per-
formance	HCI	and	Edge	solutions	where	
existing	technologies	were	previously	too	
complex	to	deploy	and	manage.

Scale	 Computing,	 a	 market	 leader	 in	
Edge	 Computing,	 virtualisation	 and	 hy-
perconverged	solutions,	has	announced	a	
strategic	partnership	with	Mustek,	one	of	
the	largest	assemblers	and	distributors	of	
personal	computers	and	complementary	
ICT	products	in	South	Africa.	

The	agreement	will	enable	Mustek	to	pro-
vide	Scale	Computing’s	 hyperconverged	
infrastructure	 (HCI)	 series,	 including	 the	
HC3,	to	partners	throughout	South	Africa.	
Scale	 Computing	 is	 currently	 Mustek’s	
only	 HCI	 vendor	 and	 is	 well	 placed	 to	
service	Mustek’s	needs	throughout	South	
Africa	with	its	local	presence,	and	the	ex-
pertise	 of	 Regional	 Sales	Manager	MEA	
at	Scale	Computing,	Jaco	Delport.

Established	in	1987,	Mustek	is	a	technol-
ogy	 reseller	 to	 SMEs,	 large	 corporates	

J and	 complex	 enterprises	 across	 many	
verticals,	 from	 telecommunications	 to	
the	public	sector,	in	South	Africa.	Built	to	
satisfy	 the	 growing	 need	 for	 Information	
Technology	 solutions	 in	 the	 South	 Afri-
can	market,	Mustek	 expertly	 supports	 a	
passionate	 customer	 base	 of	 resellers,	
who	in	turn	supply	products	that	Mustek	
assembles	and	distributes	 to	all	parts	of	
the	consumer,	business	and	public	sector	
market,	including	the	retail	industry.	

With	100%	commitment	to	customer	sat-
isfaction,	Mustek	will	work	with	its	dealers	
to	 take	advantage	of	Scale	Computing’s	
Edge	 Computing,	 virtualisation,	 servers,	
storage	 and	 backup/disaster	 recovery	
solutions	 in	 one	 complete,	 easy-to-use	
platform.

With	 all	 components	 built-in,	 including	
the	 hypervisor,	 Scale	 Computing’s	 HC3	
customers	do	not	need	third-party	com-
ponents	or	licensing.	

This	 all-in-one	 configuration	 simplifies	
management	 and	 maintenance,	 which	
helps	 to	 streamline	 tasks,	 saving	 time	
and	 money.	 This	 makes	 the	 technology	
ideal	 for	 industries	 that	 require	 IT	 infra-
structure	with	high	performance	and	min-

imal	 management,	 especially	 during	 the	
current	 uncertain	 circumstances	 around	
COVID-19.

“We	are	very	excited	 to	be	working	with	
Mustek,	 which	 has	 a	 long	 and	 proven	
reputation	as	one	of	the	easiest	and	most	
professional	distributors	for	South	African	
resellers	to	do	business	with,”	said	Johan	
Pellicaan,	 Vice	 President	 and	 Managing	
Director	 EMEA	 at	 Scale	Computing.	 “Its	
team	has	an	unwavering	commitment	 to	
customer	 satisfaction	 and	 adherence	 to	
the	highest	quality	standards	and	bench-
marks,	that	will	bring	our	HCI	technology	
to	market	and	meet	demand	in	the	chan-
nel	 for	 affordable,	 deployable	 solutions	
for	businesses	looking	to	innovate	at	the	
Edge.”

“We	 are	 honoured	 to	 introduce	 Scale	
Computing	as	not	only	one	of	our	 latest	
brands	but	as	our	sole	supplier	of	HCI,”	
said	Marina	Lancaster,	Enterprise	Product	
Manager	at	Mustek.	“We	expect	to	see	a	
high	volume	of	demand	for	HCI	and	Edge	
solutions	 from	 our	 channel	 partners,	 as	
their	 customers	 across	 various	 verticals	
look	to	digitalise	and	modernise	amid	the	
current	climate.”	
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Booyco boosts in-house engineering team
						nvesting	heavily	in	expertise	by	actively	growing	its	
						engineering	department	will	ensure	that	Booyco	Electronics,	
						as	the	local	pioneer	of	proximity	detection	systems,	
remains	ahead	of	the	pack.
At	 the	 forefront	 of	 technological	 innovation	 in	 collision	 avoid-
ance	systems	(CAS),	Booyco	Electronics	is	investing	heavily	in	
its	expertise	by	actively	growing	its	engineering	department	 in	
the	coming	months.

Booyco	Electronics	 has	 a	 large	market	 share	 in	South	Africa,	
and	its	 learnings	from	implementation	across	many	mine	sites	
are	 incorporated	 in	 its	solutions	offerings	 further	underpinning	
the	company’s	commitment	to	industry	best	practice	principles.

While	 engineering	designs	 around	Booyco	products	 are	 often	
customised	 to	 meet	 specific	 customer	 and	 site	 applications,	
these	 are	 fully	 aligned	with	 all	 legislative	 requirements	 for	 the	
South	African	mining	industry	including	SANS	Codes.	The	Booy-
co	product	range	also	conforms	to	the	guidelines	laid	down	by	
the	Earth	Moving	Equipment	Safety	Round	Table	(EMESRT).

“It	is	our	engineering	team	that	develops	the	product	offerings	
for	our	customers’	requirements,	and	the	development	process	
never	ends,”	he	says.	“They	are	involved	in	research	and	devel-
opment,	extensive	testing,	and	ongoing	upgrades.”

Wolfaardt	highlights	 that	 the	company	 is	 looking	ahead	to	 the	
kinds	of	technologies	that	will	be	required	by	2025,	and	is	align-
ing	itself	with	that	vision.	All	three	of	the	company’s	main	prod-
uct	lines	–	CWS,	CXS	and	PDS	–	are	receiving	constant	atten-
tion	and	improvement.

Among	the	most	 important	recent	technical	achievements	has	
been	 a	 ‘scalable’	 design	 that	 suits	 a	wide	 range	 of	 customer	
requirements	without	 them	having	 to	change	hardware	on	 the	
equipment.	Rather,	the	firmware	or	the	software	can	be	updated	
on	a	continuous	basis.

I “Our	 increased	 engineering	 capacity	 will	 support	 customers	
who	are	still	getting	to	grips	with	changing	CAS	requirements,	
especially	those	mines	who	are	new	to	CAS,”	he	says.	“Custom-
ers	often	request	that	our	systems	to	be	tested	on	their	trackless	
mining	machinery	as	 they	seek	 the	optimal	 solution.	With	our	
increased	capacity	in	the	engineering	department	we	can	offer	a	
highly	systematic	and	professional	service	in	terms	of	technolo-
gy	integration	and	on-site	testing.”

The	substantial	current	team	of	18	engineers,	artisans	and	tech-
nicians	will	 grow	 to	 over	 30	 in	 the	 near	 future.	 Key	 qualifica-
tions	 in	 the	 department	 include	 electronics	 engineers	 as	well	
as	BTech	degrees	and	National	Diplomas,	with	qualified	techni-
cians	undertaking	most	of	the	testing	functions.

“Mining	 experience	 is	 also	 important	 in	 our	 team,	 as	 this	 im-
proves	 the	way	we	design	 and	 integrate	 systems	 for	 the	 real	
working	environment	in	mines,”	Wolfaardt	concludes.
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ADAM EQUIPMENT S.A. PTY
Phone: 011 974 9745

Email: sales@adamequipment.co.za
Tel: +27 (0)11 9749745

https://www.adamequipment.co.za

ACTION INSTRUMENTS SA CC
Phone: 011 403 2247

Email: support@aisa.co.za
https://www.aisa.co.za

AFRICAN SCIENTIFIC TECHNOLOGIES (PTY) LTD
Phone: 072 161 0639

http://www.afriscientific.co.za

ALS GEOCHEMISTRY – JOHANNESBURG
Phone: 011 608 0555

APPLYBY INSTRUMENTATION SA PTY 
Tel: +27 21 554 0044 
Fax: +27 21 554 0046 

email: info@appleby.co.za 
Web: www.appleby.co.za

ANTON PAAR SOUTHERN AFRICA 
(PTY) LTD

Phone: 010 443 0950
Tel.+27 (0) 10 443 0950
Fax +27 () 866103908

info.za@anton-paar.com

ANATECH INSTRUMENTS (PTY) LTD
Tel: 011 462 6776
Fax: 021 946 4276

sales@anatech.co.za
http://anatech.co.za

AWR SMITH PROCESS 
INSTRUMENTATION CC

Phone: 011 782 7279
http://www.instruments.co.za

 B & W INSTRUMENTATION & ELECTRICAL LTD 
Tel: +27 11 907 1663 
Fax: +27 11 907 1957 
Web: www.bwie.co.za 

BLUE CUBE SYSTEMS 
Tel: +27 2` 880 2838 

Fax: +27 21 880 2860 

ENDRESS+HAUSER 
Tel: +27 11 262 8006 
Fax: +27 11 262 8062 

email: info@endress.com 
Web: www.za.endress.com

HANNA INSTRUMENTS
Phone: (011) 615 6076

Email: hanna@hanna.co.za
https://hanna.co.za

 INTELTRONICS INSTRUMENTATION 
Tel: +27 82 445 2531 

email: intronics@icon.co.za 
Web: www.inteltronics.co.za 

INTROTECH 
Tel: +27 11 462 1920/2 
Fax: +27 11 462 1958 

email: Edward@introtech.co.za 
Web: www.introtech.co.za

ITHEMBA LABS 
Tel: +27 21 843 100 
Fax: +21 843 3525 

email: director@tlabs.ac.za 
Web: www.tlabs.ac.za

LABOTEC 
Tel: +27 11 315 5434 
Fax: +27 11 315 5882 

email: debbies@labotec.co.za 
Web: www.labotec.co.za 

MICROSEP 
Tel: +27 11 553 2300 
Fax: +27 11 553 2400 

Email: nfo@microsep.co.za 
Web: www.microsep.co.za

 

MONITORING AND CONTROL LABORATORIES 
Tel: +27 11 327 6524 
Fax: +27 11 327 6530 

email: exports@moncon.co.za 
Web: www.moncon.co.za

NATIONAL HEALTH LABORATORY 
SERVICE

Phone: 011 489 9154
Tel: 011-386-6000
Fax: 011-386-6620

http://www.nhls.ac.za
 

 NLA 
Tel: +27 12 3491500 
Fax: +27 123491501 

email: maggier@nla.org.za 
Web: www.nla.org.za 

Laboratory Instrumentation Measurement 
& Control Technology Industry

N & Z INSTRUMENTATION & CONTROL 
Tel: +27 11 435 1080 

email: enquiries@nz.co.za 
Web: www.nhls.ac.za 

NHLS 
Tel: +27 11 386 6000 Fax: +27 11386 6586 

email: enquiries@nhls.ca.za 
Web: www.nhls.ac.za 

OEN ENTERPRISES 
Tel: +27 11 675 4447 

email: colwyn@oenenterprises.co.za 
Web: www.oe.co.zanenterprises

RUTLAND INDUSTRIES
Phone: 011 618 3646 

https://www.rutland.co.za

SGS SOUTH AFRICA PTY LTD
Phone: 011 796 3500
https://www.sgs.co.za

TEMPERATURE CONTROLS 
Tel: +27 11 791 6000 
Fax 27 11 792 1140 

email: sales@tempcon.co.za 
Web: www.tempcon.co.za

TEST AND MEASUREMENT
 INSTRUMENTS C.C.
Phone: 011 683 4365

http://instrumentsgroup.co.za 

TLC ENGINEERING SOLUTIONS (PTY) LTD
Tel: (011) 463-3860/1
Fax: (011) 463-2591

Email: sales@tlc.co.za
http://www.tlc.co.za 

WIRSAM SCIENTIFIC - LABORATORY SUPPLIER
Phone: +27 (0) 11 482 - 1060/5

Fax: +27 (0) 11 726 - 6094
Email: wirsamjb@wirsam.com

http://www.wirsam.com

X-LAB EARTH
Phone: +27 (11) 590-3000

Email: info@xlab.earth
https://www.xlab.earth
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Stacker reclaimer goes for an upgrade
	 	LSmidth	stacker	reclaimer’s
	 	upgrades,	when	combined	with	
	 	regular	maintenance,	can	also	
enhance	 the	 machine’s	 life	 expectancy,	
extending	 its	 longevity	 even	 beyond	 the	
initial	design	life	of	about	30	years.	

Gunther	 Guse,	 Manager	 of	 Mining	 Site	
Salesat	 FLSmidth	 highlights	 that	 FLS-
midth’s	 extensive	 capability	 in	 three	 en-
gineering	disciplines	 is	 being	brought	 to	
bear	in	the	project.	This	expertise	covers	
mechanical,	structural	and	electrical,	con-
trol	and	instrumentation	engineering.

A	 comprehensive	 refurbishment	 on	 an	
FLSmidth	stacker	reclaimer	in	South	Afri-
ca	is	preparing	this	giant	machine	for	an-
other	decade	of	sustainable	productivity.

“As	OEM	 and	 intellectual	 property	 own-
er,	 FLSmidth	 is	 undertaking	 the	 mid-life	
refurbishment	of	a	stacker	reclaimer	and	
tripper	car	 for	a	customer	 in	a	 large	 iron	
ore	application,”	says	Buks	Roodt,	Direc-
tor	of	Mining	Site	Sales	at	FLSmidth.	“The	
extensive	work	programme	is	being	con-
ducted	over	two	shutdown	periods	–	one	
in	2019	and	another	one	this	year.”

The	2019	scope	of	work	was	carried	out	
over	 three	 weeks,	 followed	 by	 commis-
sioning	 and	 handover.	 After	 site	 access	
was	authorised,	 the	bucket	wheel	struc-
ture	 and	 component	 arrived	 on-site	 and	
secondary	structural	steel	fabrication	was	
also	completed	timeously	and	delivered.

According	 to	Gunther	Guse,	Manager	of	
Mining	Site	Salesat	 FLSmidth,	 structural	
integrity	 repairs	 were	 carried	 out	 along-
side	 large-scale	 corrosion	 protection.	 To	
ensure	 life	expectancy	and	maintain	reli-

F ability,	 a	 range	 of	 components	 and	 sys-
tems	 were	 refurbished.	 These	 included	
items	 that	 would	 normally	 only	 be	 ex-
posed	to	standard	maintenance	practices	
and	services.	The	integrity	of	the	electrical	
components	was	also	renewed.

In	 addition	 to	 the	 bucket	wheel	 fabrica-
tion	and	replacement,	the	full	programme	
scope	included	refurbishing	the	long	trav-
el	 drive	 assembly,	 rail	 clamps	 and	 end	
buffer,	 as	 well	 as	 the	 hydraulic	 system,	
lubrication	 system	 and	 water	 hose	 reel-
er.	 Bucket	wheel	 boom	 stay	 ropes	were	
replaced,	and	the	spillage	conveyor	was	
redesigned,	fabricated	and	installed.

“An	 important	 aspect	 of	 this	 refurbish-
ment	contract	 is	 the	 installation	of	 tech-
nological	 improvements,”	 says	 Guse.	
“Our	 continuous	 improvement	 process	
at	FLSmidth	 leads	 to	 the	 introduction	of	
components	 that	 are	 more	 energy-effi-
cient,	 for	 instance,	or	allow	greater	ease	
of	 maintenance.	 We	 are	 incorporating	
these	advancements	as	part	of	the	scope,	
reducing	the	client’s	cost	per	tonne	load-
ed.”

On	 the	 mechanical	 side,	 the	 work	 in-
cludes	components	and	systems	such	as	
the	 open	 gear	 systems,	 gearboxes	 and	
hydraulic	systems,	as	well	as	rotating	and	
moving	parts	such	as	trunnions	and	car-
clamps.	 Structural	 work	 includes	 wear	
liners,	supporting	structures	and	areas	of	
possible	structural	damage.	Also,	mainte-
nance	 detection	 is	 undertaken	 including	
non-destructive	testing	for	fatigue	fractur-
ing.	This	is	done	in	areas	where	access	to	
certain	structures	is	not	normally	possible	
while	equipment	is	in	service.

The	 electrical,	 control	 and	 instrumenta-
tion	work	includes	panels	and	drives	that	
are	approaching	 the	ends	of	 their	useful	
lives.	As	part	of	the	scope,	variable	speed	
drives,	 motor	 control	 centres	 and	 the	
E-house	 will	 be	 refurbished.	 Where	 any	
equipment	had	become	obsolete,	newer	
technologies	will	be	incorporated.

“Our	FLSmidth	site	engineering	team	had	
initially	 conducted	 a	 detailed	 site	 condi-
tion	 assessment,”	 he	 says.	 “We	 docu-
mented	all	our	findings	in	three	inspection	
reports	 –	 one	 for	 each	 discipline.	 These	
findings	 were	 used	 as	 the	 basis	 for	 the	
client’s	final	project	scope.”

Roodt	 emphasises	 the	 relationship	 of	
trust	between	customer	and	OEM,	which	
is	vital	 to	mitigate	 risk	and	ensure	quali-
ty	 performance	within	 demanding	dead-
lines.

“As	the	OEM,	FLSmidth	was	able	to	offer	
our	premium	technologies	and	our	 lead-
ing	process	know-how	and	services,”	he	
says.	 “The	customer	could	also	 rest	 as-
sured	with	 their	direct	access	 to	 the	de-
signers	of	the	OEM	equipment.”

A	 global	 track	 record	 of	 safe	 working	
practices	while	 complying	 to	 the	project	
timelines	 also	 contributes	 to	 minimised	
risk	and	smooth	implementation,	compet-
itively.	The	scope	of	work	during	the	cus-
tomer’s	 2019	 shutdown	 was	 completed	
without	incident	or	any	lost	time	injuries.
“The	 customer	 also	 valued	 FLSmidth’s	
commitment	 to	 B-BBEE,	 supplier	 de-
velopment	and	 integration	with	 the	 local	
community,”	Roodt	says.

The	 second	 phase	 of	 the	 refurbishment	
is	 planned	 to	 be	 carried	 out	 in	 the	 third	
quarter	of	2020,	says	Guse.

“We	are	known	for	our	expertise	in	large-
scope	upgrades,	refurbishments	and	ret-
rofit	projects,”	 he	 says.	 “This	gives	cus-
tomers	 confidence	 in	 our	 methodology,	
risk	assessment,	engineering	support	and	
analysis.	We	are	also	experienced	in	proj-
ect	 planning,	 scheduling	 and	 implemen-
tation,	 combined	 with	 quality	 assurance	
and	 control,	 commissioning	 and	 close-
out.”

FLSmidth	 also	 assays	 iron	 ore	 for	 cus-
tomers	 and	 has	 designed	 and	 built	 fully	
automated	 robotic	 on-site	 laboratories.	
According	 to	Martin	Matthysen,	Director	
of	Sampling,	Preparation	 and	Analysis	 –	
Mining	 at	 FLSmidth,	 the	 company	 inde-
pendently	 operates	 and	 maintains	 sam-
pling	systems	on	behalf	of	customers.
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Is your building comfortable?
	 				hen	was	the	last	time	you	
	 				did	a	health	check	on	your	
	 				work	environment?	Monitoring	
the	 quality	 and	 temperature	 of	 the	 air,	
air-conditioning,	heating,	ventilation,	out-
side	 weather,	 and	 even	 the	 amount	 of	
people	utilising	the	space	and	what	they	
are	 wearing,	 are	 all	 environmental	 and	
personal	 factors	 that	 contribute	 to	 ther-
mal	comfort	levels.	Thermal	comfort	con-
ditions	affect	the	productivity	of	the	work-
force,	but	it	is	not	just	temperature	alone	
that	can	cause	thermal	discomfort:	move-
ment	of	air,	humidity,	HVAC	systems,	oc-
cupation	levels	and	outdoor	elements	are	
all	factors	of	the	thermal	balance	inside	a	
building.

Delta	OHM,	a	member	of	the	GHM	Group,	
has	launched	its	new	generation	Thermal	
Microclimate	HD	32.3	 TC	data	 logger,	 a	
portable	measurement	instrument	for	mi-
croclimate	and	indoor	air	quality	analysis	
specifically	 for	 thermal	 comfort	 assess-
ment.	 Delta	 OHM	was	 first	 to	 introduce	
a	 portable	 instrument	 that	 provided	 an	
instantaneous	 calculation	 of	 the	 PMV/
PPD	(predicted	mean	vote/predictive	per-
centage	 of	 dissatisfied)	 and	WBGT	 (wet	
bulb	globe	temperature)	index,	and	could	
directly	display	these	values.

Research	amongst	 users	 resulted	 in	 ad-
ditional	functions	being	incorporated	into	
the	 Thermal	 Microclimate	 HD32.3	 TC,	
and	 the	 company	 has	 now	 added	 the	

W turbulence	 intensity	 as	 one	 of	 the	 new	
parameters.	 There	were	 requirements	 to	
be	 able	 to	 identify	 the	 specific	 measur-
ing	places,	a	need	for	a	memo	recording	
function,	 and	 in	 the	 case	of	 long-lasting	
measurements,	 that	 measurement	 data	
could	be	remotely	accessible.	These	too	
have	been	added	to	the	Thermal	Microcli-
mate	HD	32.3	TC.

Jan	 Grobler,	 managing	 director	 of	 GHM	
Messtechnik	 South	 Africa,	 said:	 “This	
brand-new	 instrument	 from	 Delta	 OHM	
incorporates	 the	 latest	 in	 connectivity	
technology,	 the	 ability	 to	 make	 pictures	
to	 identify	 specific	 situations,	 and	 voice	
recordings.	Building	managers	will	bene-
fit	from	the	Thermal	Microclimate	HD32.3	
TC	device	 due	 to	 its	 advanced	 technol-
ogy	which	enables	all	 applicable	 factors	
that	influence	thermal	comfort	to	be	accu-
rately	assessed	and	analysed	resulting	in	
best	practice	 for	building	and	workforce	
health.	 This	 is	 particularly	 important	 in	
view	 of	 the	 need	 to	 identify	 potentially	
dangerous	environments.”

New features

Newly included features of the Thermal 
Microclimate HD32.3 TC instrument in-
clude:

•	A	bright	and	clear	touch	display	screen	
			showing	calculated	values	for	WBGT,	
			PMV/PPD	and	TU	directly.

•	Long	lasting	–	offers	a	large	memory	for
			long	lasting	cycles.

•	Data	is	immediately	available	for	online	
			cloud	application	and	remote	
			accessibility.

•	Portability	–	operates	for	at	least	24
			hours	on	batteries.

•	Voice	recording	and	camera	–	possibility	
			to	include	voice	and	visual	comments.

•	Wi-Fi	connectivity,	FTP	storage	and	
			cloud	connection.

Grobler	 concluded:	 “Indoor	 climate	 is	
important.	 As	 environmental	 regulations	
become	 stricter,	 monitoring	 and	 mea-
surement	of	thermal	comfort	contributory	
factors	becomes	essential	to	the	wellbe-
ing	of	workers.	The	wide	range	of	crucial	
measurements	 offered	 by	 Delta	 OHM’s	
Thermal	Microclimate	HD32.3TC	and	the	
instantaneous	 calculation	 and	 display	
of	 PMV/PPPD,	 WBGT	 and	 turbulence	
values,	makes	 this	 instrument	 unique.	 It	
is	 also	 fully	 compliant	 to	 ISO	 7243,	 ISO	
7730	and	ISO	7726.”

The	 Thermal	 Microclimate	 HD32.3TC	
weighs	500	grams	and	is	185	x	90	x	40	mm	
in	size.

Credits-GHM Messtechnik SA
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Flexim nominated for 2020 Flow Control 
Innovation Award thanks to steam flowmeter

	 lexim	has		been	nominated	for	
	 the	2020	Flow	Control	Innova-	
	 tion	 Award	 largely	 due	 the	 	 ro-
bust,	 user-friendly	 and	 industry-certified	
ultrasonic	steam	flowmeter	solution.	

“This	 is	 huge	 news	 in	 the	 ultrasonic	
flowmeter	 industry.	 Manufacturers	 in	
the	 industry	have	been	 trying	 to	get	 this	
technology	right	for	the	last	20	years,”	ex-
plains	Robert	Howes,	head	of	automation	
and	process	control	at	Actum	Group.	

“Flexim	 has	 now	 perfected	 it	 and	 been	
the	first	to	release	it.	If	this	were	the	space	
race,	 then	 Flexim	 would	 have	 been	 the	
first	to	land	on	the	moon,	that’s	how	sig-
nificant	this	achievement	is	for	us.

F “Steam	is	expensive	and	up	until	recent-
ly,	industries	using	it	have	had	to	do	a	lot	
of	 guesswork	 to	 determine	 steam	 ener-
gy	 usage	 and	 flow.	 Older	 propeller-type	
methods	don’t	take	density	or	other	criti-
cal	factors	into	account	and	the	technol-
ogy	 simply	 isn’t	 reliable.	 We	 are	 thrilled	
to	 offer	 our	 customers	 and	 the	 public	 a	
reliable,	 accurate,	 in-line	 and	 in-process	
steam	flow	measurement	solution.”

The	Fluxus	ST-range	of	steam	flowmeters	
measures	 the	 volume	 and	mass	 flow	 of	
both	 saturated	 and	 superheated	 steam,	
at	 temperatures	of	up	 to	180°C.	 It	mea-
sures	flow	non-intrusively	with	clamp-on	
ultrasound	 technology,	 which	means	 in-
stallation	is	swift	and	easy	and	won’t	af-

fect	operations	or	cause	downtime.	This	
meter	is	available	in	stationary	and	porta-
ble	options.

The	 portable	 steam	 flowmeter	 (Fluxus	
G601	 ST)	 is	 a	multifunctional	 tool,	 ideal	
for	 maintenance	 and	 energy	 managers	
as	 it	 measures	 not	 only	 steam	 but	 also	
liquids,	gases,	compressed	air	and	heat.	
The	 Fluxus	 G721	 ST	 fixed	 installation	
flowmeter	 can	 capture	 all	 steam	 usage,	
from	 very	 low	 to	 very	 high	 flow	 rates,	
with	a	single	meter	size.	Furthermore,	this	
product	offers	the	same	benefits	as	Flex-
im’s	overall	Fluxus	range:	highly	accurate	
readings,	non-invasive	measurement,	and	
no	pressure	loss,	wear	and	tear,	or	main-
tenance	required.

NH Recycling was established in 2011 and prior to 
that the managing Director had three years 
experience in the Recycling Industry.

We have formed a well developed dealer network 
from Europe with combined experience. We o�er 
extensive solutions to the recycling industry in 
South Africa and Africa.

Recycling Equipment: Cable Strippers, Grinders, 
Cable Granulators, Shear-Balers, Grabs, 
Shredders, Industrial Loaders, Metal Sorters 
etc. The best solutions in new and used 
recycling equipment.

With over 10 years experience in the recycling industry

Quality Recycling Equipment
Only the best

Durban, South Africa. P.O Box 50, Umhlanga Rocks, 4320

Cell: Nelson: +27 (0)72 272 8777 (Managing Director)  |  Cell: +27 (0)72 272 5004 (Administration)

Email: info@nhrecycling.co.za  |  Fax: +27(0) 86 721 6697   |  Website: www.nhrecycling.co.za 
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APAC ENTERPRISE TRADING CC
Phone: 011 801 9440
https://peakpak.co.za

AVERY DENNISON SA (PTY) LTD
Phone: 011 249 5700

https://www.averydennison.com

BME GROUP OF COMPANIES
Phone: 011 807 3069
Fax: +27 11 807 3957

Email: bme@bmepkg.co.z
https://bmegroup.co.za

BOX BOYZ S.A PTY LTD
Phone: 011 823 2921

Fax to Email: 086 568 4938
Email: reception@boxboyz.co.za

Website: www.boxboyz.co.za

CCBSA – WADEVILLE
Phone: 011 323 1500

https://www.ccbagroup.com

CORRUSEAL CORRUGATED GAUTENG
Phone: 011 824 8440

http://www.corruseal.co.za

DETPAK PACKAGING SOUTH AFRICA
Phone: 011 077 0800

https://www.detpak.co.za

FUTURE PACKAGING & MACHINERY
Phone: 011 794 3310
info@futurepack.co.za

https://www.futurepack.co.za

MPACT CORRUGATED BRAKPAN
Phone: 011 812 7400

Tel: +27(0)11 994 5500
Email: info@mpact.co.za
https://www.mpact.co.za

MOSS PACKAGING CC
Phone: 011 864 3593

Email: russel@mosspackaging.co.za
Email: russmoss@mweb.co.za

OCC | PLASTO-SAC SA
Phone: 011 880 3030

SUPERB PACKAGING
Phone: 011 974 1010

sales@superbpack.co.za
 clinton@superbpack.co.za

http://www.superbpack.co.za

PACKWAY INTERNATIONAL SA CC
Phone: 011 485 3586

PACKIT PACKAGING SOLUTIONS 
JOHANNESBURG

Phone: 011 791 4823
Fax: 086 6267611

https://www.packit.co.za

Material Packaging & FMCG Industry

PAPER PACKAGING PLACE
Phone: 011 462 2872

https://paperpackagingplace.com

R HADDOCK & CO
Phone: 011 334 2674

http://www.rhaddock.co.za

SA PACKAGING
Phone: 011 493 1490

Email: shabeer@packagingsa.co.za
https://www.packagingsa.co.za

SHAFT PACKAGING
Tel: (011) 792-1200/8 
Fax: (011) 793-5712

Email: shaftjhb@mweb.co.za 
https://www.shaftpackaging.co.za

TETRA PAK SOUTH AFRICA
Phone: 011 570 3000

https://www.tetrapak.com/za

WYDA SOUTH AFRICA | ALUMINIUM FOIL 
CONTAINERS | FOOD PACKAGING

Phone: 011 570 1837
https://wyda.co.za
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4SA MEDICAL SUPPLIES
Tel: +27 11 262 0067
Cell: +27 64 518 4482
info@4samedical.co.za

ALLERGAN PHARMACEUTICALS 
SOUTH AFRICA

Tel | +27 (0)11 545 6600
E-mail | SA_MedInfo@Allergan.com

BAXTER HEALTHCARE SOUTH AFRICA 
(PTY) LTD 

Phone: 1-224-948-3020
Email: GlobalCORPInvestorRelations@baxter.com

BAYER (PTY) LTD
Phone: 011 921 5911

www.bayer.co.za

DAY1 HEALTH
Phone: 0876 100 600

https://www.day1health.co.za

DELTA SURGICAL SA PTY LTD
Phone: 011 447 4882

ENDOMED MEDICAL & SURGICAL 
SUPPLIES

Tel: +27 31 791 2230 
 Email: info@endomed.co.za

GALDERMA LABORATORIES SA (PTY) LTD
Phone: 011 706 2339

MEDA PHARMA SOUTH AFRICA (PTY) LTD
Tel: +8600 6332 72 

Fax: +27 11 784 1428
Email: riaan.botes@medapharma.co.za

www.meda.co.za

MEDICARE HOSPITAL EQUIPMENT
Phone: +27 12 803 1652

Fax: +27 86 571 7661
www.medicare.co.za

MSD ANIMAL HEALTH SOUTH AFRICA
Phone: 011 923 9300

http://www.msd-animal-health.co.za

OMNIMED PTY LTD
Tel: 011 792 7120

OTTOBOCK SOUTH AFRICA
Phone: 011 392 1120

PIERRE FABRE SOUTH AFRICA (PTY) LTD
Phone: 011 803 5140

PRIONTEX (JOHANNESBURG)
Tel: +27 (0)11 2375900 or +27 (0)10 140 2350

Fax: +27 (0)11 2375912
Email: info@priontex.com

www.priontex.com

QUANTUMED
Phone: 011 262 4888 / 011 807 2441 / 

           087 701 0552  
       Office: +27 11 262 4888/ 011 262 4888 

Fax: 086 672 4419
E-mail: info@quantumed.co.za

www.qzm.co.za

ROCHE PRODUCTS (PTY) LTD
Tel: 011 502 5000
Fax: 011 268 5748 

illovo.communications@roche.com

Health & Medical Industry Listing

SA BIOMEDICAL GROUP (PTY) LTD
Phone: 011 531-5000

www.sabiomedical.co.za

SOULCARE SOUTH AFRICA
Phone: 073 854 3103
www.soulcare.co.za

SPECMED MEDICAL
Phone: +27 (0)11 8055891

Fax: 086 684 4647
Email: specmed@mweb.co.za

www.specmed.co.za

SSEM MTHEMBU MEDICAL (PTY) LTD
Phone: 011 444 8184

STRYKER SOUTH AFRICA
Phone: +1 269 385 2600
Phone: +1 269 389 2300 

Fax: +1 269 385 1062
www.stryker.com

WORKFORCE HEALTHCARE
Phone: 011 532 000

https://www.workforcehealthcare.co.za
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The pandemic posed an existential danger that 
necessitated mobilisation of all the country’s 

healthcare resources
	 	ajor	representative	organis-
	 	tions	of	South	Africa’s	medical	
	 	 profession,	 together	 with	 the	
Progressive	Health	Forum	(PHF)	said	 re-
cently	the	pandemic	posed	an	existential	
danger	 that	 necessitated	mobilisation	 of	
all	the	country’s	healthcare	resources	and	
health	workers.

The	 organisations	 further	 said,	 in	 a	 joint	
statement,	that	they	were	guided	by	pro-
fessional	 ethics	 and	 a	 commitment	 to	
comfort	and	care	for	an	increasingly	anx-
ious	 populace	 facing	 an	 unprecedented	
and	devastating	plague,	

They	added	that	only	an	integrated	public	
and	private	sector	approach	can	provide	
the	best	healthcare	response	to	the	chal-
lenge	of	 the	coronavirus	 (Covid-19)	pan-
demic.	

In	March	 this	year,	 the	PHF	entered	 into	
discussion	 on	 strategies	 required	 to	 re-
duce	the	looming	disaster	with	the	South	
African	 Medical	 Association	 (Sama),	 SA	
Private	Practitioners	Forum	 (SAPPF),	SA	
Medical	 and	 Dental	 Practitioners	 (SAM-
DP),	 the	 Radiological	 Society	 of	 SA	
(RSSA),	and	the	Independent	Practitioner	
Associations	Foundation	(IPAF).

Dr	Aslam	Dasoo	of	the	PHF	said	although	
private	 medical	 practitioners	 had	 ex-
pressed	their	willingness	 to	demonstrate	
solidarity	 in	 a	 time	 of	 national	 disaster;	

M it	had	 elicited	 little	 traction	with	 govern-
ment.	 “When	 it	 became	 clear	 that	 the	
private	healthcare	system,	which	 in	sev-
eral	respects	exceeds	the	capacity	of	the	
public	system,	was	not	being	meaningful-
ly	engaged	by	the	authorities	despite	the	
obvious	necessity,	PHF	initiated	a	process	
to	forge	collaboration	among	clinicians	in	
both	sectors	to	address	the	pandemic.”

The	willingness	of	private	specialists	and	
GPs	 to	 join	 in	 this	 effort	 was,	 however,	
offset	by	dwindling	patient	numbers	due	
to	 their	 fear	of	contracting	 the	virus	and	
limitations	 on	 hospital	 admissions	 and	
surgical	procedures.	“This	significant	de-
cline	in	income	puts	the	continuing	viabil-
ity	of	practices	in	serious	doubt.	The	stark	
reality	that	otherwise	viable	practices	will	
close	is	of	great	concern,	as	it	would	im-
peril	the	Covid-19	response,”	Dasoo	said.
SAPPF	CEO	Dr	Chris	Archer	said	the	pri-
vate	 sector	 was	 both	 ready	 and	 willing	
to	 participate	 in	 the	 required	 response.	
“However,	 the	 financial	 pressure	 on	 pri-
vate	 practices	 is	 real	 and,	 unlike	 their	
public	 sector	 counterparts	 who	 are	 sal-
aried,	 private	 medical	 practices	 faces	
significantly	 reduced	 income	and	require	
funds	to	honour	staff	and	overhead	com-
mitments.”

SAMPD	chairman	Dr	Nkateko	Munisi	said	
family	and	general	practitioners,	the	bed-
rock	of	many	communities,	faced	devas-
tating	consequences	without	intervention.	

Sama	 Gauteng	 chairman	 Dr	 Mark	 Hu-
man	 said,	 “Private	 practices	 have	 seen	
a	 60	 percent	 average	 decline	 in	 patient	
numbers	during	the	hard	lockdown	while	
some	 specialists	 like	 ophthalmologists,	
ENTs,	and	dentists	effectively	shut	down	
due	 to	 the	high	 risk	of	 infection	 in	 these	
specialties.	Although	 since	 the	 introduc-
tion	of	 level	3,	patient	numbers	have	 in-
creased,	they	are	still	40-50	percent	lower	
than	normal,	which	is	putting	tremendous	
strain	on	practices’	ability	to	survive	in	the	
short	and	medium-term.”

PHF	 initiated	 a	 process	 to	 resolve	 this	
material	 problem	 and	 a	 proposal	 was	
developed	which	 in	 large	measure	elimi-
nated	this	risk	and	enabled	an	unfettered	
engagement	of	over	15,000	medical	and	
other	health	professionals	in	the	national	
response.

“The	proposal	envisages	private	medical	
scheme	funding	for	practices	on	a	capita-
tion	basis	that	would	guarantee	sufficient	
income	 for	 practices	 for	 the	 next	 18-24	
months	while	capping	the	risk	to	medical	
schemes,”	 Wits	 School	 of	 Governance	
and	PHF	member	Professor	Alex	van	den	
Heever	said.

Key tenets of the proposal included:

-	 Money	 to	 be	 advanced	 by	 medical	
schemes	 to	 private	 practitioners	 on	 a	
non-repayment	 basis	 based	 on	 2019	
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earnings.	 This	 would	 involve	 a	 guaran-
teed	payment	to	medical	practices	of	up	
to	 70	 percent	 of	 historical	 claims	 (using	
2019	 as	 a	 base	 year),	 and	 30	 percent	
based	on	activities	that	exceeded	the	70	
percent.	The	guaranteed	payment	would	
be	offset	against	actual	activities	as	they	
normalised	over	time.

-	The	global	cap	would	be	based	on	both	
medical	savings	account	and	risk	benefit	
claims.	 In	 this	way	medical,	 dental,	 and	
allied	practices	could	also	be	supported	
with	this	framework.

-	Claims	activities	over	the	periods	2020	
and	2021	would	be	capped	at	 historical	
2019	levels	(the	global	cap),	meaning	that	
the	risk	for	medical	schemes	of	a	surge	in	
claims	either	due	to	Covid-19	patients	or	
deferred	treatment	would	also	be	capped	
at	2019	figures.	 In	 this	way	 the	 reserves	
of	medical	schemes	were	also	protected.

-	 The	 risk	 of	 a	 decline/increase	 in	 num-
bers	of	medical	scheme	members	would	
be	balanced	by	a	pro-rated	adjustment	to	
the	global	cap.

-	 The	 only	 practices	 that	 could	 be	 neg-
atively	 affected	 by	 participating	 in	 such	
an	arrangement	would	be	those	that	had	
generated	 incomes	during	the	pandemic	
in	excess	of	100	percent	of	their	2019	in-
come.

-	 Discussions	 had	 also	 been	 held	 with	
the	banking	sector	to	address	short-term	
needs	to	access	bridging	loans	until	such	
time	 as	 this	 framework	 could	 be	 imple-
mented.

“A	 platform	 will	 have	 been	 established	
that	will	enable	productive	engagements	

on	 the	 future	 of	 the	 health	 system	 and	
agreements	 into	 2022,”	 Van	den	Heever	
said.

“The	 framework,	 as	 proposed,	 is	
non-binding	on	either	doctors	or	medical	
schemes.	 Ultimately	 it	 will	 be	 up	 to	 the	
various	associations,	the	medical	practic-
es	 themselves,	and	medical	 schemes	 to	
finalise	 implementation.	 This	 framework	
therefore	outlines	a	 feasible	point	of	de-
parture	for	any	final	agreements	reached	
between	 schemes	 and	 medical	 practic-
es,”	he	said.

Dasoo	said	the	framework	reduced	uncer-
tainty	for	medical	practitioners	and	medi-
cal	schemes	over	periods	of	greatest	risk.	
Discussions	with	major	health	funders	on	
the	proposals	had	been	generally	positive	
and,	barring	any	regulatory	impediments,	
would	be	supported.

“While	we	are	confident	that	the	propos-
al	falls	within	the	confines	of	the	Medical	
Schemes	 Act,	 we	 have	 consulted	 the	
Council	for	Medical	Schemes	to	fully	ad-
dress	 any	potential	 regulatory	 concerns.	
In	 addition,	 we	 have	 consulted	 National	
Treasury	 in	 the	 context	 of	 the	 economic	

implications	 of	 the	 financial	 distress	 of	
medical	practitioners	and	possible	knock-
on	effects	 in	the	wider	economy.	The	 is-
sues	raised	by	all	parties	have	been	incor-
porated	 into	 the	 proposed	 framework,”	
Dasoo	said.

With	the	adoption	of	the	proposal,	private	
practices	would	 retain	 a	degree	of	 resil-
ience	that	would	enable	them	to	support	
government	in	addressing	the	pandemic.	
“It	 is	 vital	 that	we	 eliminate	 any	 impedi-
ments	to	the	mobilisation	of	the	country’s	
health	 resources	 in	 a	 coherent	 national	
response	 to	 face	down	 the	most	devas-
tating	 global	 health	 emergency	 of	 100	
years,”	he	said.

South	 African	 Medical	 Research	 Coun-
cil	 (SAMRC)	 president	 Professor	Glenda	
Gray	said,	“We	must	be	relentless	in	our	
pursuit	 of	 a	 response	 to	 the	 pandemic	
that	includes	everyone.	For	health	profes-
sionals,	health	workers,	and	health	activ-
ists	everywhere,	Covid-19	represents	the	
greatest	 challenge	 of	 a	 generation.	 We	
must	not	be	found	wanting	in	the	ethical	
expression	of	 the	cause	 to	which	we	as	
health	workers	have	dedicated	our	lives.”



 40                                                                                                                                                                                                                                             www.exporttoafrica.co.zaThe Export Directory  |  January - June 2021

Transport And Logistics Industry

AMAZING TRANSPORT
Tel: (011) 887 1882 / (011) 440 2736

Fax: (011) 440 2905
Jody: 082 564 9051

Email: info@amazingtransport.co.za
https://amazingtransport.co.za

ANDWER FREIGHT C C
Phone: 011 396 2318

http://andwerfreight.co.za

ATRAX LOGISTICS SA (PTY) LTD
Phone: 011 396 1189

https://atraxlogistics.co.za

C F R FREIGHT SOUTH AFRICA
Phone: 011 574 0600

COMPASS LOGISTICS INTERNATIONAL SA
Phone: 086 126 6727

https://www.compasslog.com

COLEMAN TRANSPORT
Phone: 011 908 6388

E-mail: tom@coleman-transport.com
Cell: 081 145 5378

https://www.coleman-transport.com

FLEXITANK SOUTH AFRICA
Phone: 079 113 3019

HILSA LOGISTICS
Phone: 076 916 6466

IMPERIAL LOGISTICS
Phone: 072 371 2596

https://www.imperiallogistics.com

INDIGO LOGISTICS INTERNATIONAL
Phone: 011 486 4945

+27 11 486 4945
+27 11 486 4945
+27 10 020 2851
+27 11 262 0488

Fax: +27 11 486 2015
http://www.indigologistics.co.za

KARGO INTERNATIONAL LOGISTICS 
(PTY) LTD

Phone: 086 115 2746
https://www.kargo.co.za

KATLEGO GLOBAL LOGISTICS (PTY) LTD
Phone: 011 990 2600

Email:info@katlegoint.co.za
http://www.katlegoint.co.za

KWE, KINTETSU WORLD EXPRESS 
SOUTH AFRICA (PTY) LTD. 

JOHANNESBURG
Phone: 011 573 5700
http://www.kwe.co.za

LASER LOGISTICS PTY (LTD)
Phone: 011 393 1122

https://www.laserlogistics.co.za

NACE LOGISTICS
Phone: 011 028 0567

www.nacelogistics.co.za

NATCO LOGISTICS (PTY)LTD
Phone: 011 608 2340

Tel: +27 (0)11 608 2340
E-mail mike@natcosa.co.za

OFFSHORE LOGISTICS SA
Phone: 011 452 0928

RETROLEX FORKLIFTS
Phone: 011 609 1726

http://www.forklift-sa.com

ROAD FREIGHT LOGISTICS
Phone: 011 902 5310

http://www.rflogistics.co.za

SNAP-ON INDUSTRIAL SOUTH AFRICA
6 Hippo Park, 12 Kubu Avenue, 

Riverhorse Valley, Durban
A division of Snap-on Africa (Pty) Ltd

Tel: 031-569 7643 | Fax: 031-569 6157
Website : www.snapon.co.za

E-mail: nls@snapon.co.za

SOUTH AFRICAN INLAND LOGISTICS CC 
JOHANNESBURG

Phone: 011 822 9397

TRANS-TECH LOGISTICS
Phone: 011 963 1238

TIGER AFRICA TRANSPORT
Phone: 012 669 3312

http://www.tigerafrica.com
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Concerns over compliance in SA’s logistics 
industry 

								As	an	industry,	we	operate	within	
								key	legal	parameters,	and	red	tape	
and	 paperwork	 are	 inevitable,”	 says	
Christo	 Erasmus,	 head	 of	 legal	 for	 Bid-
vest	 International	Logistics	 (BIL).	But,	he	
warns	 that	 “the	 paperwork	 associated	
with	 fixing	 a	 non-compliance	 issue	 can	
be	far	more	onerous.”

With	 South	 Africa’s	 domestic	 economy	
officially	 in	 recession,	 the	 inclination	 for	
many	in	business	to	take	greater	risks	for	
the	 sake	 of	 short-term	 profitability	 has	
notched	up	considerably,	with	regulatory	
compliance	often	being	a	victim.

South	Africa’s	road	freight	transport	sys-
tem	is	fundamentally	different	from	those	
of	other	countries,	with	large	fleets	often	
running	into	triple-digit	figures	and	requir-
ing	complex	management.

Processes,	 especially	 in	 the	 logistics	 in-
dustry,	 are	 mostly	 governed	 by	 legisla-
tion.	South	Africa’s	Customs	and	Excise	
Act,	 a	 roadmap	 to	 ensure	 compliance	
on	 a	 day-to-day	basis,	 remains	 firmly	 in	
place,	 with	 the	 South	 African	 Revenue	
Service	involved	in	virtually	every	aspect.	

“The	 extent	 of	 compliance	 in	 a	 player’s	
business	will	depend	on	the	nature	of	the	
transaction,	that	is,	the	type	of	goods	in-
volved	–	hazardous	or	non-hazardous,	for	
example	 –	 the	 manner	 in	 which	 they’re	
being	transported,	and	the	scope	of	ser-
vices	offered	to	the	client,”	says	Erasmus.

By	 cutting	 processes	 and	 taking	 short-
cuts,	 people	 don’t	 realise	 that	 they	 are	
actually	in	contravention	of	legislation	and	
therefore	non-compliant.	Erasmus	notes,	
however,	 that	 non-compliance	 in	 the	 in-
dustry	 isn’t	 always	 purposeful:	 “People	
often	don’t	 know	what	 they	don’t	 know,	
and	 inadvertently	 cut	 corners,”	 he	 says,	
adding	that	he’s	found	in	his	professional	
experience	 that	 people	 tend	 to	 do	what	
they’re	told	to	do	by	someone	higher	up	
in	the	hierarchy.

Erasmus	points	as	an	example	to	the	un-
certainty	around	the	Road	Traffic	Act	and	
its	amendment	to	allow	for	legal	transport	
of	 “high	 cube”	 containers.	 These	 con-
tainers	are	30	centimetres	taller	than	the	
standard	12-metre	container,	and	loaded	
on	 a	 normal	 road-transport	 trailer	 result	
in	an	overall	height	of	approximately	4.6	
metres.	“In	its	current	form,	the	Act	states	
that	it’s	illegal	for	trucks	to	have	a	height	
exceeding	4.3	metres,	surface	to	the	top,”	
says	Erasmus,	“so	on	the	face	of	 it,	car-

“ riage	by	 road	of	high	cube	containers	 is	
unlawful	in	South	Africa	without	an	abnor-
mal-load	permit.”

This	issue	dates	back	to	2009,	when	the	
height	restriction	was	suddenly	enforced,	
and	 trucks	 carrying	 high-cube	 contain-
ers	 were	 impounded	 by	 traffic	 authori-
ties,	 particularly	 in	KwaZulu-Natal	within	
which	the	major	container	port	of	Durban	
is	 located.	 The	ban	was	 then	 lifted,	 and	
after	extensive	consultation	between	the	
Road	Freight	Association	and	the	Depart-
ment	of	Transport,	a	moratorium	was	put	
in	place	in	terms	of	which	road-transport	
vehicles	were	exempted	from	the	4.3-me-
tre	height	restriction	for	seven	years.	The	
moratorium	expired	on	1	January	2019.

“My	 concern	 is	 that	 further	 delays	 in	
amending	the	legislation	will	have	an	im-
pact	 on	 industries	 across	South	Africa,”	
says	 Erasmus,	 “as	 every	 single	 truck	
leaving	 a	port	 or	 harbour	 on	South	Afri-
can	roads	with	a	high-cube	container	will	
immediately	 expose	 players	 to	 penalties	
and	 fines.	 Apart	 from	 the	 reputational	
damage	that	can	be	suffered,	these	fines	
and	penalties	will	exposure	logistics	com-
panies	to	financial	losses.”

Despite	 these	challenges,	South	Africa’s	
local	 logistics	 industry	 remains	 resilient.	
The	World	Bank’s	Logistics	Performance	
Index	(LPI),	which	measures	performance	
in	 logistics	 supply	 chains	 across	 coun-
tries,	 indicates	 that	despite	volatility	and	
global	 uncertainty,	 South	 Africa’s	 logis-
tics	 sector	 is	 still	 performing	 reasonably	
well.	The	country	ranked	33rd	out	of	160	
countries	in	the	most	recent	(2018)	study.	
For	an	11-year	period,	there	hasn’t	been	
much	change	in	South	Africa’s	LPI	score,	
indicating	 that	 the	 industry	 remains	 fair-
ly	stable,	and	it	has	a	top-ten	ranking	for	
top-performing	 upper-middle-income	
economies.

Nonetheless,	Erasmus	says:	“The	 indus-
try	remains	heavily	under	pressure.	Given	
a	toughening	economy,	and	now	the	im-
pact	of	Covid-19	on	global	supply	chains,	
it’s	a	matter	of	time	before	this	will	impact	
us,	so	the	pressure	to	cut	corners	 is	ev-
er-increasing.”

Along	 with	 this,	 the	 sector’s	 regulatory	
framework	 is	 having	 to	 continually	 re-
adapt	 to	meet	 the	 needs	 of	modernisa-
tion,	harmonisation,	transparency,	health,	
safety	and	security.	Megatrends	identified	
by	 the	 World	 Economic	 Forum	 in	 2017	
that	would	drive	 insurmountable	 change	

for	logistics,	and	by	default,	compliance,	
included	 logistics	 skills	 shortages,	 re-
structuring	of	global	supply	chains,	sup-
ply	 risk	and	 recovery,	digital	 transforma-
tion,	 issues	of	sustainability,	and	the	rise	
of	e-commerce.
	
	By	streamlining	processes	and	eliminat-
ing	 unnecessary	 red	 tape,	 Erasmus	 be-
lieves	 that	players	can	minimise	 the	 risk	
of	human	errors	 in	 supply-chain	compli-
ance.	 The	 more	 compliant	 players	 are,	
the	 fewer	questions	are	asked,	and	 this,	
in	 turn,	 increases	 efficiency,	 as	 every	
question	regarding	non-compliance	adds	
another	 unnecessary	 hurdle	 to	 the	 sup-
ply-chain	process.
	
A	 combination	 of	 technology	 and	 pro-
cesses	rigour	will	also	uphold	a	good	lev-
el	 of	 compliance	 in	 a	 player’s	 business.	
Ensuring	 that	 these	 processes	 are	 con-
tinually	followed	is	critical,	too,	along	with	
an	effective	repository	of	compliance	best	
practices	 and	 the	 continual	 updating	 of	
compliance	processes.
	
	“As	clients	come	to	 rely	on	us	because	
we’re	 driven	 by	 a	 compliance-focused	
culture	in	our	business,	so,	in	the	long	run,	
may	other	players	start	 focusing	 less	on	
price	and	more	on	value,”	says	Erasmus.
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Investing in African logistics: Unpacking the 
opportunities

					f	economic	and	commercial	
					opportunities	were	not	enough	
					motivation	for	investors	to	tackle	
the	 short-term	 constraints	 on	 e-com-
merce	 in	Africa,	 the	Covid-19	 pandemic	
should	 be.	 Without	 more	 advanced	 lo-
gistics	 and	 infrastructure,	 the	 continent	
will	 struggle	 to	deliver	essential	supplies	
safely.

As	 the	 Covid-19	 crisis	 has	 escalated,	
stay-at-home	orders	have	 led	to	a	surge	
in	online	purchases	–	of	everything	 from	
groceries	 to	medicines	 to	household	es-
sentials	–	by	consumers	in	the	advanced	
economies.	Africans	facing	similar	move-
ment	restrictions	will	not	enjoy	the	same	
convenience	–	or	the	safety	it	affords.

It	 has	 been	 widely	 noted	 that	 the	 so-
cial	 turmoil	 unfolding	 in	 the	 wake	 of	
George	 Floyd’s	 death	 may	 worsen	 the	
already-acute	 Covid-19	 crisis.	 But	 the	
connection	running	in	the	other	direction	
–	 from	 the	 pandemic	 to	 the	 demonstra-
tions	–	has	received	far	less	attention.

Over	 the	 last	 decade,	 a	 growing	middle	
class	 and	 rapid	 progress	 in	 mobile	 and	
internet	 penetration	 have	 supported	 the	
view	 that	 African	 countries	 are	 ripe	 for	
e-commerce	success.	Consumer	spend-
ing	 across	 the	 continent	 is	 projected	 to	
reach	$2.1	trillion	by	2025,	by	which	time	
mobile-phone	penetration	in	sub-Saharan	
Africa	is	likely	to	stand	at	50%.

Yet,	so	far,	companies	have	largely	failed	
to	tap	sub-Saharan	Africa’s	e-commerce	
potential,	 owing	 to	 logistical	 challeng-
es	 and	 inefficiencies.	 Nigeria,	 the	 conti-

I nent’s	largest	market,	ranks	110th	out	of	
160	countries	when	it	comes	to	logistical	
efficiency,	 according	 to	 the	World	Bank.	
It	can	take	three	times	as	 long	to	 import	
an	auto	part	through	Lagos,	Nigeria,	than	
through	Durban,	South	Africa.	And	it	can	
cost	 up	 to	 five	 times	 more	 to	 transport	
goods	 in	sub-Saharan	Africa	 than	 in	 the	
United	States,	based	on	2015	estimates.	

Across	 the	 continent,	 a	 lack	 of	 integra-
tion	means	 that	 companies	 face	 smaller	
markets	and	considerable	red	tape	when	
crossing	borders.

When	 Alibaba	 was	 building	 and	 scaling	
its	 e-commerce	 ecosystem	 in	 China	 in	
2003,	 it	 took	advantage	of	 relatively	 ad-
vanced	urban	infrastructure	–	the	result	of	
significant	government	investments	in	the	
1990s.	Thanks	to	that	physical	infrastruc-
ture,	 as	 well	 as	 existing	 financial	 infra-
structure,	the	company	was	able	to	reach	
profitability	with	its	business-to-business	
marketplace	 in	 2002	 –	 two	 years	 before	
the	establishment	of	Alipay	enabled	 it	 to	
overcome	 the	 lack	 of	 credit-card	 pene-
tration	 and	 start	 expanding	 its	 custom-
er-to-customer	marketplace,	Taobao.

American	 and	 European	 companies	
had	 even	 greater	 advantages,	 includ-
ing	 strong	 national	 postal	 systems	 and	
last-mile	 overnight	 delivery	 services	 like	
FedEx	 and	UPS,	 as	well	 as	 reliable	 and	
widely	 used	 credit-card	 networks.	 Afri-
can	e-commerce	companies,	by	contrast,	
cannot	 always	 count	 on	 roads	 or	 street	
signs.	Moreover,	 few	Africans	 own	bank	
cards	(in	Nigeria,	the	share	is	about	3%),	
and	 in	many	 countries,	 only	 about	 10%	

of	 adults	 have	 mobile	 money	 accounts.	
Many	Africans	do	not	 trust	 online	 shop-
ping.

Whereas	 a	 company	 like	 Alibaba	 could	
wait	 until	 it	 was	 already	 growing	 to	 im-
prove	online	payments	and	 logistics,	Af-
rican	 companies	 must	 implement	 their	
solutions	 from	 the	 start,	 while	 trying	 to	
meet	investors’	expectations.	Given	these	
challenges,	it	should	perhaps	not	be	sur-
prising	that	Africa’s	first	e-commerce	uni-
corn,	Jumia,	suspended	operations	at	the	
end	of	 last	year	 in	 three	of	 the	14	coun-
tries	in	which	it	previously	worked,	citing	
high	fulfilment	and	shipping	costs.

Supporting	 robust	 e-commerce	 growth	
in	 Africa	 will	 require	 infrastructure	 in-
vestment.	 According	 to	 the	 African	 De-
velopment	 Bank,	 the	 continent	 needs	
$130-170	billion	per	year	in	infrastructure	
investment	–	such	as	roads	and	railways	
–	 to	meet	 baseline	 targets	 by	 2025,	 im-
plying	a	financing	gap	of	$68-108	billion.	
China,	with	 its	 competitive	advantage	 in	
construction,	 can	 play	 a	 leading	 role	 in	
helping	to	close	that	gap.

The	 expansion	 of	 both	 asset-heavy	 and	
asset-light	 local	 logistics	 companies	 is	
also	essential.	Before	the	pandemic,	de-
mand	 for	 logistics	 companies	 in	 Africa	
was	already	rising,	and	a	growing	amount	
of	 venture	 capital	 was	 being	 channelled	
toward	 local	 logistics	 startups.	 Even	 as	
the	Covid-19	crisis	results	in	trade	disrup-
tions,	trucking	remains	critical	for	supply-
ing	 food,	medicine,	 and	other	 essentials	
to	individuals	and	health-care	facilities.
One	 promising	 asset-light	 firm	 –	 the	Ni-
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gerian	startup	Kobo360	–	connects	truckers	and	companies	
to	deliver	services.	Since	 launching	 in	Lagos	 in	2017,	 it	has	
expanded	 its	operations	 to	 four	countries.	Kobo360	already	
has	more	than	10,000	drivers	and	trucks	on	its	app	and	pro-
vides	services	to	major	companies	like	DHL,	Honeywell,	and	
Unilever.

Thanks	to	large	investments	–	including	a	$20	million	Series	A	
round	led	by	Goldman	Sachs,	and	$10	million	in	working-cap-
ital	financing	from	Nigerian	commercial	banks	–	Kobo360	now	
plans	to	expand	to	ten	more	countries.	The	Kenyan	logistics	
company	Sendy,	with	a	similar	asset-light	model,	raised	$20	
million	in	a	Series	B	round,	with	Toyota’s	trade	and	investment	
arm	among	the	investors.

But	a	mature	 logistics	market	will	also	require	 investment	 in	
asset-heavy	 tech-enabled	 trucking	operations.	When	DHL	–	
the	world’s	biggest	logistics	company	by	revenue	–	expands	
to	 a	 new	 country,	 it	 often	 follows	 the	 asset-light	 model	 of	
leasing	vehicles.	But	a	lack	of	control	over	the	quality	of	the	
hired	trucks	often	meant	that	goods	arrive	damaged	or	late.	
This	was	a	particularly	serious	problem	in	India,	where	logis-
tics	spending	was	at	least	4-5%	higher	than	in	Europe.	So,	in	
2018,	DHL	launched	a	transportation	subsidiary	in	the	country	
and	aims	 to	 invest	 in	a	fleet	of	10,000	 trucks	over	 the	next	
decade.

African	markets	will	require	similar	mixed	investments.	While	
companies	like	Kobo360	will	continue	to	connect	companies	
to	delivery	vehicles,	ensuring	that	there	are	a	sufficient	num-
ber	of	reliable	vehicles	available	will	require	additional	target-
ed	investment.	Here,	development	finance	institutions	should	
take	the	lead,	investing	directly	in	asset-heavy	logistics	com-
panies,	while	venture	funds	continue	to	focus	on	asset-light	
companies.

Development	finance	institutions	are	uniquely	suited	to	serve	
as	catalysts	 for	sectors	 that	can	boost	economic	growth	or	
advance	other	development	goals	 –	or,	 during	a	pandemic,	
contribute	 to	meeting	 public-health	 imperatives.	 Africa’s	 lo-
gistics	sector	undoubtedly	fits	that	description.

If	economic	and	commercial	opportunities	were	not	enough	
motivation	 for	 investors	 to	 tackle	 the	short-term	constraints	
on	 e-commerce	 in	 Africa,	 the	 Covid-19	 pandemic	 should	
be.	Without	more	advanced	 logistics	and	 infrastructure,	 the	
continent	will	 struggle	 to	deliver	essential	supplies	safely	 to	
residents	 during	 the	 outbreak,	making	 the	 social-distancing	
measures	that	are	so	critical	to	slowing	the	spread	of	 infec-
tion	far	more	difficult	to	implement.	If	the	needed	investments	
are	made,	however,	African	countries	will	be	in	a	better	posi-
tion	not	only	to	protect	public	health	today	but	also	to	secure	
a	 more	 robust	 economic	 recovery,	 fueled	 by	 middle-class	
growth.

Aubrey	Hruby	is	a	senior	fellow	at	the	Atlantic	Council’s	Africa	
Center;	Aubrey	Rugo	 is	an	editor	 for	Young	Professionals	 in	
Foreign	Policy’s	(YPFP)	journal,	Charged	Affairs.
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Picup: Connecting shippers and transporters in 
realtime

	 icup,	a	crowdsource	delivery	
	 and	technology	company,	is	a	
	 logistics	 platform	 that	 regulates	
the	 transport	 market,	 enabling	 shippers	
and	 transporters	 to	 connect,	 optimise	
transportation	 cost	 and	 track	 and	 trace	
their	cargos	in	realtime.

The	 company	 has	 developed	 innovative	
last-mile	 delivery	 technology	 and	 has	
already	 built	 one	 of	 the	 largest	 crowd-
sourced	driver	networks	 in	South	Africa.	
By	 tackling	 the	 greatest	 logistics	 chal-
lenges	early	in	its	life	cycle,	Picup	is	well	
positioned	to	expand	into	Africa.

Picup	 CEO	 Antonio	 Bruni	 says	 they	 al-
ready	 have	 a	 strong	 presence	 in	 South	
Africa.	 “Our	 software	 has	 tracked	 over	
874-million	 kilometres	 with	 more	 than	
1,7-million	deliveries	completed	by	1	900	
registered	crowdsourced	drivers	to	our	2	
200	clients.”

The	 on-demand	 economy	 is	 changing	
customer	expectations,	they	now	require	
a	 faster,	more	personalised	and	cost-ef-
ficient	delivery	service.	Crowdsourcing	is	
the	answer	to	these	expectations,	it	is	one	
of	 the	 largest	 opportunities	 for	 package	
delivery	companies	today.

P Picup	 has	 developed	 specifically	 for	 Af-
rica	 an	 industry	 first	 Transport	 Manage-
ment	 System	 (TMS).	 This	 sophisticated	
TMS	is	a	world	first	for	transporters,	it’s	an	
easy-to-use	cloud-based	platform,	giving	
clients	 everything	 they	 need	 to	 manage	
their	entire	fleet,	optimise	efficiencies	and	
increase	revenues.

“With	 advanced	 visibility	 telematics,	
transporters	 can	 get	 full	 visibility	 on	 all	
their	 vehicles,	 every	 second	 of	 the	 day.	
From	 harsh	 braking	 indicators	 to	 fuel	
monitoring	 and	 vehicle	 idling.	 Our	 plat-
form	offers	full	administration	dashboards	
for	 any	 organisation	 on	 every	 level,”	 he	
explains.

Picup	helps	remove	the	obscurity	of	fuel	
costs,	helping	transporters	know	exactly	
how	much	fuel	each	truck	and	driver	uses	
in	 order	 to	 efficiently	 manage	 their	 fuel	
consumption	and	deter	possible	theft.

“Monitor	driver	behaviour	throughout	the	
delivery	process	and	provide	 full	 control	
of	 your	 entire	 end-to-end	 supply	 chain.	
Streamline	 processes,	 increase	 produc-
tivity	and	reduce	costs	through	the	effec-
tive	real-time	management	of	your	work-
force,”	he	adds.

Picup	 offers	 a	 global	 logistics	 market	
place	 that	 is	 transparent	 and	 flexible,	
using	multiple	modes	 of	 transport,	 from	
freight	to	last-mile	delivery.	Shippers	prof-
it	 from	 better	 comparability	 and	 trans-
parency	 of	 proposals,	 optimised	 price-	
performance	 ratios,	 and	 high	 security	
through	certification	of	logistics	providers	
and	rating	systems.

The	TMS	will	allow	organised	transporters	
to	access	Picup’s	marketplace	and	offer	
their	backload	to	potential	shippers	whilst	
the	 Picup	 crowdsourced	 fleet	 will	 allow	
individual	 drivers	 to	 access	 new	 mar-
kets	and	possibly	develop	into	organised	
transporters	and	TMS	users	as	they	grow	
their	fleet.

“We	 see	 our	 platform	 as	 a	 building	 ca-
pacity	 and	 the	 next	 generation	of	 trans-
porters	 in	Africa.	Logistics	providers	can	
use	 these	 platforms	 to	 digitise	 internal	
processes	as	well	as	maximise	cargo	ca-
pacity,”	he	says.

“Our	on	the	ground	team	has	more	than	
10	 years’	 experience	 in	West	Africa	 and	
is	perfectly	positioned	to	tackle	this	mar-
ket,”	Bruni	concludes.

SOLAR BATTERIES IN STOCK

Acme Series – Gel & AGM VRLA Technology

Lithium Iron Phosphate Series

MODEL Nominal 
voltage Amp’s Charge Cycles at 

25°C & 50% DOD

AG12V100 - GEL 12V 100Ah 770

AG12V200 - GEL 12V 200Ah 770

12NDF100 - AGM 12V 100Ah 700

12NDF200 - AGM 12V 200Ah 700

MODEL Nominal 
voltage Amp’s Charge Cycles at 

25°C & 50% DOD

48 NPFC 100 (19”) 48 V 100Ah 12,000

• Telecoms, UPS, Solar & Wind renewable energy systems
• High energy density, Light weight, saving space
• Long cycle life for deep cycle
• Fast charge capability
• Integrated Battery Manage System (BMS) to ensure battery safety and reliability
• Support parallel connection to increase capacity
• LED status and alarm indication
• VIP = Registered Electrician required for installation
• The best money can buy for functionality, durability & sustainability

Contact us: Cell: +27 76 030 9362  /  O�ce: +27 12 942 0712  / Email: info@root2market.co.za  / www.root2market.co.za

• Telecoms, UPS, Solar & Wind renewable energy systems
• Deep cycle AGM VRLA Technology
• Long life deep cycle batteries
• Maintenance free 
• Available stock
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Rail encouraged to consider linking freight and 
passenger rail services as a way of diversifying 

the risks and rewards

	 evelopment	Bank	of	Southern	
	 Africa	transport,	logistics	and	
	 bulk	water	infrastructure	finance	
principal	 Nangamso	 Maponya	 said	 she	
would	 like	to	see	how	the	railway	sector	
and	 its	 investors	 could	 diversify	 or	miti-
gate	the	risk	of	revenue	loss	on	one	sys-
tem	 while	 using	 the	 revenues	 from	 the	
other	side	to	balance	the	scales.

She	said	African	railway	owners	and	op-
erators	should	consider	linking	freight	and	
passenger	rail	services	as	a	way	of	diver-
sifying	 the	 risks	 and	 rewards	 that	 have	
become	evident	in	these	systems	on	the	
back	of	the	Covid-19	crisis.

She	was	speaking	at	an	Africa	Rail	webi-
nar,	hosted	by	event	organiser	Terrapinn	
recently.

She	noted	that,	since	the	Covid-19	crisis	
gained	 traction,	 with	 lockdowns	 in	 vari-
ous	 African	 countries	 being	 implement-
ed,	passenger	rail	had	had	a	reduction	in	
business	of	between	50%	and	90%.

“There	 has	 been	 a	massive	 reduction	 in	
passenger	 rail	 because	 of	 low	 econom-
ic	activity,	as	well	as	physical	distancing	

D protocols.”

Maponya	added	that	heavy	revenue	loss-
es	resulted	 in	some	railway	systems	be-
coming	 unsustainable,	 thereby	 placing	
the	 burden	 on	 government	 to	 inject	 ad-
ditional	funds	to	keep	the	systems	oper-
ating.

“This	kind	of	risk	–	the	virus	–	was	not	well	
thought	through	in	advance.	No	one	saw	
this	coming	and	we	were	underprepared	
for	the	impact	it	would	have	on	the	trans-
port	system.”

Although	there	were	relief	funds	available	
in	 South	 Africa,	 Maponya	 questioned	
whether	 it	was	sustainable	 for	all	parties	
involved	as	a	long-term	solution.

While	 passenger	 rail	 suffered	 losses,	
freight	 rail	 enjoyed	 increased	 demand,	
owing	 to	 the	 transport	 of	 personal	 pro-
tective	 equipment	 and	 other	 essential	
Covid-19-related	 items,	 in	 addition	 to	
pre-existing	freight	cargo.

“When	we	plan	financing	options,	we	usu-
ally	 look	 at	 freight	 and	 passenger	 rail	 in	
isolation	from	each	another.	We	now	have	

an	opportunity	to	rethink	and	relearn	ev-
erything	we	thought	we	understood	about	
risk	management	and	 the	 instruments	 in	
place	to	protect	our	investments,	as	well	
as	 infrastructure	 planning,”	 Maponya	
stated.

In	 the	 case	 of	 Covid-19,	 the	 transport	
sector	was	particularly	affected	because	
it	 became	 an	 unwitting	 primary	 enabler	
of	viral	transmissions	across	the	country;	
therefore,	the	transport	sector’s	risk	pro-
file	should	be	reconsidered	in	future.

“We	are	forced	to	become	more	resilient	
from	 a	 socioeconomic	 perspective,	 and	
Africa’s	leaders	will	have	to	rethink	many	
prior	 assumptions	 to	 find	 new	 balances	
for	 individuals	 and	 the	 collective,”	 com-
mented	investment	firm	Cluff	Trade	&	In-
vestment	MD	Winston	Cluff.

Switzerland-based	 Rail	 Working	 Group	
MD	Howard	Rosen	added	that	the	glob-
al	collapse	of	commodity	prices	and	the	
general	reduction	in	trade	resulted	in	the	
railway	 sector	 facing	 these	 same	 chal-
lenges	globally	–	not	just	 in	Africa	–	not-
withstanding	 Africa’s	 generally	 having	
less	 developed	 infrastructure	 and	 less	
financial	 resources	at	 its	disposal	 for	 in-
frastructure	development.

Rosen	noted	that,	from	2010	to	2018,	the	
debt	 to	gross	domestic	product	 ratio	 in-
creased	from	about	40%	to	59%	across	
Africa.	 This	 had	only	 been	worsened	by	
Covid-19.

“We	know	we	need	to	invest	in	the	future	
of	 railways,	but	how	are	we	going	 to	do	
it	 when	 governments’	 resources	 are	 in-
creasingly	 constrained	 because	 of	 the	
outcome	of	the	Covid-19	crisis?”

Rosen	 said	 most	 African	 governments	
were	not	in	a	position	to	invest	in	railways	
alone.	 Therefore,	 innovative	 public–pri-
vate	partnerships	were	going	to	 increas-
ingly	be	essential	for	the	sharing	of	risks	
and	 resources	 between	 the	 public	 and	
private	sectors,	and	between	freight	and	
passenger	services.

“In	 a	 public–private	 partnership	 envi-
ronment,	 carefully	 considered	 and	 well-
placed	 risk-sharing	 mechanisms	 need	
to	 be	 in	 position	 to	 distribute	 risk	 fairly	
among	 all	 parties	 in	 a	 manner	 that	 en-
sures	 the	 best	 possible	management	 of	
that	risk,”	concluded	Maponya.
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